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Confidence Makes Price Advance A Success 


Independent Marketers Continue To Push Prices 
Above The Standard; Only Weak-Hearted Fail 


NDEPENDENT marketers are winning 
their fight for better markets, and with- 
out losing materially in gallonage. 

[wice during the past thirty days they ad- 

vanced the market in the central west on gaso- 
line and oil one cent, and, by maintaining their 
gallonage, they forced the Standard to fol- 
\. Forced is the word, because the Stand- 
ard could not pose as a price cutter to such 

great extent as two cents under the Inde- 
pendent market, because it would cast too 
much reflection on the character of its prod- 
none 

The Independents now know that the 
oil man who has unqualified faith in his 
goods and his ability to make the con- 
sumer realize the better quality of his 
goods and further faith in his ability to 
make that consumer pay a better price, 
wins the day. 

Whereas the man who went into the 
advance half-heartedly, or with doubt in 
his mind, was the one who lost the 
greatest gallonage. 

To quote from one of the largest marketers 
in the west, who advanced his gasoline two 
cents a gallon: 


CONFIDENCE IS ASSET. 


“The stations where we have shown the 
greatest loss are those where we have agents 
in charge who believed at the time we sent 
them notice of the advance, very much as 
the Independents generally believe, that it 
could not be done, and that, if they were to 
hold any of their business, they must sell at 
the Standard’s prices. At other points, 
where our agents believed in the oil, its 
quality and their salesmanship ability, our 
loss has been little or nothing.” 


Independents who took part in the general 
advances the past month are so well pleased 
with the results that they are considering a 
still greater differential between their goods 
and the Standard Oil Co.’s. 

In Cleveland, O., is presented the unusual 
circumstance of the Standard Gas Station Co., 
owned by Messrs. Smith and Dickerson, To- 
ledo, O., selling Standard Oil gasoline against 
the Standard Oil Co. at a cent better price, 
and not losing any gallonage, according to 
their report. It was something over a year 
ago that Smith and Dickerson did this very 
same thing, and came near getting the en- 
tire market up, had not the tank wagon mar- 
ket itself inopportunely dropped. They are 
today selling gasoline at their automobile 
filling stations at 14% cents, and paying the 
Standard Oil Co. 12% cents for it. At-the 
filling stations: owned by the Standard Oil Co. 
of Ohio, the Standard is selling gasoline at 
13%2 cents. The Lubric Oil Co., Canfield 


Oit Co., and Colum- 





bia Refining Co. are 
all selling from the 
stations they own at 
14 cents, and their TOWNS 
sales managers report 
no loss of gallonage. 

This, roughly, is 


Kansas City 
Wichita, Kans 
the general condition a 
Omaha, Neb 

York, Neb. 

Council Bluffs, Ia.... 
Sioux City, la 
Huron, S. D 
Dubuque, la 
LaCrosse, Wis. 

Iowa Falls, la 
Indianapolis, Ind 
LaFayette, Ind.. 
Evansville, Ind 
Hannibal, Mo. 
Poplar Bluffs, Mo. . 
Moberly, Mo... 


over the entire mid- 
dle west, and it has 
been in the middle 
west that the com- 
petition for business 
and price cutting has 
been keenest. 

But the tank wagon 
markets are not high 
enough yet, although 
Oklahoma crude re- 
mains at 80 cents a 
barrel, where it was Peoria, Ill 
30 days ago, while 
Pennsylvania has ad- 


Cleveland, Ohio. 





Oklahoma City, Okla... = . 


Memphis, Tenn.......... 


Prices Quoted By Standard Oil Co. 
In Cents Per Gallon 
OIL GASOLINE 
Sept. 13 Oct. 14 Sept. 13 Oct. 14 
4.8 5.3 8.8 10.8 
5.2 5.7 9,2 jy 
5.1 5.6 9.1 11.1 
5.9 6.9 9.9 11.9 
5.5 6.75 10.00 11.5 
6.25 75 10.75 12.25 
5.6 6.1 10.4 11.4 
5.6 6.6 9.9 11.9 
7.25 8.25 12.3 14.3 
bs I 6.5 9.5 11.5 
6.4 7.4 10.4 12.9 
6.1 6.6 9.00 ll 
6.0 7 9.5 11.5 
6.0 7 9.5 11.5 
5.50 6.5 9.5 12 
5.7 6.2 9.2 11.2 
6.2 6.7 9.7 EL? 
5.5 6 9.5 11.5 
7.0 7 9tol1l 10to12 
6.5 75 9.5 10.5tol1.5 
6 to 6.50 same 8tol0.5 11-13 
en Ao eee 8 a 12 13.5 








vanced from $1.65 to 
$1.75, with corresponding advances in Illinois, 
which is now selling at $1.17. 

The refinery market on gasoline has taken 
a big jump. Western refiners the middle of 
October were quoting 62 gravity gasoline at 
10% to 11 cents, f.0.b. refinery, and eastern re- 
finers were quoting 64-66 Pennsylvania gasoline 
as highas 13% cents. Very little gasoline was 
offered at these figures. In fact, very little 
gasoline has been offered by anybody since the 
shortage appeared a little over a month ago. 
Some marketers who have run short on gaso- 
line, have been frantically buying from east- 
ern and western refiners, regardless of price 
and freight. This frantic buying, and per- 
haps an over-looking of the fact that winter 
is near, has, it is pointed out, been a contribut- 
ing cause of the big jump in the refiners’ gaso- 
line market. 

TO HELP JOBBERS. 

The report from western refiners is they are 
contemplating giving the next advance or so 
in the tank wagon market entirely to the 
jobber. 

One western refiner in regard to this situa- 
tion, recently said: 

“While it may seem as if the refiners have 
not taken the jobbers into consideration, I 
assure you that they have, and it has been 
a heavy concern with us. We are trying 
to get a meeting now to prevail upon every 
refiner in the field to have due consideration 
for the jobber and keep the price within his 
reach. Of course, remember most of the 
jobbers still have old time contracts in oper- 
ation by which they are getting a larger per- 


centage of their needs at this time at much 
lower figures than those now quoted. If it 
were not for this, they could not exist. As 
long as they are getting this old rate on much 
of their gasoline, it is necessary for the re- 
finer to receive a higher price on a certain 
portion of his output in order to equalize and 
bring himself out even. Of course, the re- 
finer also has certain old time contracts for 
crude under the present market price.” 
DID PANIC START IT? 

Many jobbers believe that the present gaso- 
line market is due to panic, panic on the part 
of those few marketers who had to buy in the 
market to keep their business going, and panic 
on the part of the refiners in their efforts to 
get the greatest price possible for their goods 
While some jobbers bring the discussion back 
to the question of whether or not prices of 
crude and gasoline at the start of the advance 
were fair, nevertheless they criticize the re- 
finers for going considerably higher than they 
think is necessary to make a fair profit, re- 
gardless of how unfairly low the gasoline 
refinery price may have been before the ad- 
vance started. 

However, it is pointed out that the big buy- 
ers of gasoline will not be in the market for 
any considerable quantities until the first of 
the year or after, and by that time the gaso- 
line season will have shut down sufficiently, 
they believe, so that every one will have had 
time to think over the situation, when they 
don’t believe any undue advantage will be 
taken by the refiners of the jobbers, or by the 
jobbers of the refiners. These marketers point 
out that the big demand for gasoline didn't 








really come until August and September of 
this year, and that it is continuing very well 


far, but, with cold 


} 


indeed through October so 
weather liable to arrive at most any time, the 
season can practically be considered at an end. 
One veteran marketer recently said: 
“As long as everybody thinks there is going 
advance in the tank wagon mar- 
as everybody still thinks there 


be another 
ket, and as long 
is going to be another advance in crude, just 
that long will the refiners, both East and West, 
be very stiff in their prices for gasoline. There 
is little question when you get down to it, 
but that there will be some more advances. 


How much more, of course, is problematical. 


It is possible also that there will be some 

re crude advances without corresponding 
tank wagon advances, but that, however, is up 
the Independent marketers. They control 
gh of the gallonage so they can get their 
‘ice if they want to get it, and their recent 
advance is proof they can. 

“But the point is, that as long as this feeling 


at 
F uncertainty and of higher markets is in the 


isn’t going to do an awful lot of good 
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to argue about what the refiners ought to do 
or ought not to do. The chances are that 
human nature is going to assert itself with 
the average refiner, and he is going to get all 
the margin he can, and trust to luck the job- 
ber will manage to wiggle through, the same as 
he perhaps has done in times past. I’m not 
saying the refiner should not consider the job- 
bers’ present situation, because he should. De- 
spite the big advance in tank wagon market, 
the refiner has taken it all. 
better off than he was. The refiner should 


The jobber is no 


consider that, particularly as his present. mar- 
kets are undoubtedly bringing him a fair mar- 
gin of profit, to say the least, but here are 
people talking about dollar crude in Oklahoma 
and two dollars, and even two dollars and a 
quarter crude in Pennsylvania. Cushing seems 
to be still declining, and nobody knows just 
what’s going to happen. Hence everybody is 
going after every nickel he can get his hands 
on.” 

Production of crude oil is not increasing any 
by reason of these higher markets, and prob- 


ably won’t show any increase until spring or 


Cleveland, Ohi 





later. One important reason is that the 
well supply and manufacturing companies a 
making the producer pay up his bills bef 
they will give him any credit and let him 
any more drilling. They have carried the pr 
ducers for a long time, and in many cas 
through the entire depression of the crud 
market. These companies have an immer 
amount of money on their books, and they 
getting in that money before they will let 1 
producer spend any of his surplus cash 
new wells. 

That is good business on the supply comp: 
nies’ part, and it is good business for 
whole industry, but it tends to hold back dri]! 
ing, or, one might better say, it tends to 1 
a damper on drilling. Just how much 
damper is rather hard to tell, and that’s wher 
the rub is. Take eastern Pennsylvania, West 
Virginia and Illinois; winter will be on the 
operators very shortly, and there won't be ai 
chance to do drilling of consequence wnt 
spring. That means along next May or ] 
before anyone can really size up what 
crude situation will be. 


What Relief From Standard Control May Mean 


month discovered its 
ability to make the market. Just what that 
discovery means for the future is hard to 
tell, but a few of the things that it does 
mean are: 

Independent marketers know for a fact 
the effectiveness of having absolute confi- 
dence not only in their goods, but in their 
ability to sell those goods at their own price. 

That advertising will play a more impor- 
tant part than ever in the sale of oil. 

That quality will be talked more than ever. 

That salesmen will be more carefully 
trained; will be better coached on the fine 
points of selling, and particularly on the big 
points of selling; to wit, the psychology of 
confidence in one’s own efforts. 

That the Standard Oil Company’s various 
organizations are not organized to sell qual- 
ity, but only organized to move quantity. 

SWITCH MEANS TIME. 

That a sales organization trained to move 
quantity and not to sell quality can’t be 
switched from one to another over night, or 
even in several years, regardless of whether 
that sales organization belongs to the Stand- 
ard or to an Independent company. 

That the day when the Standard salesman 
has but to mention the Standard Oil Com- 
pany to gain confidence, respect and ap- 
preciation of his goods, has passed. The 
Standard salesmen will have to sell the oil 
consumer with a good, strong, vigorous sell- 
ing talk, just as any other oil salesman does, 
if he wants to get the business. 

That the Standard Oil Company is still 
following, not leading. 

Independent companies, many years ago—20 
to 25 years ago and more—learned the value 
of selling quality oils at a quality price, and 
that they could do so against the Standard; 
but these Independents were so bedeviled by 
the Standard that they were not always able 
to “tend to their knitting.’ The few com- 
panies who did, have made big fortunes. 

Those companies early developed the fine 
points of salesmanship; early schooled their 
salesmen on quality talks and quality price, 


rather than to snoop around the back door and 
hnd out what their competitor was doing. 
They saw the force of advertising, both in 
the daily papers, magazines and in direct mail 
advertising. They tried all forms of adver- 
tising. Some of them spent considerable 
money; some moved more slowly, but for the 
past three or four years, quite a number of 
the prominent Independent companies have 
been working on a settled advertising and 
sales policy which is increasing their suc 
cess. 

One company, the Texas Co., for instance, 
has actually made good on selling what had 
the reputation of being an inferior oil made 
from an inferior crude, at a quality price 
with a quality talk. Through its sales and ad- 
vertising policies it has been able to get busi- 
ness away from its competitors on the strength 
of its talks on the quality of oil made from 
Texas and Oklahoma crude, and they have 


won many converts from the field 
Pennsylvania oil man. 

Aside entirely from the merits of the 
troversy as to whether western crude is bet 
ter than Pennsylvania or vice versa, the 
remains that the Texas Co. has made a larg¢ 
number of people believe that the products of 
western crude are better than the products 
of eastern crude and they have done this by 
advertising and good salesmanship. 

Now comes the Standard Oil Co. with s 
real advertising on its gasoline and lubricating 
oil. Again it is following, not leading. It is 
going where Independents have already blazed 
a trail—where Independents have already 
proved advertising to be a good thing. But 
there is this the Independents should look 
out for; the chances are the Standard, now 
that the Independents have shown the value 
of advertising, will keep on until they have 
rolled up a vast amount of business good-will. 
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The Independents must likewise keep eternal- 
i t ¢ Wis! mpete. 
Time r langing the Standard Oil 
Co.’s organization as well as out in the rest 


T here are tewer le ft every day 


of the ld crowd that believed .in_ brass 
knuckles, black-jacks and knife wounds in the 
back heir successors are putting the com- 


pany more and more in the open. It’s only a 


stion of time when the Standard Oil poli- 


cies will be made by the present generation, 
with still ther generation working up after 
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their jobs, so that a few years hence, it 1s 


liable to be an entirely different type and 
style of competitor than it is today and, more 
particularly, than it was in the past 


the Independent marketer today, while 


> 


the game is still going his way, while there 
is confidence in the very air they breathe; 
while there is proof before every salesman’s 
eyes that an Independent can get the business 
with a quality talk and on a quality price—let 
the Independent marketer continue to be the 
leader of progressiveness in the marketing of 


Cleveland, Oh; 


petroleum and its products that the Stand 
Oil Co. may continue to be the follower 

The Independent has a far less unwiel 
organization than the Standard has. It 
be years before the Standard can change 
sales talk materially through its entire for 
The Independent, with his smaller units, whi 
have practically changed their ideas of doi 
business already—can polish his organizat 
to a much finer point; can control it, fight 
and force it to a greater destiny than tl 
Standard can ever hope for. 


Beats Standard Selling Its Own Gasoline Against Itself 


One of the most disappointing features of 
the big Independent advance in the tank wagon 
market in the past thirty days was the fact 
quite a number of Independent marketers did 
not follow the market but waited until the 
Standard had advanced. 

Marketers expressed surprise at who some 
of the Independents were that didn’t follow 
the advance; some had been loudest in their 
condemnation of price-cutters and the failure 
Yet through 
lack of confidence generally in themselves, or 


of markets generally to go up 


through a desire to grab a few fleeting gallons 
of business, or a sense of caution to wait and 
see what comes of it all, these men held back. 
Fortunately, the movement was too strong and 
it went ahead, but it made it all the harder 
for those who did carry it forward. 

E. M. Wilhoit, of the E. M. Wilhoit Oil 
Co., Springfield, Mo., a jobber of a score of 
years experience, found it necessary to ad- 
vance his price on gasoline 2 cents a gallon. 
H sent a circular to his trade September 14th 
telling them how crude was going up and the 
Standard was holding the price down; and that 
he simply couldn’t live, and then, in capital 
letters, announced his price hereafter would 
be 2 cents more a gallon. Mr. Wilhoit said 
to THE NEWS of this: 

A GRATIFYING STEP. 

“It has been the most gratifying step we 
have ever taken in our business; at any rate 
in the last few years. We were in a rut, 
selling goods at a loss and while we had a re- 
finery back of us, and from that standpoint, 
it seemed as though we might hold out as 
long as any of the Independents, yet that did 
not pay our bills. I could not be content to 
come to the office nor could I be content to 
remain away from it. It was absolutely neces- 
sary for me to make some move, as I had 
never been content to sell goods at a loss. 
As a result, we made this radical advance of 
2 cents a gallon without consulting a single 
one of our compétitors. 

“We were very much surprised, however, 
that the Independents generally did not like- 
wise advance their prices in advance of the 
Standard’s doing so; only in one instance do 
we know of our competitors meeting our ad- 
vance the first two weeks it was in effect. 

“After carrying this advance along for two 
weeks, we have checked up and find our loss 
in gallonage is less than 8 per cent, and, from 
a financial standpoint, we are able to pay 
salaries and most of our other obligations 
promptly. While we do not consider an 8 
per cent loss in gallonage as very great, yet 
it would have been very much less had the 
Standard Oil Company been our only com- 


petitor. But when our so-called Independent 


brothers would persist in holding their mar- 
kets down as well and were even more active 
than the Standard in getting the business away 
from us, on account of their lower price, we 
can then understand that our loss in gallonage 
would have been very much less if the Inde- 
pendents could have seen the advantage in ad- 
vancing as we did. 

“Tam more convinced from day to day that 
the Independents generally must secure a new 
name, as evidently they do not show themselves 
to be independent.’ I should rather say ‘de- 
pendent.’ I cannot tell you how gratified we 
are to know we are not dependent on the 
Standard for our market, but that we can ad- 
vance our price and sell our goods at their 
value, regardless of the squeeze they may have 
in effect.” 

CLEVELAND ABOVE 
STANDARD’S MARKET. 


Although in the west the Independents had 
not, up to the middle of October, made another 
advance over the Standard’s market and were 
selling at the Standard’s price, in Cleveland 
filling stations, the Independents for the most 
part, were still above the Standard and as 
confident as ever they were winning out. 

R. C. Heil, manager of the Lubric Oil Com 
pany, operating a number of drive-in filling 
stations, said: 

“Our experience of the last few weeks, 
whereby we have maintained a higher market 
of from a half a cent to a cent and a half 
over the Standard, has proved to us more than 
ever the desirability’ of selling on quality. We 
have sold on quality in the past, but not with 
such vigor, not with such confidence as we 
are today. Our success in maintaining a 14- 
cent market at the stations we control against 
the Standard’s 13%-cent market has caused us 
to think about plans for better marketing. 
We are not talking about loss of business. 
We are talking about how much more busi- 
ness we can get perhaps by going even still 
higher.” 

Said Charles McLean, sales manager of the 
Canfield Oil Company, which also operates 
stations in Cleveland: 

“We have been unable to check any loss due 
to our maintaining a half a cent better price 
than the Standard Oil Company at our filling 
stations. Our success in getting a better price 
for a better quality of goods has stiffened our 
whole sales organization wonderfully. We are 
going to maintain that spirit and if possible 
increase it. The men have found that selling 
a better oil at a better price is nowhere near 
the task that they thought it was. It’s so sim- 
ple that now they laugh at their fears of yes- 


terday.” 
Said A. H. Beck, secretary of the National 


Refining Company, which operates filling sta- 
tions at Cleveland and other points: 

“We are having the best business that we 
ever had at our filling stations in Cleveland 
and elsewhere too. Our market here is 16 cents 
for gasoline, 2 cents a gallon above the other 
Independents and 2% cents a gallon above th 
Standard Oil Company, and yet our business 
is growing rapidly and I can say with all the 
emphasis possible that it is mighty good. W: 
have always maintained a wide differential on 
White Rose gasoline and National Light oil 
over the price of the Standard Oil Company 
and other competitors. I just returned from a 
trip among our tank stations and the universal 
opinion of our salesmen was that if we d 
anything at all with that differential, we should 
widen it still further. We not only all abso- 
lutely believe in the superior quality of thes: 
goods, but we are receiving dozens of reports 
every day from our consumers proving the 
superior quality. 
tion from Mr. Lamprecht and Mr. Fretter, 
the president and vice president, down to the 


Every one in the organiza 


office boy believes absolutely in those tw 
brands and hence they have absolute con- 
fidence in their ability to get the best pric 
for them.” 


No Bad Oil In Ohio 
For Past Two Years 


Ohio consumers have paid $170,000 for oil 
inspection in the past two years and in all 
that time not one barrel of bad oil has been 
reported, according to State Auditor Dona- 
hey, of Ohio, in a statement issued recently 
Donahey is opposed to useless public offices 

State Oil Inspector Carr, of Ohio, has 
given his son, a college law student at 
Cleveland, a job as deputy inspector of the 
Cleveland District at $100 a month and also 
a cousin of Governor Willis a job at Co- 
lumbus at the same salary. Young Carr says 
he inspects oil after school hours. 





Suit Cuts Fees In Dakota 


North Dakota oil inspectors are bemoan- 
ing the decline in revenue from inspection, 
due to the suits of the Bartles-Northern Oil 
Company, of Grand Forks, N. D., which cut 
the inspection from 25 cents a barrel to five 
cents a barrel. September, this year, there 
was inspected 1,552,982 gallons of kerosene 
and gasoline and the fees amounted to 
$1,553.17 as against $4,712 collected in Sep- 
tember of last rear. 
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As a matter of fact, under ordinary usage, 
these barrels will be ‘‘in their prime” at 
the end of TEN years because they are 
practically indestructible. 


Furthermore, they are the only barrels 
in which dinges can be “‘undinged’’. This 
we do every day by applying water pres- 
sure that would burst any ordinary barrel. 


And what is equally interesting, Mil- 
waukee Cold-drawn Steel Bilged Barrels 
are the only ones that will withstand FIRES 

as for instance when a customer’s store 
burns down. After such a fire the bat- 
tered barrels are returned to us and we 
make them over almost as good as new. 


All these things are possible only be- 
cause Milwaukee Cold-drawn Seamless 
Steel Bilged Barrels are made as they are 
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SEAMLESS STEEL 
BILGED BARRELS 
are GUARANTEED 
for [Three Years 2 2 2 

















—the body drawn cold from a circle of 10 
gauge high grade open hearth steel and 
the 13 gauge head hard-brazed into place. 


This is the package to use for repeated 
shipment to withstand the hard knocks. 
Its excess strength and its process of man- 
ufacture add to its first cost; but they so 
muliply its life that it is by far the 
cheapest Barrel, measured by the thou- 
sands of gallons it will carry during its 
long life of usefulness. 


Say it costs even twice as much as a very 
cheap drum—and it will travel ten times as 
many miles, withstand ten times the han- 
dling, carry ten times the gallonage—and in 
better condition—isn’t it five times as 
good an investment as the cheap containerr 


Try one barrel, or one carload—you will 
require no further argument. 


PRESSED STEEL TANK COMPANY 


Gen. Office and Works, Milwaukee, Wis. 


Gen. Sales Office, 208 S. LaSalle St., Chicago 


Camera 


Harry H. Willock runs the Waverly Oil 

Works Co., at Pittsburgh, Pa., a lot of real 

estate and a half dozen other interests, but 

it’s as an advertising marketer of petroleum 
he is best known to the oil trade. 


W. H. Fehsenfeld is both refiner and jobber, 
being the Island Petroleum Co., at Pitts- 
burgh, Pa., and the Red “C” Oil Mfg. Co., at 
Baltimore, Md. He also has been president 
of Baltimore’s largest civic organization. 


C. D. Chamberlin isn’t president of any- 

thing, isn’t a member of anything, and 

isn’t “in” anything, but as “The Judge” he 

is Secretary of the National Petroleum As- 
sociation. 


Man Was 


aneonnensnonnnneneenssoveennonccnneoecousenenee 


Busy Amon 


HeneLuNNNNOUeoHenUOROAOOONOUSTODeeeEONeCaONNNONN unnneneconennny: 


Fred W. Boltz has been traffic manager of 
the National Petroleum Association since it 
started a dozen years ago. Mr. Boltz saw 
years of service with many railroads, start- 
ing with the Lake Shore when a boy. 


H. E. Worthington is president of the Union 
Petroleum Co., at Philadelphia, and is the 
Worthington of the firm of Worthington & 
Boler, large English importers of petroleum 
products. He spends most of his time abroad. 


W. E. Wall, head of the Fred G. Clark Com- 

pany, Cleveland, Ohio, was the first 

president of the National Petroleum As- 

sociation—counting from its days of real 
activity. 


nensnnnaen HennnannnT: 


nuneeninnronnennnnesensoenedtinacnony vent 


Refiners At Atlantic City — 


Herbert G. Eaton holds the job of recording 
secretary of the National Petroleum Asso- 
ciation, but he gets his living running the 
Superior Oil Works, Ltd., of Warren, Pa. 
He’s a charter member of the association. 


“Pa at 


wre 


J. I. Lamprecht is president of the National 

Refining Company, at Cleveland, Ohio; 

The Canadian Oil Companies’ Ltd., and is 

in a score of oil and manufacturing and 
banking enterprises. 


J. E. Gerrodette is an old oil man who oi 

late years has been doing a general broker- 

age business in New York, giving particular 

attention to the eastern jobbers and their 
needs. 
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Pierce-Arrow 


Tank Trucks 


As a result of several years’ experience 
gained under actual service conditions, the 
Pierce-Arrow Motor Car Co. announces 
a complete line of tank trucks especially 
designed and constructed for the oil trade. 











The Worm-Gear 


All Pierce-Arrow Trucks 
are equipped with the 
worm-gear drive, which is 
a positive guarantee of ef- 
fective service under the 
most difficult conditions. 





We are now prepared to furnish these trucks on both 2-ton 
and 5-ton chassis with full oval, semi-elliptical or hexagon 
shaped tanks, complete with piping, rail boards, tank boxes 


and all other necessary equipment. 


A number of these Pierce-Arrow tank trucks are already 
operating in the service of prominent petroleum and oil com- 
panies, and have effected remarkable economies. 


Detailed specifications, blue prints and prices will be furnished on request. 


THE PIERCE-ARROW MOTOR CAR CO., Buffalo, New York 
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T. S. Black, despite his youth, is a marketer 

and refiner of many years’ experience. He’s 

sales manager of the Cudahy Refining Com- 
pany, of Chicago. 


James D. Berry, alias “Jim,” buys and sells 

considerable oil at Oil City, Pa., cuts and 

sells a lot of timber in various parts of the 
country and otherwise keeps busy. 


~ Se 





Harry H. Hoffman has one of those numer- 
ous good jobs down at the Union Petroleum 
Company’s Philadelphia office. He seems 
to be running sales, and yet if there’s any- 
thing else you want to talk about, ask him. 


Tt HN 





t Some Seriously Discussing Problems Of Oil 





HUTT | CELE VOTIVE 





Sam Messer is one of the younger crowd 

that’s running a lot of the eastern refineries 

these days. His task at present is bossing 
the Emlenton Refining Company. 





E. P. Theobald is the head of the Independ- 

ent Refining Company at Oil City, Pa. 

Before succeeding to the family interests 
there, he worked his way up. 





H. C. Mather is president of the Moore Oil 

Co., one of the largest straight jobbers of 

petroleum and its products in the country. 

When he first went to Cincinnati to work 
for C. H. Moore he was office boy. 


















E. B. Carson runs the Consumers Refining 

Co., at Chicago, when Fred Shreves is too 

busy, otherwise he’s sales manager. Mostly, 
however, Shreves is busy. 


George Reed is the general handy man down 

at the Fred G. Clark Company, at Cleveland, 

although at one time he is said to have borne 
the title of traffic manager. 





E. E. Allen is the hard worker who keeps 
the Cornplanter Refg. Co., at Warren, Pa., 
a-going. He’s one of these fellows who be- 
lieves in and uses the short letter head, and 
puts a whole book on one or two lines. 
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Spermo Lubricant 











There is expectancy and efficiency in every atom of Spermo Lubricant. It 
will fully demonstrate what a perfect lubricant should do. 


Spermo Lubricant is an innovation. Quality absolutely unequalled. Every 
comparative test has proven its vast superiority. It is individuality and integrity 
that inspires confidence and gets the cheap competitor’s goat. 


WARREN LUBRICANT CO. 


Main Office & Works: BUFFALO, N. Y., U.S. A. 


NEW YORK STORE—EXPORT DEPT. CHICAGO OFFICE & WAREHOUSE 
27 COENTIES SLIP 161 WEST AUSTIN AVE. 
A. J. SQUIER, Manager M. G. SANDERSON, Manager 
We Sell Our Entire Output to Jobbers Exclusively 
ALBERT J. SQUIER, Vice-President M. M. SANDERSON, President 























HULL EERE ELLER LEEPER LLERECE CETL GL GD 


Others : At The Seaside Resort 





B. W. Browne is one of Cleveland’s early A. L. Confer is a veteran refiner who owns J. Wilhelm McArdle, better known as 
oil men, having been with the famous the Empire Oil Works, located a few steps “Johnny,” just to distinguish him from all 
Schofield, Schurmer & Teagle Company. from Oil City, Pa. Mr. Confer went through the other McArdles in the business, is vice 

He started the Great Western Oil Co. all the early oil excitement. president of the Fred G. Clark Company. 


Frank Moore, who’s over at the Conewango Byron Morgan, at the New York office of W. A. McCafferty, who answers more read- 
Refg. Co., at Warren, Pa. is gathering fame the Union Petroleum Company, may be _ ily to “Billy,” is sales manager for the Emery 
as a real, bona fide, welkin-ringing orator. asked to move to the Bronx as his 300 Mfg. Co., at Bradford, Pa. Also, he’s chief 

He spoke at the Atlantic City meeting. pounds is pulling the island out of plumb. plenipotentiary for the company everywhere. 








CataractRefining & Manufacturing Company 


MANUFACTURING FOR THE JOBBING TRADE 


Cup Graphite Transmission ond Cable Greases 
Fibre Yarn and Motor Greases Oil Soaps 


Plants General Offices Western Dept. 
Buffalo—Chicago Marine National Bank Bldg., Buffalo 327 So. LaSalle St., Chicago 
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The Standard Oil Company and The 
Texas Company are both buying Jeffery 


Quad trucks. 
nd The independent oil men of the country 
hief know that these companies do not buy 
a0 anything without a thorough investiga- 
- tion and positive proof that it is a good 
investment. 


It is therefore doubly certain that the 
Jeffery Quad is a good truck for oil 
dealers when the Standard Oil Company 
places vepeat orders for Quads. 


Additional proof is contained in the fact 
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The Texas Company has begun to invest in Jeffery Quads 


Shrewdest Buyers in the Business 


“AP 


wer on All 





that successful business men like A. H. 
Caward, G. H. Ruth, G. F. O’Neil, and 
other big independent oil jobbers have 
bought Jeffery Quad trucks—and have 
induced others to buy. 


The Jeffery Quad has power applied to 
all four wheels and a positive drive to 
each wheel. It is not necessary to keep 
horses for your bad roads when you 
have a Jeffery Quad. 


Full particulars can be had upon appli- 
cation. Address The Thomas B. Jeffery 
Company, Dept. 32-TF, Kenosha, Wis. 
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Co-Operation Keynote Of Refiners Meeting 


Would Join With Independent Producers To 
Work Out Method For Increasing Crude Supply 


NDEPENDENT refiners of the country 
held a joint meeting of the Western 
Petroleum Refiners Association and the 
National Petroleum Association at the annual 
meeting of the latter organization at Atlantic 
City, September 15, 16 and 17. 

Most of the eastern refiners were present, 
but the representation from the western re- 
ners was small, owing to the antics that 
crude oil and the tank wagon market were 
cutting. H. G. James, secretary of the West- 
ern Refiners, represented them. Guy S. 
Millikan 
Louis, Mo.; E. B. Carson, of the Consumers 
and T. S. Black, of the Cudahy 
Refining Co., of Chicago, were western re- 


Forcier, of the Refining Co., St. 


Refining Co., 


finers who are members of the National Petro- 
leum Association and were present. 

Among the chief topics was a co-operative 
credit bureau for oil refiners, and co-operation 
with the oil producers, especially of the east. 
To that end a committee was appointed, con- 
Messrs. Willock, 
Chamberlin, to meet with the Independent 
Oil & Gas Producers Association of West Vir- 
ginia to see if some arrangements could not 


sisting of 


Jannerot and 


be worked out whereby Eastern Independent 
refiners could increase their crude, and at all 
events it was suggested by Mr. Willock that 

} 


probably storage could be supplied and the 


refiners purchase pipe line certificates. 


William Muir was re-elected president—this 
for the third time—and the three retiring 
members of the board of trustees, Messrs. 
Wall, Messer and Woodman, were re-elected. 
They re-elected W. H. Fehsenfeld, of Balti- 
more, first vice president, and elected E. V. D. 
Selden, of Oil City, second vice president, the 
latter to succeed S. Messer. 

E. H. Anderson, of 
elected treasurer, and C. D. Chamberlin, of 
Cleveland, secretary, and F. W. Boltz, of 
Herbert G. Eaton, 
of Warren, recording secretary. 


Pittsburgh, was re- 


Cleveland, traffic manager. 


The sessions closed with a dinner to the 
members and their invited friends. 

One of the features of this year’s meeting 
were addresses from different men interested 
The association cut the 
amount of time it had been devoting to its own 


in the oil business. 


affairs and invited in these speakers. 

Secretary James, of the Western Refiners 
Association, told about the work that organiza- 
tion is doing. He said in part: 

“It is a splendid thing to see men in com- 
petitive trades giving, receiving and readjust- 
ing for the good of the industry of which they 
are a part. It is a splendid spirit which 
prompts one refiner to buy the products of 
another simply to help that competitor in the 
held 


“While I have seen, on occasions, membe: 
of our association do this very thing, it 
a very fine thing to see jobbers giving 
fine contracts with the prospects of seeing 
the trade go to competitors, which he has 
been importuned to do because of some ethical 
principle or trade irregularity which stands 
in the way of higher, nobler and more profit 
able standard of marketing; yet I have seen 
jobbers relinquish such business in the sam 
spirit in which men go to the front. * * * 

“Refiners are no longer pitted against each 
other, and jobbers are not now looked upon 
as the mortal foes of the refiners. We are 
coming to realize that each is essential t 
the other and that business transacted on 
a mutually friendly basis is the most satis- 
factory and profitable. We have made an 
effort to know the jobber as our business 
partner, if you please; we have attended his 
meetings and he has attended ours; we have 
visited him at his place of business and he 
has called on us. We have found, with Presi- 
dent Wilson, that the most difficult thing is 
in understanding and this is only accomplished 
by frequent meetings. * * * 

“T have advised our refiners to be moderate 
and considerate and not advance their prices 
recklessly, simply because for a moment they 


hold the whip. I cannot help but feel that 








The strength of any Insurance company’s promise to 
pay is based upon its surplus, not its assets. 





dollar at risk. 





400 Chestnut St. 








We have nearly 2 cents of surplus to every one dol- 
lar at risk, whereas five of the large stock fire insurance 
companies, who make a specialty of insuring oil, have re- 
spectively: 1/10 of one cent, 2/10 of one cent, 3/10 of one 
cent, 4/10 of one cent, and 6/10 of one cent, for every 





Why not insure with your own Company that is 3% times 
stronger than the strongest stock company, and get a dividend on 
your business besides? 


We insure nothing but the Oil Trade and at COST. 


National Petroleum Mutual Fire Insurance Co. 
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Philadelphia, Pa. 
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“SPECIAL” 


G-E-M “SPECIAL” with reinforced body—the plain sur- 
face completely protected by six flat hoop formations—no 
denting—no crushing—no additional weight—no interference 
to rolling or up-ending. 


A container that more than complies with I. C. C. Speci- 


fication No. 5. A BETTER BARREL. 


L. E. THORP, General Sales Agent, 
731 Webster Building, CHICAGO 


Pressed Steel Products Company 
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sorcnacn see = S/HARON. PENNA. 7 tncanecrzenn nce 
NEW YORK 9 * ST. LOUIS, MO. . 





















fiendish to ‘stick it into’ the 
buyer because he can’t help himself as it is 
heartlessly brutal to have a jobber misinterpret 


another to him to 


one refiner t inveigle 
violate his honor with his fellow refiner by 
giving inside prices or for the jobbers to 


purchase under a favorable contract and then 
ntract when its terms become 


fitable to the 


repudiate that c 


refiner. * * * 


in the least pr« 
now giving atten- 
We find only too 


disturber 


we ar&ré 


“Another subject 
that of 


tion to is 


, 
credits 


often that the worst market is the 


man who is receiving the greatest considera- 


tion in the matter of credit—underselling the 
market by virtue of the refiner’s leniency. | 
known of 


which the 


have jobbers enjoying extensive 


business man would 
judgment on the part of 


average 
j 


LOOG 


credit 
not consider 
the refiner. 
ADVISES CREDIT BUREAU. 
“It is my opinion that refiners in the East 
and Middle West, for our territories overlap, 
afford to create a_ confidential 


could well 


bureau wherein member should be 


pledged to file the 


ever\s 
names of customer 


Then 


showed a customer unwar- 


every 
over sixty days in arrears on accounts. 
when such record 
rantably involved, or receiving credits beyond 


his reasonable ability to meet, or carrying ac- 


counts with several refiners of exceptional 


size, the secretary should confidentially apprise 


the members of the fact for their protection 


and guidance. * * * 
“Of the 


nent field, not 


fifty-five refineries of the Mid-conti- 
including the Standard, but in- 
cluding the Pierce, Texas and Magnolia re- 
fineries, thirty-six were in operation when the 
Two of the 
thirty-six have since been dismantled and gone 
out of 


nineteen of the 


Cushing sand was discovered. 


business. Twenty-one new plants, or 
fifty-five, were built during 
1914-15, or since the discovery of the Cushing 
Western refineries at 


deep sand; twenty-one 


the present time are either in the course of 


construction, shut down or running less than 
300 barrels a day. Ten refineries have lubricat- 
ing plants, nineteen own their own distributing 


stations ; twenty-five refineries own 1,500 miles 


of pipe line; Western refineries own 5,000 tank 
cars; the Mid-continent refinery in capital ap- 
proximately aggregates $20,000,000. 
IN MID-CONTINENT FIELD. 
“The 55 Mid-continent 
present time are handling about 82,500 barrels 
The 


Texas are handling about 25,500 barrels a day. 


refineries at the 


of crude a day. Magnolia, Pierce and 
The purely Independent refineries at this time 


are running approximately 57,000 barrels a 
day. They were running far in excess of this 
a few months ago. 

“Nearly every district in the Mid-continent 
produces a of crude. From 


the Kansas crude only about 9 per cent of 


different . grade 
gasoline is secured; it makes a fine lubricating 
and superior road oil and is an unexcelled 
filler. 

“Cushing crude produces from 23 to 28 per 
cent gasoline, 20 per cent kerosene, but has 
little value as lubricating and fuel oil. 

“Healdton crude is 70 per cent fuel oil. It 
per cent gasoline and about 15 
per cent kerosene. 

City Newkirk crude refines 
about 18 per cent of 60 gasoline and 22-per 
Okmulgee produces 12 
cent gasoline and 23 per cent kerosene. Tiger 


produces 7% 


“Kansas and 


cent kerosene. per 


Flats crude has a fine paraffine base. 
“One refiner reports he is now getting 27% 
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per cent gasoline and 23 per cent kerosene 
Mixtures of Mid-conti- 
nent crudes produce about 18 per cent gasoline. 


It is claimed that 


from Cushing crude 


3artlesville sand oil wher- 
ever found, after the wells are of a certain 
is of practically the same value. 
“Cushing crude at a Kansas refinery 
$1.11 From it the 
per cent gasoline, 25 per cent kerosene, 
That 
gets 9.81 gallons 


age, 
costs 
23.36 
46.64 
is to 


today. refiner gets 
per cent fuel oil, 5 per cent loss. 
Say, on an 80-cent market he 


gasoline at 7'4c—73.57c; 10.2 gallons kerosene 


at 2'4c—25.30c; 19.2 gallons fuel oil at 1%c 
23 cents. Total, 121.87c. Cost of crude to 
Kansas refiner, $1.11; cost of refining, 20c 


Total, $1.31. 
loss to refiner, 9.13c. 


Refined products bring 121.87c; 


“I might add that the only reason some of 


Cleveland, Ohi 





these refineries are able to operate is that all 
of their low-priced crude contracts have 1 
yet expired, and the question is, what will 
happen when they do?” 

A. E. Kenney, representing the Oil and G 
Producers Association of West Virginia, told 
of the trials and tribulations of the produce: 
spoke most heartier « 
operation with the Independent refiners. H; 
the present at the 
annual meeting at Parkersburg the week fol- 
lowing, which invitation was accepted. 

E. A. Wadhams, president of the Independ 
ent Oil Men’s successors to the 
Independent Petroleum Marketers’ 
tion, told of the work done by that organiza- 


and earnestly for 


invited refiners to be 


Association, 


Ass\ Cla- 


tion in the six years of its existence, and 
pointed out means of better co-operation be- 








have no superior. 


upon request. 


BAYERSON 





Jobbers and Distributors 


Who appreciate the value of 
advantage of our offerings of 


Special Lines should take 


Superior Quality Mill Greases. 


These Greases embrace: Cold Neck, Hot Neck, Guide 
Mill, Pinion, Peel, Curve and Sundry Greases adapted for 
specific purposes, and are sold strictly on their merits, being 
uniform in quality and efficient at all times. 

We specialize also on Gea 
in consistencies to meet varied lines of manufacturing and 
We invite competitive tests. 


Samples, prices and complete information furnished 


We respectfully solicit a share of your orders 


ERIE, PA. 
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NEW TYPE CHAINLESS 
TRUCKS MEET EVERY 
HAULING REQUIREMENT 
IN THE OIL BUSINESS 


Built in seven sizes—1, 1%, 2, 3, 4, 5 and 
6-ton units—they constitute the only com- 
plete line of silent, up-to-date chainless motor 
trucks. They are designed to carry any type 
of tank body, and suitable chassis lengths and 
speeds may be had in all sizes. 


There are sixty-one users of Packard trucks 
in the oil business. Their trucks number one 
hundred and ninety-three—a_ considerable 
figure, destined to a rapid increase by reason 
of the greater variety of units included in the 
new line. Let us send you our descriptive 
catalog. 


PACKARD Motor CAR COMPANY, Detroit 


i tH ll iit | Hill | 


| 








tween the marketers association and the re- 


Mr. Wadhams said one of the chief 


jects of organizing the arketing end of 
the business was to carry on the work which 
the National Petroleum Association had _ be- 
gun. “In view of the fact that your associa- 
Y ed 1 ‘ isic freight rates we 

were en iged to try to extend them in 
the territor over which we have been able 
to send out salesmen. Your activities in secur- 


rimination and other anti-trust 


ing anti-dis 


measures have set the pace for us, and I am 
happy to say you have permitted the marketer 
to come existence, expand and be the 
factor he now is.’ 


WADHAM’S TALK. 

Mr. Wadhams described the rules governing 
trades in petroleum, which have been adopted 
Independent Oil Men’s Association, 
“It would seem to me that our association, 
which has so large a membership, and so large 
an investment of capital that it might be worth 
while to have an understanding between us 
and the rious refiners’ associations as to the 
rules of trade. Our association is no longer 
a weakling. We undoubtedly market during 
the year from seventy-five to one hundred 
million dollars of products; within the mem- 
ory of many of us, sales of the jobbers of 
petroleum amounting to fifty, seventy-five or 
one hundred thousand dollars is considered 
Without any difficulty, I could 


count many whose annual sales are a million 


very large. 


dollars and upwards.” 
Mr. Wadhams referred to the efforts of the 
Marketers Association to define a jobber, and 


said in part on that subject 
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“In the past jobl ers were expected to market 


several products of petroleum. Owing to the 


enormous consumption of gasoline many small 
jobbers are now selling practically nothing but 
gasoline. What is to become of your water 
white oil? Under the oil rules, it was ex- 
pected that a jobber would take at least fifty 
per cent as much water white oil as gasoline. 
In many instances the amount taken was 
seventy-five per cent. How can the refiners 
expect the legitimate jobbers to live if the 
amount of water white oil permitted to be 
purchased by the straight gasoline jobber 1s 
only five per cent of his gasoline purchases?” 

Mr. Wadhams urged the refiners to put 
greater emphasis on the quality of their prod- 
ucts. He said: 

“We all know the qualities of the goods 
marketed by the Standard Oil Co., and I wish 
to state here without fear of contradiction 
that, with the exception of the 23% gravity 
red oil manufactured by the Standard, their 
goods are inferior to those manufactured by 
the Independents. We have fought this ques- 
tion out in a great many different manufac- 
turing plants, and find where the question of 
quality was the determining point, we came 

SEES INSURANCE 

RATES LOWERED. 


Houston Dunn, secretary of the National 
Mutual Petroleum Fire Insurance Company, 


out ahead 


made the report of that company’s business 
for the past year, and discussed, 
trouble of 
particularly in the 


among 
insuring stor 


fields ot 


others, the 
age tanks, 
the west, where many tanks in the last year 


have been struck by lightning. He said that 
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the insurance companies were afraid of tl 
tanks, and had withdrawn their insurai 
However, Mr. Dunn said, that new meth 
of protecting tanks from fire have just cor 
on the market, which he thought would mx 
the approval of the insurance companies ; 
permit insurance to be carried on those tar 
He urged the members to further the inter: 
of all by adopting improvements looking 1 
wards preventing fire in tanks. 
DISCUSSES LIABILITY LAW. 

Mr. Dunn also told about the liability a 
compensation law of Pennsylvania, which 
said made the employer liable for the safet 
of his employe from the time he starts fror 
his home in the morning until he gets back 
in the evening. 

Secretary Chamberlin made his annual r 
port to the association, covering the work oi 
the past year, as did Traffic Manager Boltz 
Both were commended for the manner 
which they had conducted their work. 


eB 
Wanted— 


Refinery foreman or stillsman, ex- 
perienced in distilling, filtering and other 
operations necessary in making Pennsy|- 


vania neutrals. Address with reference. 


LOCK BOX No. 1 
Station D. Cleveland, Ohio 
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To increase your sales of gasoline 
To win fast friends for your product 
Sell this pump to your Dealers 


Monarch 














ee dealers will so fall in love with its beauty and commanding bigness that you 
will be able to sell it on your terms—not theirs. 

And every dealer who has aWayne Monarch pump will double his sales of your “gas”. 
Because the Wayne Monarch will look like the only pump on the street! 
Because the patrons will discover that it gives them clean gasoline. 
Because customers like the exclusive feature of the INDICATOR DIAL—that 
shows them, even in the dusk, exactly what they are getting. 
Because it serves them in nearly half the time that it takes other pumps to do it. 


And the dealers are tickled, too 


for many reasons; but chiefly because it is the only pump that requires no backward stroke. 
12 strokes forward pump 5 gallons. 
3 strokes forward returns the pump. 


Easiest, quickest, smoothest of them all 


The Wayne Underground Storage System supplied with this pump, is commended everywhere 
for the good engineering and the good workmanship that go into it. 
Let us figure on your requirements—and let us help sell these outfits to your retailers. 


WAYNE OIL TANK & PUMP CO. 


No. 4 Canal Street 


Also— 


And, too,— 


And especially— 


FT. WAYNE, INDIANA 
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Traces History Ot Petroleum Industry 


Eastern Refiner In Address At Atlantic City Meeting 
Tells Of Riches Accruing To Mankind By Its Discovery 


RANK MOORE, of the Conewango 
Refining Co., Warren, Pa., delivered 
the following address before the Na- 
tional Petroleum Association meeting at At- 


lantic City: 


Man has progressed, just in proportion as 
he has mingled intelligence with his labors 
Through countless years he has groped and 
crawled and struggled and stumbled toward 
the light. He has been hindered by igno- 
rance, by fear, by mistakes, and he advanced 
only as he found the truth, the absolute 
facts. To take advantage of the forces and 
materials with which we are surrounded, to 
observe, to investigate, to analize, to expe- 
riment, are the essential factors of progress 
Nothing more clearly establishes these facts 
than the history of the petroleum industry. 

From the remotest periods we have 
records of the presence of petroleum. It 
was known in Egypt, in Asia Minor, in 
Persia, in nearly all the then known coun- 
tries, hundreds of years before the Christian 
era. In the form of pitch it was used by the 
Egyptians in the embalming of the dead. It 
was used as a mortar in the erection of early 
temples. For the Phoenicians and early navi- 
gators it served as a cement in the caulking 
of their ships. Crude naphtha was em- 
ployed by the Romans as an illuminant. No 
evidence exists that it was refined in these 
periods and its uses were very limited. 

ITS DISCOVERY. 

In the great Baku regions, on the shores 
of the Caspian Sea, in sight of the eternal 
flames issuing from oil deposited on the 
rocks, lighted no one knows how, the fol- 
lowers of Zoroaster came first to worship 
the mystery of fire. Here for countless gen- 
erations hordes of worshipers came from 
Persia and India on pilgrimages. At that 
same place today, in spite of oil wells and 
refineries, and all the dirt and grime of in- 
dustry, the romance of history still hovers 
over the place, where man perhaps first 
learned the nature of fire. 

In America we fared no better. From 
hill and rock this precious oil poured its 
riches on the creeks and streams and its 
only use was by the Indians and pioneers as 
a liniment or ointment. 

In 1832 French chemists were distilling 
a burning oil from coal. This industry 
quickly spread to England, and from thence 
to America. Hence the name “coal oil.” In 
1846 Abraham Gesner, of Prince Edward 
Island, introduced the word kerosene, a 
distillate from coal. In 1852 Samuel Kier, of 
Pittsburgh, conceived the idea of distilling 
petroleum, and put upon the market the first 
Petroleum lamp oil, under the name of 
“carbon oil.” The entire crude supply was 
still obtained from skimming water surfaces 
or from wells dug for brine. 

In 1854 there was formed a company un- 
der the title of “The Pennsylvania Rock Oil 
Co.” and the work of obtaining oil was 
placed in charge of Edwin L. Drake. To 


this intrepid man, the present petroleum in- 
dustry is greatly indebted. He first con- 
ceived the idea of drilling through the solid 
rock. After countless hardships and dis- 
couragements and lack of funds; with crude 
tools and in the face of ridicule and priva- 
tions, he finally pierced the rock, and entered 
the first oil strata. Success crowned his 
efforts. Mother Earth yielded her secret, 
and through loam and sand and granite, 
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Repeat Orders Are The 
Strongest Recommendation 


Recent purchases of worm drive Federal Trucks 
by the Associated Oil Company of San Francisco 
bring their total number of Federals to 18. These 
have been added one or two ata time, and this is 
the strongest sort of a recommendation as to the 
real value of Federals in the Oil Trade. 


When a large firm purchases certain goods a 
second time and then keeps on purchasing that one 
particular make every time they are in need of more, 
you may rest assured that these goods have proven 
themselves satisfactory in every respect. 

Your Federal will give you the same satisfactory 
service that over 4,000 Federals are giving every day. 

Investigation leads to Federalization. 

Investigate today, write for our valuable book 
on efficient transportation, ‘‘The Blue Book of 


FEDERAL MOTOR TRUCK COMPANY 


452-460 Leavitt Street 
DETROIT . 
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there rushed a golden liquid destined to en- 
rich mankind beyond comprehension. 

\With the improvement in methods and 
greater depth of drilling, oil poured forth in 
such quantities that its value fell away. 
However, conditions soon changed. The 
curtailment of the whole oil industry due te 


the war, better methods of refining, the 
growing European demand, all united t 


place the industry back upon its former level 
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The field of production gradually extended 
over the entire western portion of Penn- 
sylvania into New York and in a south- 

7 


westerly direction, following the mountain 


trend, through West Virginia, Ohio, Ken- 


tucky and Tennesse Time forbids speak- 
ing of the great fields of -Texas, California, 
Oklahoma, Kansas, Louisiana, Illinois, In- 
diana, and Colorado, but nature seems to 


have been more than lavish in her allotment 
of this precious fluid our own country. It 
is a strange fact that, in spite of the hun- 
dreds of new fields throughout the world, 
the first ones developed in Pennsylvania 
and West Virginia, remain unequaled in the 
quality of its crude petroleum. Today the 
words “Pennsylvania Grade,” stand as a 
synonym for quality and superiority in the 
oil markets of the world 

The growing demand for better means of 
transportation of crude oil soon led to the 
barrels and to the use of tank 


Samuel Van Seele buiit the 


abandonment of 
cars. In 1865 
first successful pipe line and in 1875 a pipe 
line was built from Butler county to Pitts- 
burgh, a distance of about 40 miles. At this 
time the Standard Oil Co. through various 
subsidiary companies, began to put into op- 
erationtthat system of controlling the means 
of transportation which in subsequent years 
gave it that monopoly of the oil industry 
which has been such a potent weapon in 


NATIONAL PETROLEUM NEWS 
stifling competition. Perhaps in no other 
department of human effort, in no other 
great industry has there ever been estab- 
lished so complete and so effective a mo- 
nopoly 

Wealth poured into its coffers beyond the 
dreams of avarice. Its officers became fab- 


ulously wealthy. Its name became a 
synonym for power throughout the world. 
A few of its boldest competitors refused to 


submit. Their watchword was “no surren 
der.” The fight has been long and bitter, 
but at last the Independent refiners and job- 
bers of America have won, and today a large 
and growing part of the oil industry is freed 
from the clutch of monopoly 

I have not time to speak of the refining 


industry; but to the hundreds of experiments, 
to the research and zeal of the refiners, we 
owe the real success of the petroleum indus- 
try. Since the year 1860 to the close of 
June, 1915, there has been produced over 
3,000,000,000 barrels of crude oil, at an aver- 
age price of $1 a barrel. Three billion dol- 
lars has been added to our national wealth. 
This refers only to the crude product, both 
What must be 
the worth of the finished product, when one 


as to volume and value. 


considered that the U. S. Pharmacopoeia 
shows over 2,000 derivatives of petroleum. 

Pause and consider what the world owes 
Think of the condition of 


to this product. 


Cleveland, Ohi 


farm life before the advent of 


keros 


a pine knot or a tallow dip the « 





lamps 
illuminant—now the farmer can enjoy 
evening with his books and papers in <« 
fort after a day of toil. 

Its uses in the arts and industries, in 
machinery 


lubrication of countless 


myriad. It has made possible the autor 
bile, which has annihilated time and spac: 
and has been the means of giving more real 
joy and recreation than any product of 
man ingenuity. Its uses are legion. It’s the 
true elixir of life. It has brought wealt] 
and comfort to hundreds, it has given « 
ployment and independence to countless 
thousands of our fellow-beings. 

In nearly every country of the world this 
wonderful product is produced, but our 
country produces nearly two-thirds of 
total output. 

I do not know what blessings may here- 
after spring from the lap of mother earth; 
what wondrous secrets lie in the miserly 
grasp of her rocks and soil; what wonders 
the delvers in the mines may reveal; what 
treasures the chemists with crucible and 
retort with countless emperiments may 
gather from the earth and air, but I do not 
believe there will ever be produced a richer 
gift and one endowed with greater blessings 
to the human race than petroleum and its 
products. 











Steel Barrels 


All Styles: 
All Sizes: 


Oil—Friction Cover 
From 10 to 65 Gallons. 


Write us today for 
Catalogue and Prices 


Chicago, Ill. 


Combination Patented—Inside During Transit 


-Agitator. 


The Cleveland Steel Barrel Company 


CLEVELAND, O. 





Kansas City, Mo. 




















ORAM’S 
Hoop Driving Machine 


3600 in use and known all over 
e wor 





“Always the Best” 


Our Well 


43 Years 
of 
“Knowing How” 





THE JOHN S. ORAM CO. 


MANUFACTURERS OF 


Stave-Heading and Barrel Machinery 
No. 5283 to No. 5299 Hamilton Ave. 
CLEVELAND, O. 





“Ask Anybody” 


106 Page Catalog 
of 
Cooperage Machinery 








Satisfied Users Everywhere 








Known Hoop Driving Machine 


Is WITHOUT AN EQUAL and UNAPPROACHED 


For Simplicity—Durability or Low Cost of Upkeep 
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Judges At Work In NEWS Contest 


W. E. Wall, Well Known Cleveland Marketer, Is 
Chairman; All Contestants Assured Square Deal 


ERE are the judges who will pick 

the winners in THE NEWS Cash 

Prize Filling Station Contest. They 

have already started the work of inspecting 

photographs of stations sent the Contest 

Editor to select those which are most at- 

tractive from the point of view of floral dec- 
oration and general good housekeeping. 

The station they decide to be the best 

looking, taking into consideration § these 

factors only and not costly or ornate types 

of architecture, will be awarded a prize 


ot 
$50. Second, third and fourth prizes are $25, 


$15 and $10 respectively. The announce- 
ment of the prize winners will be made in 
the November issue of THE NEWS, and the 
photographs of the stations will be pub- 
lished. 

Only one of the three judges is in any way 
connected with the oil business, and he is 
head of a leading wholesale jobbing house, 
which is neither operating filling stations it- 
self nor is it interested in any company 
which is operating stations. He is W. E. 
Wall, of the Fred G. Clark Co., Cleveland, 
Ohio. 

The other two judges are John Boddy, 
City Forester of Cleveland, and R. H. Lee, 
President of the Cleveland Auto Club, anda 
member of the Executive Committee of the 
They 
were chosen because they are men who are 
well qualified to judge the seventy-two sta- 
tions entered in the Contest as to the points 
on which the prizes will be awarded. 

CLEVELAND’S LANDSCAPE 
GARDENER IS JUDGE. 


Mr. Boddy, in addition to being a iand- 
scape gardener by profession and in charge 
of the general beautification work in Cleve- 
land’s parks and boulevards, has been serv- 


American Automobile Association. 


ing for several years as judge in a Garden 
Contest conducted by a metropolitan daily, 
and hence is especially well qualified to serve 
in this capacity in the Filling Station Con- 
test. 

“IT am glad to have a share in any move- 
ment that is tending to make the auto filling 
stations attractive,” Boddy 
“They have long been out of harmony with 
the beautiful stretches of boulevard and resi- 
dence property where they are generally lo- 
cated.” 


more said. 


President Lee has been active in the Ge- 
velopment of the filling station, with the in- 
terests of the auto owners in mind. 

“It leaves a bad taste in the mouth to drive 
off a park or pretty street into the yard 
on the average filling station,’ he said. 
“THE NEWS, through its Contest, has 
done a good deal to start a move to clean 
them up.” 

The judges will award their prizes en- 
tirely on the photographs sent the Contest 
Editor. No trips will be made to view any 
station that might be considered as a pos- 
sible winner, no matter how near Cleveland 
it might be. 

The Contest was opened in March. Fill- 


ing stations in all parts of the country were 
entered by their owners and superintendents, 
indicating a general interest and a desire to 
make their properties appear as attractive 
to the public as possible. Entries kept com- 
ing in until the Contest closed in Septem- 
ber. 

Even companies operating stations which 
were not entered evinced a general interest 


in the good housekeeping movement thus in- 
augurated by cleaning up their properties 
and planting flowers and shrubs in their 
yards 

The Illinois Oil Co., of Rock Island, is 
said to be negotiating for a ninety-nine year 
lease on ten acres of ground near Plymouth, 
Ill., for the purpose of erecting a refinery. 











be prompt and as ordered. 
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MARK 


Ail oil and grease cans bearing the ‘‘Canco’’ mark are 
guaranteed first quality and uniform in workmanship. 


Coupled with this guarantee is our unequalled service 
and efficiency, making it dependable that shipments will 


Our manufacturing plants are located at convenient 
shipping points, with a view to decreasing freight charges 
and insuring quicker deliveries. 


Samples and Quotations Promptly on Request 


American Can Company 


NEW YORK 
Pittsburgh 
Kansas City 


With Offices in All Large Cities 
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Ardmore Explosion Outside Tank Car 


Its Cause Yet Unknown; Hearing Develops The Fact 
Escaping Vapors Had Spread Far and Were Ignited 












Lower is a scene 
on the main street 
taken just a few 
moments after 


the catastrophe. 


HE so-called “explosion” of a tank 
car of gasoline at Ardmore, Okla., 
September 27, which killed 43 per- 

sons and injured about 150 more, was an ex- 
plosion OUTSIDE of the tank car, accord- 
ing to testimony taken by the Oklahoma Cor- 
poration Commission at Ardmore, immediately 
after the accident 

Following the explosion the vapor from 
the car caught fire and burned at the open 
valve on top, until it was put out. The car, 
before the accident, had about 1,000 gallons 
of gasoline in it, and after the fire was ex- 
tinguished it held about 600 gallons. The 
car appeared to be uninjured. 

It was reported that there was a car of dyna- 
mite near the tank car, but the Oklahoma Cor- 
poration Commission at its first investigation 
was unable to get trace of any dynamite. 

The tank car had been leaking vapor—it is 
said to have contained casinghead gasoline— 
for several hours in an atmospheric temper- 
ature of 90 to 95 degrees. The wind was blow- 
ing gently to the north, and it was on the 
north side of the car that the big damage 
was done. How the vapor ignited is not 
known. 

SANTA FE TO COMPENSATE. 

There was a real explosion, not just a burn- 
ing of vapor, which makes oil men _ believe 
there must have been some explosive about 
which went off first and set fire to the vapor. 

President Ripley, of the Santa Fe, on whose 
siding the car was standing, has offered to 
pay the people of Ardmore “all just claims” 
to be determined by a committee of Ardmore 
citizens. President Ripley's oXer didn’t open- 
ly admit acceptance of all responsibility and 
liability for the accident. but it is pointed ovt 


Upper view shows 
the extent of the 
damage done to 
the town of Ard- 
Okla. by 
explosion of Sep- 
tember 27th. 


more, 


by shippers who have had years of experi- 


ence with the Santa Fe that never before had 
they known that railroad to admit anything 
against themselves, regardless how convinc- 
ing the facts were and regardless what the 
courts decided, until it found it simply had to 
pay up and then it has always done so most 
reluctantly. In view of which oil men are 
awaiting with interest what further investiga 
tion may develop as to the Santa Fe’s part in 
the accident. 
WILL CONTINUE PROBE. 

Further than the fact there was an explo- 
sion, and the damage that resulted, the Okla- 
homa Commission has been unable to arrive 
at any results in its investigation. What actu- 
ally. caused the explosion will, in the opinion 
ot Commissioner Henshaw, never be known. 
At the hearing at Oklahoma City, October 21, 
experts in the manufacture and handling of 
all kinds of explosives will be invited to ad 
vise the Commission as to regulations that may 
be promulgated in the handling of casinghead 
gasoline. 

The Commission has received a letter from 
R. H. Innes, Inspector in the Bureau of Ex- 
plosives, stationed at Dallas, Texas, saying 
he will attend. Invitations have been sent to 
experts all over the country. 

After the brief hearing conducted at Ard- 
more, Commissioner Henshaw says he is as 
much at sea as to what actually caused the 
explosion as ever. Some stories sent out im- 
mediately following the explosion, said a 
workman was pounding at the source of the 
leak in the tank with a hammer, and that 
sparks from the iron pipe ignited the vapor. 
This could not be, as the workman in question 
was seen leaving the tank before the accident. 


The hearing is summed up in a statem: 
made by Commissioner Henshaw to Till 
NATIONAL PETROLEUM NEWS: 

“There was a tank car containing al 
1,000 gallons of casinghead gasoline in th 
Santa Fe yards at Ardmore. Between 11 a: 
12 o'clock, on September 27, gas was 
served escaping from the valves on top. | 
temperature of the air was between 90 and 
95 degrees. As the day grew warmer 
escape of gas increased until a party went 
the tank and was unscrewing the valve, whe 
large quantities of vapor escaped in the 
\s this party was leaving the tank, the 
plosion occurred. From what point it 
ignited probably will never be known. N 
withstanding diligent inquiry and investigati 
no explosive has been discovered. 

“It appears the explosion was entirel 
the air and the earth has no indication of a1 
dynamite or glycerin explosion. The car tank 
was burning on top at the opening of the 
valve, as the fire was extinguished. About 600 
gallons of gasoline was left in the tank, whicl 
was afterwards drawn out 

DESTRUCTION FRIGHTFUL. 

“The effect of the concussion was very 
great. It destroyed the freight and passenger 
depots, crushing in walls of brick buildings, 
the walls of the four-story Whittington Hotel 
fell, and three blocks from the explosion, iron 
girders supporting roofs of buildings were 
bent and twisted in various shapes. Buildings 
were damaged and window lights broken ten 
blocks from the explosion. The report was 
heard thirty miles distant. All parties who 
did not drop to the ground or who were not 
protected by buildings within three hundred 
feet of the tank were burned to death.” 

Mr. Henshaw made personal observation of 
some of the “freaks” of the explosion. He 
found instances similar to the effects of a 
cyclone. Some buildings were wrecked, while 
others adjoining were not touched. This, he 
believes, will sustain the theory that when the 
vapor from the gasoline tank came in contact 
with the air it was driven before it, and at 
some places became “pocketed” or carried in 
a current of air. But when the ignition took 
place .it included every bit of the gas, no 
matter how far it had traveled. It was re- 
membered that on the day of the explosion 
there was very little wind. What there was 
traveled in a northerly direction. The most 
of the damage done is north of the tank, al 
though many buildings are just as close on 
the south. 

Seth C. Drake, general manager of the 
Standard Oil Co. of Indiana, with head- 
quarters at Chicago, is making a trip through 


Standard territory, attending meetings 0! 


salesmen. He was at Sioux City, Ia., on the 
5th and was due at Wichita, Kans. on the 


14th of October. 





The Gulf Refining Co. have put in a tank 
station at Brookhaven, Miss. The Standard 
and the Texas companies are now located 
there. 
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The Canfield 011 Company 


General Offices, Cleveland, 0. 


Refineries: Grease Works: 


Coraopolis, Pa., Cleveland, O. Cleveland, Ohio 


A new and complete Pressing and Filtering plant, 
equipped with the most modern facilities for making the 
highest grade neutral and automobile oils, has just been 
installed at our Cleveland Works. 


This new construction increases our already exceptional 
facilities for supplying the Oil Jobbing trade. When you 
consider buying light pale filtered Pennsylvania auto oils of 
high viscosity and color, do not fail to let us figure with 
you. 


We also solicit your business on the following products 
made at our refineries and grease works: 


From our Cleveland Plants From our Penna. Refinery 
Castor Machinery Oils Harvester Oils Petrolatums (all grades) 
Greases of all kinds Black Oils High Fire Test Green 


. , S. R. Cylinder Stocks 
b b J l 
Com’! Castor Lub’¢ Oils Belt Dressings Filt’d Cylinder Stocks 


White Medicinal Oils Turp. Substitute 48° and 49° Grav. Filt’d 
Asphaltum Paints Red Engine Oils Penna. W. W. Oils 
Compounded Cylinder Oils Soap Stocks 
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New York Auto Filling Stations Lack Style 


TANDARD OR ferry 


No. 1—Valves and meters controlling carbon dioxide pressure which fills auto’s tanks without use of air pressure, at Kesbic 
Sales Company station, 91st street and Broadway, N. Y. Large Dial is gasoline meter. No. 2—Kesbic Sales Company’s station 
at 9lst and Broadway. No. 3—Group at Kesbic Sales station, 137th street and Broadway; O. A. Templeton, Indian Refining Co. 
salesman, who was calling on John Wyatt and Charles Reid managing the station. 
which was cut out of rock in the hillside. 


In City Where Appearance Counts Most And 75,000 Cars 
Are Owned They Don’t Compare With Other Places 


( | y, the home ot /5, ire 


stations that are the very opposite in poor gasoline situation 

S se owners invite character of what you would expect to find New York has had such rotten (rotte: 

they don’t cart in that city the word) gasoline that even the Standa 
t cost goes: New And New York further is suffering from Oil's stomach couldn’t stand it any more a1 
oks and a “front” are about as rotten a gasoline marketing situa- it has turned to and is cleaning house wit 
ecessary—has the few- tion as any city ever had. Lack of style, a vengeance—not by cutting the price, as 
looking automobile fill- however, at filling stations doesn’t neces would have done a few years ago and as 1 
ty in the country. They — sarily mean that the owner is guilty of the Standard of Indiana and a few other of 





companies are doing—but by good, qualit 


BULLETIN 

The Standard Oil 
Company of New Jer- 
sey recently enjoined a 
number of garages at 
Atlantic City, from sell- 
ing gasoline or any 
other petroleum prod- 
uct as that of the Stand- 
ard Oil Company when 


to the 
public in a frank straight-forward mam 


advertising; by going automo 
and telling that automobile public just 
and where to buy its gasoline and why 
should avoid a certain class of garages and 
dealers. 

Let the reader bear in mind at the outset 
of this story, that there is no tank wagon 
market in New York City, for the reas 


that tank allowed 


in wagons are not on 
st is not. The willie cia island of Manhattan. The fire prevention 
are prohibited from us- authorities many years ago forbade tank 


ing the words “Standard 
Oil” in any way in of- 
fering their gasoline, 
etc., to the public. 


wagons. All gasoline is distributed in steel 


barrels, which accounts, in great measure, 


for the higher price in effect in New York, 








which many people have been holding up i1 
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No. 4—Kesbic’s station at 137th street 
No. 5—Display window in Kesbic’s 91st street station. 
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The Erwin Extinguisher 
Puts Tank Fires Out— 


AUTOMATICALLY! 





It's automatic—-don’t forget that! If you need fire protection in 
Heaven’s name get it. Get full protection not near protection, that may 
put a fire out if everything works—the man, the pumps, the pressure, 
the lines and your roof stays on, etc., etc. 


Automatic means that our apparatus does by natural law the right 
thing, at the right time, every time, without help and without loss. 
tank fire out in less than a minute—“while you sleep.” 


Every 





BOTTOM RING OF A 55,000-BBL. TANK. FIRE STARTS SOLUTION RELEASED 





GOING OUT OUT IN 48 SECONDS 


M. H. TREADWELL COMPANY 


SOLE MANUFACTURERS 
(Erwin Patented Automatic Fire Extinguishers) 


WRITE US 


CHICAGO 
208 So. LaSalle St. 


NEW YORK 
140 Cedar St. 













Types Of Stations Found In Our Richest City 


eCONOus 











The Economy station on 5th Avenue and 103rd Street operates 


Station at 157th St. and Grand Concourse uses portable tanks one filling pump on a small driveway. 


and does business on a cent a gailon profit. 





At Broadway and West 174th Street, The Texas Co. 

is completing a station on a point of land, which it is 

turning over to a nearby garage to operate. This 

station is small but of a rather neat type of architec- 

ture, its plan perhaps taken from any number of simi- 
lar stations in other cities. 
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At 4859 Broadway, way up town, the Maxwell Motor Car people 

have a filling station with plenty of room for a car to turn in, 

and which will permit their employes to render other service 
to a car in the line of repair work. 





One of Holland’s stations is at 187th Street and Grand Con- 
course. They use portable tanks to save space. 
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At 5th Avenue and E. 105th Street, M. T. 
Watts cut a hole in the billboards and in- 
stalled a filling station. You drive in one 
hole and out the other. Shows difficulty 
dealers have to get sites. 
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Krause’s filling station uptown at Broadway and Hillside, said to be first in city. 
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Germania Refining Company 


Established 1887 


Oil City, Pennsylvania 


THE NAME 


“GERMANIA” 


ESTABLISHES 


The Quality of Your Oil 


The particular Jobber who has ‘‘Arrived’”’ was enabled 
to do so because of a popular “QUALITY BRAND” 
backed up with GERMANIA PRODUCTS. 


Allow us to co-operate with you. We will make a 
special study of your requirements, whether it be a 
specialty or a full line of Lubricating Oils. Our ex- 


pert Refinery knowledge is always at your service. 


Write Us Today 


‘‘GERMANIA’’ 


REFINERIES: 


No. 1—Rouseville No. 2—Oil City 
Pennsylvania, U. S. A. 


Cable Address: 


“ Germania” Coffe: { 








“Western Union”’ 
“ Liebers”’ 














an Sn oe 
7 





: dctol 
NATIONAL PETROLEUM NEWS Cleveland, Ohio 


comparison to the tank wagon markets in lives in a flat. Only a very few of the animals in the country. They make a par 
our western cities. For the purpose of this wealthiest people have their own garages. ticularly poor impression on the casual visi 
article, the New York market in barrels, The number is so small that it is negligible tor when they come down to a busy street 
which so far as New York City is concerned in connection with this story. Off the is- corner 25 miles an hour and about 10 or 15 
correspond to a tank wagon market, will be land of Manhattan, out in the suburbs where feet away put on the brakes. If the brakes 
referred to as the wholesale market, or land is less valuable and less built up, pri- don’t hold and they hit you, they say “Blam: 


’ 
W holesale price 


vate garages are to be found, but there are the brakes,” not them. 

Despite a wholesale price to garages, in 75,000 motor cars, according to the best es- Report gives the New York chauffeur, as 
New York, in effect the forepart of October, timates, in New York City, owned in New a class, a rather poor reputation to say the 
of 17 cents a gallon, the automobile owner York City and which are kept in New York least. In the first place, it has come to be 
looked upon as the “usual thing” for him to 
get 10 per cent on all purchases that he 


can buy so-called gasoline from garages and City and probably 74,800 of those cars are 
automobile filling stations all the way from kept in public garages. 


16 cents to 19 cents a gallon. These prices Again, probably the majority of these makes for his employer, the owner of the 
in themselves show that something is ma- cars are driven by hired chauffeurs who car. The 10 per cent rule is said to be very 


terially wrong. The low prices are due to have practically entire charge of the cars; rigidly enforced by the majority of them 
the small retail dealers, buying some gaso- buy the supplies for them and transact most and it is not unusual for this percentage to 
line and some naphtha or even kerosene, of the business regarding them. New York be increased for special considerations. 

mixing the two, cold, in a tank and selling chauffeurs, as a class, are not the tamest 


The men who haven't chauffeurs are, for 
the combination for gasoline. Perhaps in 














some cases this mixing, or blending, as it we : ; eit ati | 
has been miscalled in New York, has been 
done with some slight degree of skill and 
knowledge, but more likely without it. 
Quite a portion of New York’s business 





element cares only about making money re- 
gardless of how it does it—very much like 
some folks in some other cities—hence, as 
people got onto the mixing game, they en- 
deavored to see how cheaply they could 
make up this kind of “gasoline,” not only to 
see how cheaply they could sell it, but how 
much profit they could make for themselves. _ |} 
One wonders sometimes that they didn’t || 
turn the water hose into the gasoline tanks 
and let it go at that, for some stuff that has 
been sold couldn’t have furnished much 
more power that plain water. 

Not to lay every dead cat in the oil trade H 
onthe Standard’s doorstep, but, like a whole } 
lot of other dead cats, however, this can be 
placed on the Standard’s doorstep in meas- 











e ° | 

ure, for, according to some marketers, the | 

trouble started when the Standard made a H 
| 
| 
| 





DRAIN YOUR DRUMS | 
7 = Hy 
few men, who disposed of a part of this The Rose Barrel Draining Pump i) 


naphtha, the story goes, to some garages ; ; : : 
and men interested in automobile @iling ota- is the only device that will do this successfully. | 
tions. Within the last several weeks the Hundreds Now In Use || 
Standard has advanced the price of naphtha : F : | 
to that of gasoline. so that when the retail- Jobbers say—they save the wages of a man the first day used, besides hundreds 

, 6 of dollars yearly in allowances, etc. 
ers present supplies of naphtha run out, it : ; 


is anticipated the situation will clear up. 


LOW GRAVITY 
STUFF BEING SOLD. 


There are some reports that gasoline from 


particularly low contract on naphtha with a 


9 will suck out all of the water, even to the fine sedi- 
ment in the bottom. If you fill drums you can’t 
afford to be without one. 


Shipped subject to approval—Order Now 
Two Sizes—1% inch, $3.50; 1% inch, $3.00 net 


STATION SPECIALTIES 


Here are some LIVE ONES 


| 

| 

This drainer goes right down into the vent, and 
| 

| 


Oklahoma is being delivered by tank cars in 
New York City at 12% cents a gallon, but in- 
vestigation fails to substantiate them. Any- 
way, the reported price itself is away out of 





line, considering the present western refiners 
market and the freight. 

The Standard Oil Company of New York, 
which markets in New York City, was re- 






tH; 


The Rose Auto Grease Gun 


tL 
4 









N Capacity 144 pounds 

' rw ic ' i rn .) ” . 
ported by various people to be ene out ee N ‘* The Rose’’ Grease Guns fill by suction and han- 
gasoline running all the way from 62 to 68% G: > dle anything from light oils to transmission grease. 
gravity but the better evidence seemed to Up : ‘6 ” © se 0 
- . e . . b , 
indicate gasoline around 62 to 64 with a ay, % The Rose Frictionless Tire P i 





range of boiling points much narrower than The Biggest Selling. Single-Action Pump on the 
market. Double-Triple and Compound pumps are 
useless when compared with ‘ The Rose.” 

These specialties will pay the help at your filling 
stations. 


a lot of gasoline sister companies in the 
west sell 








In sizing up the gasoline situation in New 


York City one must bear in mind something Write for Samples and Prices 





about the automobile conditions generally. 


Practically all privately owner cars must be a H. Haney & Co., Hastings, Nebraska 


: 
kept in public garages for the reason that Manufacturers 1} 
| 























land is entirely too valuable to use for pri- 
vate garages. The average New Yorker — os eee 
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the most part less able financially to main- 
tain a car than the car owners of the west, 
but they wiggle by somehow 

The garage man, as a class, is of the same 
type as the chauffeur; in fact, a great many 
carage men are former chauffeurs. There 


are many very excellent garages, well run, 


and all that, but there are an immense num- 
her of little. one orse garages. tucked 
ound here and there that, taken all to- 


gether, sell a large amount of gasoline 


[These are the type of garage men who don't 
care particularly what they sell to the au- 
tomobile owner and the chauffeurs they deal 
with don’t much care what they buy, all of 
which makes excellent ground for price cut- 


{ 


ting and getting rid of poor grade of goods 

When this crowd cut loose with their own 
“blending establishments,” consisting of two 
drums of naphtha and one of gasoline and a 
broom handle to stir the mixture with, the 
average oil man can well imagine what re- 
sulted Then some of them advertise 
‘Standard” gasoline on their signs. 

STANDARD ADVERTISES. 

The forepart of September, the Standard 
Oil Company of New York started a vigor- 
ous advertising campaign on its “Socony 
motor gasoline.” This campaign was first 
aimed to identify to the dealer and to the 
automobile owner a metal sign which the 
Standard would place on. the front of the 
business establishment selling its gasoline. 
Next the advertising was aimed to educate 
the automobile owner to about what was 
going on and to get him to ask for straight 
run gasoline and particularly “Socony mo- 


tor gasoline.” 
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The advertising started with full page 
displays in all the leading papers. Early in 
the campaign, the Standard published a list 
selling the 


of all dealers in Manhattan 


“Socony motor gasoline” and exhibiting the 
Standard’s signs The Standard would not 
let a dealer selling. somebody's else’s gaso- 
line in addition to theirs, use its signs. After 


about ten days or two weeks of this pound- 


ing, the advertising began to have an effect. 
Dealers endeavored to get into line and 
comply with the Standard’s requirements, 
so that they could be mentioned in_ the 
Standard’s list of recommended garages 
and dealers 

USES CLUB ON DEALERS. 

‘hese recommended dealers, the Standard 
referred to in their advertising as “con- 
scientious dealers.” It played on the word 
“conscientious.” For instance, one ad car- 
ried below the reproduction of the red, 
white and blue Socony sign the line, “The 
sign of a reliable dealer and the world’s best 
gasoline:” 

“Conscientious dealers sell Socony be- 
cause they know the difference between the 
various liquids sold under the general name 
gasoline and a straight, distilled, homo- 
geneous product.” 

\gain, in another ad, the Standard said: 

“If the dealer is conscientious, he 
sells you a straight, distilled, homoge- 
neous gasoline. 

‘But if the dealer is looking for long 
profits, or seeks to attract trade by 
price reductions, he gives you ‘blended’ 
gasoline when you merely order ‘gas.’ 


Cleveland, Ohic 





“There is a big difference between the 
two. 

“Why not protect yourself against 
such practice? There is no reason to 
continue being victimized! 

“Your safeguard lies in specifying 

what gasoline you want—by name. 

“A manufacturer who has reason to 
be proud of his products puts his name 
on that product. 

“Choose your gasoline by its pedi- 
gree.” 

Every week the Standard revises its list 
of Socony dealers. During the week, it asks 
the readers of its advertising to watch f 
those lists. The weekday ads are general] 
a third of a page with larger space fo 
Saturday or Sunday. 

* HANDLE IN DRUMS. 

Some few people were inclined to charge 
that the Standard’s object in such heavy ad 
vertising was not so much to clean up the 
gasoline situation as to subsidize the papers; 
they pointed to the recent striké troubles 
at Bayonne, the condemnation of the Rock- 
efellers in the management of their Colo- 
rada properties by the Industrial Commis 
sion, etc. Those people, however, overlooked 
the fact that those papers in New York 
whose news and editorial columns are sus- 
ceptible to proper patronage of its advertis 
ing columns, the Standard Oil Company 
already can control, while the others are so 
powerful that the Standard never could 
hope to influence them except by an out 
right purchase and that the Standard has 
not yet done; nor probably would it be able 
to do if it wanted to. 








style for inside discharge. 


Gear Shift for quick return. 
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WITH ELECTRIC 
LAMP 
Cut No. 50—Big Gusher Style 


Western 5-Gallon Stroke Pumps 


We herewith show two styles of our 5-gallon stroke pumps, Cut 
No. 50 Big Gusher style for curb or roadway use and Cut No. 52 Mogul 


Both pumps are adjusted to measure either 1, 2, 3, 4 or 5 gallons 
at a stroke, with aluminum gage showing every pint pumped up to five 
gallons; with Discharge Register from 0 to 50 gallons; Semi-Automatic 


8-ft. 114" Steel 


capacity and gage of steel. 


The standard equipment of 
Cut No. 50 Big Gusher also in- 
cludes 100,000 Gallon Meter, Grav- 
ity Filter, Hose Draining Valve, 
Lined Hose and 
Filling Nozzle, Automatic Door 
Stops, Removable Pump Handle. 


Tanks are furnished of any 


Bulletin No. 1202 gives com- 
plete information on these 2 styles. 








STANDARD 
EQUIPMENT 


Cut No. 52—Mogul Style 


FULLY 
JEQUIPPED 





Systems. 


goods. 


Jobbers, Attention! 


We want every Oil Jobber to handle our line of Oil Storage 
Our goods have been recognized as standard for 
the past twenty-four years and we havea reputation to sus- 
tain, making it easy for your salesmen to sell Western 
Write us for catalogs, prices and discounts. 





2437 Kosciusko Street 





Western Oil Pump and Tank Company 


MAKERS OF QUALITY SYSTEMS 


St. Louis, Mo. 
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Emery Manufacturing Co. 


Independent Oil Refiners 
Bradford, Pa. 


We simply cannot help making good oils from BRADFORD 
PENNSYLVANIA CRUDE OIL and this is the only grade of 


Crude we use. 


Incidentally, forty-five years’ experience in the business helps 
some. 


We are strictly independent, not only with regards to being allied 
with the Trust, but on account of the fact that we produce most of 
the Crude Oil used by ourselves; have our own pipe lines to gather 
and convey our entire supply of Crude Oil to our refinery fresh every 
day, and own the largest independent refinery in Pennsylvania, using 
Pennsylvania Crude Oil exclusively. 


In addition to this we own an equipment of tank cars sufficient 
to market our entire product which consists of— 


Gasolines Illuminating Oils 

Fuel Oil Viscous Neutrals 

Road Oil Non- Viscous Neutrals 
Black Oils White Crude Scale Wax 


Steam Refined Cylinder Stocks 


We solicit your inquiries 


Emery Manufacturing Company 


Lewis Emery, Jr., Proprietor 


Bradford, Pa. 















































There are many other reasons beside the 
refusal of the city authorities to let gasoline 
be carted in tank wagons, for the so-called 
high price of gasoline, in New York City, 
as against gasoline in other parts of the 
country. Comparing it with the tank wagon 
market in other parts of the state, the New 
York price is not high enough. For points 
east of Rochester, N. Y., the tank wagon 
narket is 16 cents, at Rochester it is 15 and 
at Buffalo, where there is considerable of a 
price war on, it is 14 and less. The New 
York market corresponding to these is 17 
cents 


Lia S( yline 


in the city of New York has to 
be handled in good gasoline drums, a more 
expensive investment in the first place than 
tank wagons. A three ton truck can handle 
about 1,500 gallons in one and a half trips a 
day, whereas the average marketer in the 
west will get at least two and even three 
or more trips a day out of a truck. New 
York has found no quick way of getting 
vasoline out drums. All it can do is to 
let the gasoline bubble out the bung-hole 
into a funnel on the pipe to the storage tank, 
and the $4,000 truck will stand idly by for 


the half hour to an hour while that is being 
done 

he Standard Oil Company is the only 
marketer with storage on the island of 
\f 4 a 
Manhattan. There is plenty of competition 


tor business in New York, but the Texas. 
the Gulf, the Indian Crew Levick and the 
Pure Oil companies all have to ship from 
aCTOSS One 


of the rivers by lighters. 


New York City authorities have hampered 
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the oii trade wherever possible and every 


1 


obstacle they raise has adds d to the price O 
the gasoline without by any means adding to 
the protection from fire which the regula 


tions seek to give to the people 


For every tank that is used, and all tanks 


must be put under ground, a fee is paid, 


which fee goes to the nre men’s pension 
fund. The limit on any one sized tank 1s 
280 gallons although there are tanks ot 


greater capacity than that in Manhattan. 
How they got there, may be another tale. 
By way of defense of this small gallonage 
per tank, the New York fire prevention au- 
thorities have been quoted as saying that as 
the firemen’s pension fund got the fee, the 
more tanks inspected, the larger would be 
that pension fund. In view of what New 
York politics have been like, the chances 
are that there is more truth than fiction in 
the statement, especially as the tanks are so 


ridiculously small 


Cleveland, Ohio. 


The National Board of Fire Underwriters 
the largest organization of fire experts in 
the country if not in the world, have held 
that storage can be unlimited when placed 
underground 4 ¢ 


Ownership Statement 


Statement of the ownership, management 
circulation, ete., required by the Act of Au- 
gust 24, 1912, of The National Petroleun 
News, published monthly at Cleveland, O., for 
October 1, 1915. 

Name of editor, Warren C. Platt, postoffice 
address, Caxton Bldg., Cleveland, O.; manag 
ing editor, none; business managers, none. 

Publishers, The National Petroleum Pub 
lishing Company. Owners: Warren C, Platt 
Cleveland, O.; Bess H. Platt, Cleveland, O.; A 
W. Brobst, Cleveland, O.; Alice Craft, Cleve 
land, O.; C. T. Henderson, Cleveland, O. 

Known bondholders, mortgages, and other 
securitiy holders, holding 1 per cent or more 
of total amount of bonds, mortgages, or other 
securities: None, 

(Signed) WARREN C. PLATT 

Sworn to and subscribed before me this 7t! 
dav of October, 1915. 

(Signed) L. A. FREEMAN 
Notary Publi: 
(My commission expires Sept. 27, 1917). 











Coopershop 
Equipment 
Hoop Driving 


Machines 








Barrel Wash- 
ing and 


Special 





Machines 





Westmoreland & Jasper Sts. 








NAUGHTON © WEIMAR 


Philadelphia 
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PITTSBURGH 
First Nat. Bank Bidg. 








Meurer Steel Barrel Co., Inc. 
BROOKLYN, N. Y. 


Works: Long Island City 


Anchor Steel Barrels | 
The Most ECONOMICAL Manufactured. 
Will be Exhibited at the Milwaukee Convention. 








DALLAS, TEXAS 
GAINES & DeWEES, Agents 
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8AN FRANCISCO 
Santa Marina Bidg. 
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000,000.00 lost . > 


_ in oil fires since spring 


Why run the fearful risk when large con- 
flagrations are now absolutely preventable 
by the 


System for Extinguishing Oil Fires 


Foamite has proved its wonderful efficiency in the most 
exacting tests. 

Install the Foamite System. Save one-half to two- 
thirds your insurance—which pays the cost of your Foamite 
Equipment in one to two years. 


-%% 
+e 


The surest preventive 
The cheapest method 
The simplest equipment 
ao. Put in your own equipment, if you wish, but let us give 
“) you the benefit of our experience in preparing the specifica-. «:: 
~~ tions. ey 
Write us today for full information. 


MacAndrews & Forbes Company 
~ sas). Camden, N. J. | 
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Use Carbon Dioxide For “Gas” Pressure 


New York Stations Try New Wrinkle For Forcing Gaso- 
line From Underground Storage; Say It Is Economical 


YLINDERS of carbon dioxide are The Kesbic Sales Company's 91st street course, which station is still operated. Hol 
used in two New York City filling station is the most centrally located in New land uses portable tanks which are wheeled 
stations to put pressure on gasoline York City. It is some distance above the along the sidewalk to fill the cars. 

in the underground storage tanks to raise it upper end of automobile row, and in a very Then it was reported that the first station 

the automobile tanks, the same as com- good residence section. The station is @ was started by L. Kaufman. who made a 
pressed air or water is used. small sheet iron building with one end in good gasoline contene with the Gulf Refin- 

The high pressure of the gas in the cylin- glass which is used for display window and ing Company who supplied him from their 
ders is lowered by a reducer so that only office. Cars drive in and around the station Bavonne terminal. Mr. Kaufman now has 
enough pressure goes on the gasoline to It has been open since last February. Other aa fifteen stations. For the last year he 
force it up through the filling pipe and_ stations near this center of the city are j, reported to have gotten his supplies 


through the meter into the tank of the au- on Fifth avenue in some of the vacant lots largely from the Standard Oil Company. 
ymobile. An ordinary sized cylinder of across from Central Park : “ —_ : 

; mobile | dina . . . - of ( _ : | - All New York filling stations and also 

this gas supplied by th aquid Carbonic t yretty hard to te ust who startec : 

oe ; — “ . Bech S| : } “? é those of Brooklyn are about on a par in 

Gas Company costs $2 and will handle about the first automobile filling station in New ; ; ‘ ' 

- é ors , vm - ; point of appearance and construction with 

500 gallons of gasoline. The operators of York. Three different companies are pointed 


Page ; : those illustrated in this issue of THE 
the two stations having this system say it is to each as the first. Joseph M. Krause, who 





cheaper than all the equipment necessary operates the Krause Gasoline Station, at 
for the use of air pressure. So far, they say 195th street and Broadway, says he was the B il C d 
that they have not had any trouble with first: that he started four years ago and 0 er ompoun 
their meters not registering accurately. sold gasoline at 20 cents a gallon. At that 

This system was first put into use by the _ time he said the margin was very handsome. Sheep Dip on {eas Fly Oil 
Kesbic Sales Company at its station at 91st He is now selling at 19 cents but says the 


street and Broadway, and last month was_ price cutters who are selling benzine and Disinfectant 


being installed in its new station at 137th gasoline mixed have cut into the business. 


street and Broadway. The 91st street sta- Over at Holland’s Filling Station at 187th Profitable side-lines for the Oi/ Jobber 


tion has three outlets operating on the com- and Grand Concourse it was said a man 
pressed gas and one ordinary self-measur- named Herbert started the first filling sta- B k Ch ° ] c d 
ing pump. The system was installed by the tion on Jerome avenue, over four years ago ec emica 0. ‘ 
Martini & Huneke Company, of Brooklyn, and that a month later C. G. Holland put 1379 E. 120 St. Cleveland, O. 


and the Trident meter is used. in a station at 167th street and Grand Con- 


High Grade Oil Tank Wagons . 


Stand alone for 


Quality, Style and Superior Finish 


Made with Round, Square, Elliptic and 
Straight Side, Oval, Riveted or Welded 
Tanks. Neat in appearance, run easy 
and turn in their own length. 






















Correct Tank and Subsills for Ford Cars 
or other Light Power Trucks 


Correct Tanks for Power Trucks 


With subsills to fit any truck chassis. Welded or riveted tanks. Double bulk- Place Orders for 
heads at each division and one-inch air space between compartments. Remov- a Sleighs Now 
able if desired. Built on solid channel steel frame as one unit; all pipes. 
connected. 








Write for Prices and Terms to 


H. BOLLWERK & BRO. 


3103-3105 So. Broadway ST. LOUIS, MO. 
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The Oil that Makes Good 


Is the Oil that Doesn't Vary 


The illuminant that’s found to fully meet the user’s 
requirements is the one he'll want to keep on using. 


His trade is clinched until he notices a variation 
in the light—and then things begin to go wrong. 


Oh, for an oil that remains the same all the time— 
every shipment! One that a customer need be sold 
only once, and that he’ll keep on coming back for 
with never a kick! 


You won’t seek in vain for such an oil, Mr. Dealer, 
if you look in the CENTRAL line. Positive uniform- 
ity is a prime feature of every Central product. 


Central Refining Co. 


Sales Office and Refinery, Lawrenceville, Illinois 
































NEWS. Undoubtedly a great deal of this 
lack of good construction is due to the 
filling station operators being unable to get 
anything but very short term leases on the 
property, because there is hardly any land 

New York that might be of value for 


filling stations that isn’t so located but what 
ight any time be a site tor a ten or 
¢ V ry it o 


Then there are a number of newcomers 

he business—men who have had no pre- 

us experience of any sort with oil—who 
ire pioneering in the game None of the 
filling station operators practically have any 
onception of the character of the stations 
veing erected in the West. One New York 
station was running a little candy stand, 
very much like a peanut stand in connection 
with it. No oil marketing companies have 
vet gone into the station business there 


Labor interests in Washington, through the 
medium of the United Mine Workers of 
\merica, protested to state officials against 
the installation of an oil-burning plant at the 
state reformatory on the grounds a boiler 


I lant tX consume Cc al she uld be ere cted im 
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the fiscal vear ending August 31, did a g: 


Reports Show Auto business of $16,000,000, a gain of $3,000 
Production (srows over the year before, despite the fact the « 


pany sold and delivered 1,800 passenger 

. ae : . against 2,625 cars the year before, and 2.%s 
Points To Increasing Market For ““. “ 
é cars in 1913. 


Gasoline Dealers Next sient 
Season B | hi k 
seca attleship Takes 
War and ascending prices for gasoline hold Oil Whil O R 
o terrors for the automobile manufacturer. 1 11€ n un 
Reports from auto centers show the production ee 
of cars is increasing. \ United States battleship has taken 


Detroit is shipping 1,800 cars daily, and this from a tanker at sea while maintaining a spe 
includes only 500 cars a day the Ford Co. is of fourteen knots an hour. The feat was i 


actually assembling in Detroit. Ford ships the nature of an experiment, and was 


parts for 1,500 cars daily out to its other complished by the dreadnaught Wyoming : 


assembling plants each day the tanker Cyclops just before the Atlantic 
In Toledo, the Willys-Overland Co. are ship- fleet came into Hampton Roads, August 
ping 627 cars a day. Although a moderate sea was running, 
For next year the Studebaker plant at De- tanker had little difficulty in picking up a p 
troit is being enlarged to build 75.000 cars as from the battleship and filling the Wyoming's 
against 60,000 first planned for fuel oil bunkers. Naval officers watched thi 
The Chevrolet Motor Co. recently incor- €Xperiment with interest and believe it 
porated in Delaware for $20,000,000, ts work- be an added argument for the building 


ing to put out 200,000 cars in 1917. Next year more oil-burning battleships 





they will put out 60,000 cars. - 
And yet the high priced car still does a The Atlantic Refining Co. is to erect 


greater gross business. The Packard Co. for $100,000 office building in Pitsburgh. 
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A little 


Gasoline 
Naphtha 





Sell “KORKO” Products 


A complete line of light oils, each one made with special care. 


around a refinery. We think we have the proper blend. 


Kansas Oil Refining Company, Coffeyville, Kans. 


brains mixed with the oil makes a good combination 


Our Line 


V. M. & P. Naphtha Distillate Road Oil 
Kerosene Gas Oil Fuel Oil 


Sell ‘‘KORKO”’ Products 



















Oils, etc. 


nish, etc. 


Curb or 
Roadway 
Filling 








American Oil 
Storage Outiits 


Measuring and Non-Measuring Pumps and 
Tanks for underground storage of Gasoline, 


Curb or Roadway Outfits 
Portable Wheel Tanks 


Pump and Tank Outfits for Kero- 
sene, Lubricating Oils, Paints, Var- 


For Public and Private Garages, 
Stores, Factories, Railways, etc. Long Draw Gasoline Storage Outfits 


out THE AMERICAN OIL PUMP & TANK COMPANY 


Central and Kindel Aves. CINCINNATI, OHIO 





for Public Garages 
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COSDEN & COMPANY 


GENERAL OFFICES 


TULSA, OKLA. 


Producers and Refiners of 


High-Grade Oklahoma 
Petroleum 








Refineries Located at 


CUSHING TULSA BIGHEART 
OKLAHOMA 























Seventh Monthly Conference on How to Do it Better 


With Apologies to Jack Nourse 








OW. bovs, I wish 
vou would sit 
around rather close 


and give me your best ad 
vice. | am not going to 
build that plant that I told 
you about several months 
ago for some little time 
yet, but if you can pass 
me any hot tips on that, 
please do so. 

However, in the mean- 
time, I have just simply 
got to have a home. Now 
what in the Sam Hill shall 
| put in that home other 
than a wife? And of 
those things that go into 
a home, other than a wife, 
what's the best make? 

Yes Siree, boys, you’ve guessed it—I got married 
and I did it for the good of the oil trade. I had a partner 
down there at the office, or practically a partner, and | 
was afraid some other company would come along and 
get her, so I married her. Now, do you know any way 
to do it better? I don't. All that happened September 
lith, at Kansas City. 

Now that I’ve got the wife part of the household 
affairs settled, | want you fellows to tell me what to put 
in that house. In the first place, should it be a house or 





flat? Ifa flat, should it be upstairs or down? If up- 
stairs, should it have elevators or should you just walk 
up? If a house, should it be hot air or hot water heat? 

What kind of a stove ought I have, a coal stove or a 
gas stove, that is for the kitchen? What furniture is 
best—mahogany or oak, or do you like this old English 
or early English or ancient English stuff, or is there 
something made in Germany that will do just as well? 
How many lamps do I need? I have already got six for 
wedding presents ; can I well dispense with three of them, 
turning them in against a chair, because we haven't got 
a rocker in the house? 

I’ve got four big brass things that look like tubs that 
women put plants in. How many of those need I keep? 
\nd my kind friends gave me seven plaster-of-paris 
placques with infant cupids that fly around in the air and 
sit on moons, to hang on the wall. Can I get by if I hang 
those in the back room or drop them off the back porch: 
W hat experience have you had in the line of ditching use- 
less wedding presents? 

The above is as Jack Nourse announced it. The fol- 
lowing is as the society columns announced it: 

“Mr. and Mrs. J. L. McKee 
announce the marriage of their daughter 
Leah Brockway Lutz 
to 
Mr. John Cuming Nourse 
on Saturday, September the eleventh 
Nineteen hundred and fifteen 
Kansas City, Missouri.” 
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Cleanup Work Systematized In Oil Plants 


Big Concerns Now Recognize Value of Keeping 
Outward Appearance Of Their Properties Attractive 


SK any individual not connected in any 

way with an oil company to give you 
f an oil plant, 
a refinery or a jobber’s storage plant. 
Here’s about what he would come back at 


his mental picture of 


either 


you with, his mental impression being a con- 
glances of many 
plants obtained from a train window while 
speeding through the outskirts of many cities: 
A few dingy buildings constructed and 
placed with apparently no regard for order 


glomeration of fleeting 


or attractiveness; storage tanks, dingy for 
lack of paint, or because of streaks of rust, 
hit-or-miss; tank cars standing 


around the switching yard apparently just 


placed 


where an engine shunted them; no fence 
or a tottering wooden affair around the 
place and a general atmosphere as though 
everyone connected with the business was 
too busy or didn’t care enough about ap- 
pearances to keep it in order. 

Fortunately that view of the general public, 
which amounts to more or less of an indict- 
ment of an oil company, is now becoming an 
erroneous one. It can no longer be said that 
oil companies are paying no attention to the 
their plants. The 
view is gaining ground that oil is a clean com- 
modity, and can be handled in clean surround- 


superficial appearance of 


ings, approximating even that immaculate con- 
dition that should prevail in a clothing fac- 


8’ diameter by 32’ long. 
One 2” and one 3” flange for pipe connections. 


tory or a shop where electric light bulbs are 
made, where workrooms from the nature of 
the industry can be kept as spick and span as 
a private home. 

“We consider it as much a part of our 
business to make our storage plants as attrac- 
tive and pleasing to the eye as possible as it 
is to sell good pure oils,” said G. H. Ruth, 
vice president of the Marshall Oil Company, 
Marshalltown, Ia., branch 


operating plants 


through the northwestern states. “In fact we 
are firm believers in the power of suggestion. 
If our oils come from unclean surroundings 
that would have an effect on the consuming 
public that would go far towards counteracting 
our efforts to impress on it the superior 
qualities of our oils.” 

A canvas of several big oil plants in various 
parts of -both 
jobbing their 


refineries and 
pretty 
uniformly are adopting the following methods 


the, country 
plants—shows owners 
to improve the appearance of their properties 
by the simple and comparatively inexpensive 
method of keeping the place picked up. 

1. Uniform color schemes have been ap- 
plied in plant decorating and buildings are 
painted once every two years at least to keep 
them looking as fresh and attractive as pos- 
sible. The Cudahy Refining Company, Coffey- 
ville, _Kans., keeps a gang of painters con- 


stantly at work. They cover the entire plant 


in a year, speaking both literally and figurative- 
ly. Storage tanks as a rule are painted oftener 
to do away with dinginess and streaks of rust. 
Sometimes the prevailing color scheme in use 
at the plant is applied to the tanks, and some- 
times they are painted pure white. This color, 
it has been proved through experiments, cuts 
down evaporation losses. 

2. Placing the responsibility for the gen- 
eral appearance of the plant on one person 

and this person not the general manager, 
either—but someone who gets around the plant 
daily and sees that cleanup orders are carried 
out. The Standard Oil Company of Kansas 
at its Neodesha plant employs one man to do 
nothing but keep the place looking all the 
time as though it had just been groomed for 
an inspector’s visit. Other employes are ex- 
pected to report to this cleanup head when a 
window pane is broken and needs replacing 
or if a scrubwoman is neglecting her duty and 
leaving a corner dirty somewhere in the office 
building, or if the storage yard is not free 
from all rubbish. Another western plant has 
placed this duty on the auditor’s shoulders. 
He makes a trip of inspection through the 
plant at irregular intervals and woe betide the 
workman who has not done his little share 
towards keeping the property clear of rubbish 

3. Some places set aside a certain period 
each year for a general plant cleanup, just as 


The large tanks, numbered 1, 2 and 3 In photograph are in stock at Decatur, IlIl., and 
can be shipped the day order is received, subject to previous sale. 


SPECIFICATIONS 


Material, shell 14", heads flat 14”. 
Approved Underwriters’ manhole. 


Approximate weight of each tank is 12000#. 


If these specifications meet with your requirements, don’t delay. Time is a big factor at this season. 


We also build to specifications cylindrical or rectangular tanks, black and galvanized, riveted 


and we.ded. 


Oil wagon tanks and air receivers for high pressure work. 


Send us your specifications for estimates. 


DECATUR, ILLINOIS. 


Chicago Salesroom 


175 W. Jackson Blvd. 


OWEGO, NEW YORK 


New York City Salesroom 
103 Park Avenue 
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the housewife religiously marks the date on 
her calendar when the fall housecleaning 
starts. During these periods spots here and 
there that need painting are retouched, numer- 
ous slight repairs are made around the place, 
the yards are cleaned of whatever has escaped 
the daily cleanup gang, and the interior of the 
office buildings is scrubbed from bottom to top. 
The Marshall Oil Company sets aside one day 
each summer as “weed” day. Orders go out 
to all branches to cut all the weeds and tall 
grass on the premises and to take especial 
care of the fence corners. The Cudahy Com- 
pany puts on a gang in the summer that keeps 
the weeds down on all its property. 

4. Keeping the windows washed, not only 
in the office building, but in the refinery and 
storage buildings as well. This not only keeps 
up the appearance of the plant, but plant heads 
say it has a desirable effect on office employes 
and workmen in suggesting they keep their 
particular bit of the shop or office picked up. 
The Standard of Kansas finds it pays to wash 
the windows in the office buildings every week 
and those in other parts of their plant every 
two weeks. Other companies have different 
rules as to how often windows shall be washed 
or who shall determine when they need wash- 
ing. Most consider, however, that it is not 
worth while washing windows in the factory 
part of the plant oftener than once in two or 
three months. The National Refining Com- 
pany, at its Coffeyville, Kans., plant, makes 
the foreman of each department responsible 
for the condition of the windows in his depart- 
ment. He may call for a window cleaning 
gang and have them washed whenever he 
thinks they need it. 


WASTE PAPER BOXES 
ARE PLENTIFUL. 


5. Placing waste paper baskets and rub- 
bish receptacles in sufficient numbers in the 
office buildings and throughout the yard so 
there will be no excuse for employes throw- 
ing rubbish on the floors or scattering it 
through the property. Some plants keep one 
man employed in gathering these papers, oily 
rags and other waste and burning them. in a 
trash burner. The Marshall Oil Company 
thinks it would be worth while for them to 
enforce penalties on employes who neglect to 
put their rubbish and waste papers in the 
receivers. President J. C. McDonald, of the 
Standard of Kansas, believes that a man who 
is slack enough to not keep the rubbish around 
his desk or work bench picked up is too slack 
to remain long in his employ, and he not only 
thinks so but carries it out as well. 

6. Keeping property clear of wooden bar- 
rels and steel drums that are returned to the 
plant in such shape they can not be used: again. 
“There is nothing more unsightly around a 
plant than a lot of broken barrels and drums 
left helter-skelter, just as they were thrown 
off a car, or dropped by a truck or wagon,” 
said C. L. Suhr, manager of the Germania 
Refining Company’s plant at Oil City, Pa. 
“Wooden barrels that we can not use again 
are burned and broken steel packages are 
hauled to a dump.” 

Office buildings of the larger oil companies 
are scrubbed and cleaned now just about as 
efhciently as the marble and mahogany down- 
town office buildings. The time is past when 
the sweeping and dusting is done by some 
aged employe of the company during the reg- 
ular working hours of the office staff, in lieu 
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The price is surprisingly low. 
Booklet will be mailed on request. 


DAYTON, OHIO, U.S. A. 

































36 


of granting him a pension. Now, in most 


places, the cleaning women come in as soon 
as the office force quits at night and the place 
is put in spick and span order for the start 
of the next day. The Marshall Company 
makes the work of cleaning the plant the most 
important job on hand during the hour from 
All rubbish, 
waste and litter is collected and taken to the 
boiler room to be bt The office quarters 
this period, but the dusting 
is done early in the morning before the office 
force arrives, in order that their quarters may 


5:30 to 6:30 p. m. each day. 


burned. 


are cleaned during 


be as clean as possible. 


our buildings are 
of concrete w in finding a color 
scheme to be on our frame buildings 
and storage tanks that would harmonize with 
that c said J. C. McDonald, of 
the Standard of “We worked until 
we found a gray paint that harmonized and 
now we use this on our buildings that require 
painting. We paint our tanks the same color, 
making the bottom rings of the tankage black. 


“Inasmuch as 
e had trouble 


many of 
used 


yncrete gray, 


Kansas. 


“We have placed trash cans, with tops, all 
over the works, where employes can put dis- 
food scraps and other debris. 
These cans are emptied daily. To facilitate the 
our plant picked up we have 
cen- 


carded clothing, 


work of keeping 
certain places where all our tools are 
tralized. They are cleaned and placed in racks. 
All employes are provided with individual steel 


lockers, 


ing are kept 


and their hats, coats and extra cloth- 


in these lockers, a much more 


sanitary method of handling them than in 
loose cloak rooms. Shower baths are also 
provided in abundance for all employes, and 


it is thus made easy for them to keep clean 
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and at the same time is impressed on them 
the necessity for keeping their surroundings 
clean.” 

“We have an emergency cleanup gang that 
is called out to put the place in order after 
any unusual occurrence such 
that has brought debris to any 


as a heavy storm 
part of the 





Cleveland, Ohio 
property or after any heavy repair job or con 
struction work has made an unusual amount 
of confusion around the place,” said E. W 
Isom, manager of the Cudahy Refining Com 
pany’s Coffeyville plant. “This is done 
order that the place may be put back in its 
normal shape in as short a time as possible.” 


Teaching Value Of “Service” 


filling station attendants 
for being neatly 
for being courteous under all circumstances 
and for furnishing the best of service to cus- 
tomers to build up a patronage for their sta- 
tion, the National Refining Company, Cleve- 
land, Ohio, operating filling stations in many 
recently sent the following “rules” to 


their station attendants: 


TO ALL SERVICE STATION 
EMPLOYES. 
Strictly living up to our established rules 
National 
mean that you 


To impress their 


with the necessity dressed, 


cities, 


and following to the letter the 


policies, does not necessarily 


are the most successful station attendant. 


It is true by following out the above, that 
you will hold down your job. 

But, by doing the unusual, and making your 
job big, will advance you higher in the service. 

There is no branch of the National’s service 
where courtesy is more necessary than at our 
service stations. 

Taken as a whole, there is no class of peo- 
ple in the country that are of a higher type 
or more successful than the auto owner. 

No one appreciates politeness and courtesy 
more than a woman—and they call daily at 
your station, either as drivers or passengers. 
No woman is going to buy gasoline where the 
representative is careless. And she’s going to 
get her supplies where courtesy reigns. 
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You know, of course, there are other sta- 
tions, so that we must do what the best station- 
men do—and then some. 


No man ever lost anything by showing his 


customers that he was interested in their 
welfare. 
The up-on-his-toes service station man 


familiarizes himself with the names of his 
patrons and greets them by name when they 
come for supplies. And the customer is pleased, 
as you would be. 

\ clean shave has sold more White Rose 
than any one can estimate. 

Get the driver to like you better than the 
other fellow he called on the other day—and 
he'll come back again. Make your station a 
magnet, in other words. 

You really can’t sell any goods as long as 
there is an unanswered objection to them. 
Have you a price-book? 

You are one of our greatest advertisements 
and meet more folks per day than our road- 
men. 

Diplomacy and tact are never more valuable 
to you and to us than when several machines 
arrive at about the same time for attention. 

They say, in advertisements, that some judges 
have a quid of tobacco in their cheek. That 
may be all right in court, but not at our 
service stations when a customer arrives. 

A car is an owner’s pride. <A sloppy job 
of filling with oil or gas, without being cleaned 
by you, looks as bad to him as soup stains on 
the front of his white vest. 

Your duties do not only consist of keeping 
the station and grounds clean, filling cars, 
making out reports properly, collecting money, 
but you should be able to answer reasonable 
questions about automobiles and your line. 

Finally, we want you to climb in our service. 
We want you to learn the oil game at one of 
the best training schools possible—our service 
station. We need good men constantly to rep- 
resent us. 


Are you the man? 


Use Of Oil By Railroads 
Hits Coal Production 


Owing to the great output of oil in Cali- 
fornia during the past few years and its use 
along the Pacific coast as fuel by railroads 
and manufacturing establishments, the produc- 
tion of coal in Washington has been consid- 
erably reduced. It has been estimated the con- 
sumption of California oil for fuel on the Pa- 
cific coast alone is equivalent to about 21,- 
000,000 tons of coal annually, greater than the 
output of coal in all the Pacific coast states 
combined last year. 


Wisconsin Independents 
Getting More Gallonage 


Independent jobbers in Wisconsin have made 
a slight gain on the Standard since the early 
part of the summer, handling over 41 per cent 
of the total gallonage for August, as com- 
pared with 38 per cent for June. The total 
inspection in that state during August was 
131,459 gallons, as compared with 115,300 gal- 


lons in June. Gasoline amounted to 85,171 


gallons, about 10,000 gallons more than for 
the early summer months. Kerosene amounted 
to 46,288 gallons, a gain of around 6,000 gal- 
lons. 
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Taking Chance Nets 
Him Good Oil Well 


The willingness of E. A. Wadhams to take 
just one more chance and put a hole down a 


few feet further in Wyoming, a few weeks 


ago, brought him in an oil well 
This is in the Salt Creek district near Cas- 
Keystone Oil & 


of which he is vice president, has 


par, Wyoming, where the 
RKefining Co., 
big leases. 
Mr. Wadhams is president of the Independ- 
ent Oil Men’s Association and of the Wad 
hams Oil Co. at Milwaukee. 
The Keystone Company had drilled its No. 
} well to 1,850 feet. 


r¢ ported 


The contractor 
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that it was dry, but suggested that they go 
to 2,500 feet. Mr. Wadhams promptly O. K.’d 
that. At 1,900 feet oil was struck, and filled 
1,600 feet in the pipe. It is nearly a 200-barrel 
well. No 


for more than a year and has increased. No. 


1 


1 well on that lease has been pumped 


2 was abandoned at 1,600 feet. No. 4 is now 


ariling 


Oil Exports To Martinique 


Exports of 


to the island 


from this country 
the French West 
1914, amounted 1n value to $37,- 
1913 


$2,900 in value, as compared 


refined oils 
. Martinique in 
Indies during 
160, as against $42,000 in Exports of 
crude « il totaled 


with $3,400 the year previous. 
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viator Risks Life On Oil In His Engine 






Makers Of Engines Of This Type Face Problems 
Too That Auto Manufacturers Never Dreamed Of 


AR up against the blue sky, like a 

floating speck instead of a humanly- 

controlled bit « mechanism, darting 
here and there at a speed of fifty or sixty 
miles an hour, is an aeroplane—that most 
marvelous of the recent inventions of man. 


With his engine wi perfectly, the 


] Yr 
rKINg 


1, 


aviator is as safe as though he were guiding 
an automobile over a smooth country pave- 
ment »uppose, however, something goes 


wrong and his delicately tuned motor misses 
The might be with his 
lubrication system; perhaps the oil was not 
that the con- 
structed his motor determined was necessary, 


a stroke. trouble 


of the quality engineer who 
or it deteriorates too rapidly under the heat 
developed in the high speed engine, or per- 
haps the fault is carburetion trouble because 
f gasoline is in his fuel 


the wrong grade « 
tank. 


From a powerful machine, answering the 
lightest touch of the aviator, the aeroplane 
becomes a helpless mass driven by winds and 
air turrents. If he is fortunate the aviator 
earth again by gliding on his 
If the upper air current upsets him 
while his engine is helpless, his life is to pay. 
While the aviator is aloft his life depends 
absolutely on the oil in his fuel tank and on 
his lubrication 


reaches the 
planes. 


system. 

Makers of aeroplane motors are spending 
more energy than manufacturers of automo- 
bile engines working to solve the oil problems 
they face because of the fact human lives de- 
pend on their solution. They are handicapped, 
however, as makers of no other type of oil- 
burning engines are; first, by the fact that the 
only man who could tell just what had gone 
wrong when an accident occurs generally lost 
his life in it, and second, by the fact they 
had more difficult problems to solve than the 
If the de- 


signer of an automobile had a mistaken theory, 


makers of other gasoline engines. 





French aeroplane with 12-cylinder Gnome engine. 





Curtiss hydro aeroplane equipped with 8-cylinder, 160-horsepower engine. 


the machine probably would not run, but he 
could change it. If the designer of an aero- 
plane had a mistaken theory, it might cause 
the death of the man who was experimenting 
with it. 


Then the aeroplane engine maker has to 
solve the problem of maintaining his lubrica- 
tion system at a point of efficiency during 
quick changes of temperature, as the aviator 
earth to high altitudes. He 
has to construct his fuel feed pipes so that 
the flow of matter 


what the position of the aeroplane may be. 


mounts from the 


gasoline is constant no 

He has had to handle these problems rapid- 
ly, for the aeroplane has come to take its place 
among the commercial and military necessities 


of the world almost within ten years. Eight 





years ago there was not one aeroplane that 
Today 
it is estimated there are over 8,000 licensed 
aviators, and flights of from 200 to 500 miles 
without stopping are hardly considered worthy 
of public comment. 
spent more than $100,000,000 during the last 


had made a public flight of one mile. 


European governments 


three years in developing the aeroplane to its 
present efficiency simply because of its military 
value. The war has proved the wisdom of 
this expenditure. 

makers of motors for 
aviation purposes, gasoline is used exclusively 
for fuel. 
that of 
ferred because of the belief more power can 


According to the 


A high gravity gasoline, higher than 
most grades on the market, is pre 


be developed with it in the high-strung en- 
gines necessary for aviation work. 

“The gasoline offered in the market today 1s 
exceedingly poor for use in high-class aero- 
plane motors,” 
the Hall-Scott 
Francisco. 


said L. S. Scott, secretary of 
Motor Car 
“very test conducted in our fac 
tory shows this gasoline not to test higher 
than 62 


Company, San 


degrees gravity, and sometimes it 


goes below 59 degrees. The best gasoline to 
be used in aeronautical motors is approximate- 
ly 68 degrees or 72 degrees.” 

Other makers say 60 degrees gravity gas: 
line will serve for ordinary aeroplane usage, 
but that for some purposes 78 degrees is best 
One maker expresses himself as in favor of 
gasoline manufactured from western asphaltic- 
base crude, experiments 


because, he says, 


with his motor have shown a paraffin-bas¢ 
product leaves a deposit around the jet of 


the carburetor. Some claim the gasoline is 
affected by changes of 
from varying altitudes. 

In solving his fuel problem the aeroplane 
motor manufacturer has also to decide how 
much weight he can take from his engine and 


put into extra gasoline carried in the fuel 


temperature, resulting 
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tank, thus giving the aeroplane a larger cruis- 
ing radius. This balance must be determined 
in most cases by the particular service for 
which the aeroplane is designed. Gasoline 
required for a flight of six or seven hours 
weighs as much as the engine itself. For 
short flights, during which but little fuel will 
be used, an exceptionally light engine is de- 
sirable, for the economy in fuel consumption 
characteristic of a heavy engine is not neces- 
sary here. Low fuel and oil consumption are 
one of the three prime requisites of a good 
aeroplane engine, reliability and small weight 
per horsepower being the other two. 

Consumption of gasoline by aeroplanes de- 
pends largely on the weight of the machine 
and on how many passengers are carried. 
Heavier aeroplanes will make about six miles 
to a gallon, while the lighter ones will some- 
time make as high as twenty. Some have 
storage tanks for 150 gallons of fuel, allow- 
ing the machine to make a continuous flight 
for eight hours or better. Others carry only 
enough for two or three hours’ flight. 

“The usual method of gasoline feed is a 
simple gravity tank placed above the car- 
buretor,” said H. E. Martin, chief engineer of 
the Gas Engine Department of the B. F. 
Sturtevant Company, Boston. “This tank is 
sufficiently elevated above the motor so that 
in ordinary flights it will always supply the 
necessary fuel. For freak flying, such as 
looping the loop, it would be necessary to 
have some swinging tank which would always 
remain above the engine and continue to sup- 
ply fuel. This method of flying is wholly 
impractical in any but a revolving cylinder 
type of motor, which, of course, is operating 
under the same conditions, whether the plane 
is inverted or flying right side up.” 


AEROPLANES ARE 
EYES OF ARMIES. 


The present war is undoubtedly the great- 
est stimulus aviation has had. The aeroplane 
has revolutionized all military tactics. It de- 
termines the range of the artillery and loca- 
tion of the enemy’s guns. Not one body of 
troops can be moved by either side without 
the knowledge of the other side. Modern 
warfare is like a game of cards played with 
all the cards on the table, all because of the 
aeroplane. 

Every American manufacturer who can 
turn out even reasonably good engines for 
aviation purposes is rushed to the limit with 
orders. The present demand is for high 
power, ranging all the way from 125 horse- 
power up to 200. 

There is every evidence that by the time 
peace is restored aeroplanes will have been 
so highly developed and their practicability so 
well demonstrated that there will be constantly 
increasing demand for them in other walks of 
life—thus furnishing a growing market in a 
new field for the oil man. Touring and even 
commuting aeroplanes are not at all im- 
probable. 

As evidence of the commercial uses to which 
the aeroplane will be put is the fact the 
United States Postmaster—and federal offi- 
cials are not given to trying out innovations 

has asked for an appropriation to use for 
carrying mail by aeroplane in places where, 
because of poor transportation facilities, days 
or even weeks are necessary for the delivery 
of mail at present, while an aeroplane could 
cover such territory in an hour or two. 
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French Brequet plane carrying eleven passengers. 








OHIO QUALITY WELDED TANKS 


Are used exclusively by a great many well known Oil Companies 





Ohio Motor Truck Tanks and Complete Truck Mountings 


Wagon Tanks and Complete Oil Wagons 


Ford Automobile Q. D. (quick delivery—quick detachable) Outfits 
Combine light weight, attractive appearance and greatest 
durability, meaning long life under extreme service 


We also Manufacture 


Welded Underground and Large Storage Tanks and Ohio Welded Tanks 


For any other purpose 


We solicit your inquiries Send for our literature 


OHIO WELDING & MANUFACTURING Co: 


827 West Sixth St., CINCINNATI, OHIO. 




















Hutchins Steel Barrels 


Steel Barrels of superior design, material and construction. 
Strength, weight, durability, paramount qualities. All sizes 
and styles of returnable and ‘‘One Time” shipping drums. 


Hutchins Steel Barrel No. 1 


Hutchins 
Special 
Metal 
Coating 


Complies 
With I.C.C. 
Specificat’n 
Number 5 





55 GALLONS 


HUTCHINS (aR ROOFING COMPANY : 


Gen'l Offices 2 Ford bid; Delroid Mich. 
Works-Hyde Park-Wes reland G,Penna. 

















Oil Soap Maker Is His Own Best Customer 


He Believes Oil Men, By Pushing Sales Of This Product, Could 


Hasten The Time When It Will Be A Household Article 


’S an open question—with many a skep- 
tical one will assume the role of an 
unbeliever—whether the tobacco manu 
icturer can be found in this country who 
kes exclusivel is OWN wares, or the 
er who eats nothing but his own rolls and 
read, « e | ker who uses nothing 
but his own paints, stains and varnishes for 
ec ing Ss new ! 
But we can assure our readers that the soap 
maker who believes in his own product so 


thoroughly that he uses it himself for every 
use does exist in the flesh and blood. He 
lives in Cleveland, Ohio, and his name is J. T. 
Murphy, of the 

When Mr 


Oil Soa 


1 


Phoenix Oil Company. 


Murphy takes a bath, Murphy’s 


p is the only cleanser he uses; when 
1e maid in his home washes the floor or the 
washlady begins a bout in the laundry with 
the family clothes, Murphy’s Oil Soap is again 
called into play ; indeed, he uses his own soap 


to shave with and claims the operation is 
easier than with any specially prepared shaving 


S¢ aps. 





J. T. Murphy. 


Mr. Murphy started manufacturing a linseed 
oi! soap fourteen years ago. He was the sec- 
ond person in the country to make a purely 
vegetable soap, and it is largely due to his 
efforts that the public is now more or less 
familiar with this form of a cleanser. He is 
just as enthusiastic concerning the superior 
qualities of linseed oil soap over the chemical 
products on the market now as he was when 
he turned out his first batch. 

“The time is coming when linseed oil soap 
will be used in every household,” said Murphy. 
“That time will come when the public becomes 
educated to its advantages over all other kinds 


{ Soaps or 


t 


rather when the public educates 
its domestics and scrub women to accept this 
fact.” 

That linseed oil soap is not better known 
and more widely used at present than such 
brands of cake soap as the one we are urged 
to use because “it floats,” or the 
familiar brand whose 


equally 


advertisements attract 





our notice with the more or less personal 


interrogation, “Have you a little fairy in your 


home?” is due to the fact, according to Mu 


phy, that, being a soft soap, it is a trifle more 


I 


inconvenient to use than a cake of soap and, 


for that reason, it is easier for the maid ot 
washwoman to waste. 


linse ed ( il 


market for the men who are making it, if they 


“There’s a future in the soap 
do not let the big soap makers of the country 


“The 


To reach the 


take it away from them,” said Murphy. 
market is increasing every year. 
point where its sales are as large as they de- 
serve to be, there must be constant hammering 
at the public with good and intelligent adver- 
tising, also through agents and the use of at- 
tractive marketing devices. 

example, if knew it, 


“For everyone but 


there is no better soap made for shaving than 


a good grade of linseed oil soap. To reac! 
this particular class of consumers the soa 
should be put up in collapsible tubes and mar 
To market o1! 
soap by this method would mean the expend 


keted through the drug stores. 


ture of large sums for advertising to bring 
properly before the notice of the public. 
“Again, there is no better soap made for 
and face. 1 
bring it to her notice and create the market 


milady to use on her hands 


there, it should be put up in attractive and 
dainty packages, perfumed, maybe, and sold 


over the perfume and soap counters of the 
big department stores. It is sold in this way 
in France, and the product manufactured ther: 
is much inferior in quality to that made 
this country. 

“That the big soap makers of this country 
who have been leading for years in the mak 
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ing of chemical soaps, are recognizing the 
coming market for linseed oil soap is to be 
seen in the fact their plants are making this 
soap and their agents marketing it where there 
is a demand for it, although they are making 
efforts to prevent its coming into general use 
because they don’t want to destroy the market 
already created for their established products.” 

There’s economy in the use of linseed oil 
soap, as pointed out by Murphy, as well as 
superior quality, which also ought to be taken 
into consideration by the oil dealer who is 
trying to push his sales of this product. The 
cheapest grades of good chemical soaps can 


at he 
ni i« 


pound, 


purchased for less than 16 cents a 
while a one-pound package of the best 
grade of linseed oil soap retails for 15 cents, 
While 


two pounds of cake soap cost 32 cents, the 


a saving of one cent on one pound. 


same quantity of linseed oil soap costs but 25 
cents, and the saving increases in proportion 
to the amount purchased, until in barrel lots 
the vegetable product can be 


secured for 
around seven cents, as against 16 cents for 
the cake soap. 


A REAL KICK STARTED 
MURPHY MAKING SOAP. 


But drop back a matter of fourteen or 
fifteen years, and learn something of the his- 
tory of the manufacture of linseed oil soap 
in this country. At that time there was one 
New York refiner making, more or less 
spasmodically, a specialty that had some sale 
under the name of oil soap, and—although this 
has nothing to do with the New York re- 
finer—a salesman by the name of Murphy 
was on the road selling oil and, incidentally, 
meeting with some setbacks. For Murphy’s 
house had a bad habit of selling a customer 
a first-grade product to fill his first order, and, 
the second time, handing him—the customer— 
a lemon in the shape of a much inferior 
product. Murphy worked hard to land his first 
orders, and then had to face the disappoint- 
ment of not being able to get future business 
after his second or third order. Things came 
to a crisis when Murphy was literally and 
forcibly ejected from a customer’s office be- 
cause his company had filled one of the orders 
with some poor cylinder oil. 

This rather brought things to a point for 
Murphy. “I won't stay in the oil game unless 
I can handle a first-grade line all the time,” 
he told himself. “To know what I am selling 
I guess I will have to make it myself.” 

So he resigned his salesman’s job and started 
to make greases and specialties himself. One 
day, not long after he had started in business, 
he was walking along the street when he no- 
ticed an empty oil barrel on the curb. Being 
an oil man he was always interested in oil 
barrels, empty as well as full. He stopped to 
look this particular one over and found “Oil 
Soap” was stenciled on the head with the 
maker’s name. Murphy bought some of that 
oil soap and started in to find out how it was 
made and how to make a better grade himself. 
He experimented over a year before he found 
something that satisfied him. Then he started 
making and selling linseed oil soap and has 
been at it ever since. Although that was 
fourteen years ago, not one batch has been 
turned out at his plant and shipped to fill 
orders without first being submitted to his 
personal inspection. 

“That’s the only way I can be sure it’s all 
first-grade stuff,” Murphy said, “and when I 
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was ejected from that customer’s office I made 
a firm resolve never to make anything else.” 

The oil soap industry has received a tem- 
porary setback owing to the European war, 
which has shut off all importations of Ger- 
man electrolytic potash. The stock remaining 
in the hands of importers and brokers is now 
selling for about 43 cents a pound as com- 
pared with four cents before the war. 

Properly made and carefully treated linseed 
oil soap is a neutral product containing no 
“free” alkali, standing any acid test and hav 
ing great cleansing properties. Herein lies its 
great value as an all-around cleanser. Or 
dinary hard, chemical soaps are good cleansers, 
but not being neutral, they destroy varnished 
surfaces, also eating and rotting fabrics wnen 
used for laundry purposes. 

Linseed oil soap is used extensively for 
cleaning in office buildings, stores and railway 
coaches, according to Murphy. It is claimed 
it is better as a cleansing agent than ordinary 
soaps and powders, and in addition gives hard 
wood finishings a good lustre and acts as a 
preservative. It is also better for use on 
marble and expensive tile floors. It is used 
extensively in hospitals, where surgical instru- 
ments and operating 
washed with it. 


room equipment are 

Laboratories use it for the 
For household purposes it is 
said to be more economical than ordinary 
soaps or washing powders and to give better 
results for all uses. 

It is being manufactured now by many oil 
specialty companies throughout the country 
and also by the big soap makers. It is mar- 
keted in packages ranging from one pound to 
a barrel. Some makers market directly to 
the consumer and some through jobbers. 


same purpose. 


S. P. Fighting To Keep 
Possession Of Tankers 


The Interstate Commerce Commission has 
been conducting hearings on the Pacific coast 
on the petition of the Associated Oil Co. 
owned by the Southern Pacific Railroad, that 
it should be allowed to operate tank steamers 
on the coast despite the Commission’s ruling 
forbidding the operation of boat lines by rail- 
roads. The company declares competition has 
not been reduced between the boat line and the 
railroad. A suspension of the Commission’s 
ruling was made in the Associated’s case a few 
months ago. 


Aids Employes Who Enlist 


Directors of the Imperial Oil Co., the Stand- 


ard’s Canadian operating subsidiary, have 


passed a rule providing that married men 
among their employes who enlist in the Ca- 
nadian expeditionary force will receive half 
pay and single men quarter pay until the end 
of the war. Their positions are also to be held 
open for them. 


Oil Concern Corrals Forgers 


After working for over a year, detectives 
are said to have rounded up a gang of forgers 
who floated forged checks on the Prairie Oil 
& Gas Company to the total amount of $18,000 
in the spring of 1914 
Oklahoma. 


throughout eastern 


THE BEST TYPES OF 


CUTTING 
COMPOUND 


AND 


SOLUBLE 
OIL 


are made at The 
Moore Oil fac- 
tory. 

The demand at 
present is im- 
mensely heavy; 
your customers de- 


mand PROMPT 
and EFFICIENT 
service. 

Let us fill your 
orders. We guar- 
antee both quality 
and service. 
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Oil Engine Makes Birch Canoe Motorboat 


50,000 Of These Complete Detachable Power Plants 
In Use Provides A New Market For Oil Products 


N interesting development of the motor 
industry which makes a market 
for several hundred thousand gallons 

f gasoline a year, is the invention of the de- 
tachable marine engine, which can be clamped 
to the stern of a canoe, a rowboat or a be- 
calmed sailboat in about a moment’s time, and 
will furnish power to drive a good sized row- 
at ten or twelve miles an hour. With one 
of these in his possession, the fisherman can 
settle back with his pipe after the day’s sport 
is over, and the detachable marine motor on 
a pint or so of gasoline, will take him back 
lo camp in Cé mtort 

The number of pounds weight for each actual 
horsep¢ wer deve loped is less in these detachable 
motors than in any other complete, self-con- 
tained marine power plant and propelling 
means in the world. The complete outfit 
weighs about 60 pounds. The engine in most 
is of the one-cylinder two-cycle type, although 
a few makers of this type have recently devel- 
oped a two-cylinder detachable or outboard 
motor, as they are called. It is around two 
and three-quarters inch bore by three inches 
stroke, giving a cylinder volume which develops 
two and a half or three horsepower. 

These outboard motors must not be looked 
upon as a more or less crude device that fs 
clumsy in operation, turned out by engine 
makers as a sort of a make-shift in lieu of a 
larger real marine engine. They are just 
as complete power plants as are their six or 
eight-cylinder brothers that develop a hun- 
dred horsepower or better. Their makers have 
given much thought and care to improving 
them, and have brought them to their present 
state of perfection within the last few years. As 
proof of their popularity is the statemem 
several manufacturers agreed in that there are 
about 50,000 outboard motors in use now on 
lakes and rivers in this country, and that that 
1umber is increasing at about the rate of 15,- 
000 a yeat 

IS COMPLETE PLANT. 

The outboard motors are around a yard 
length. The cylinder is horizontal and pro- 
jects inboard, so that the spark plug and car- 
buretor are within easy reach of the operator 
The fuel is carried in a tank that has a ca- 
pacity for not much more than a gallon. Most 
of them are equipped with a carburetor -de- 
signed especially for this use, which allows 
them to operate on a less expensive fuel than 
gasoline. 

In describing the manner of oil market 
which the detachable motor is developing, smail 
as it is, C. B. Waterman, president of the 
Waterman Motor Co., Detroit, Mich., stated: 

“The detachable engine, on account of the 
price at which it must be sold to be within the 
reach of the market, must be of the two-cycle 
type. They are, on this account, better suited 
for operation on the ordinary gravity gasoline. 
A two-cycle engine would have to be designed 
especially to use heavy oils, which would also 
probably result in too complicated a design for 
a motor of the size needed. 

“Some makers have overcome this defect by 
equipping their motors with a carburetor which 


will burn kerosene. If the right kind of car- “This proportion may seem high when « 
buretor is used the engine will handle very pared with the general run of small marine 
nicely a mixture of 20 per cent gasoline and 80 engines, but we would remind you that th 
per cent kerosene. While the engine willstart smaller the engine the more lubricating oil 
ld with this mixture in the summer, it may is required in proportion to the amount of fuel 
have to be primed with straight gasoline in consumed, this condition being partly duc 


the winter. the amount of oil which is wasted by working 
“The first outboard motors manufactured out of the bearings. 

were equipped with sight feed oil cups. After Oil problems, that of fuel cost especially, do 

testing the operation of the engine on lubri- not cut so much of a figure with operators of 


cating oil mixed with gasoline in the fuel outboard motors as with the owners of 
tanks, it was found that this method of lubri- larger and more powerful inboard motors for 
cation was more satisfactory than the other the amount of oil fuel consumed is very lig 
system, because there was less likelihood of even for comparatively hard service. Driving 
the operator allowing the engine to run out a canoe or a light cedar skiff it is possible 
of oil. We get best results by using a fairly to run 20 miles or better on a gallon of gaso- 


light oil in winter and a medium grade in sum- line, while with a heavy flatbottom fishing 
mer. We mix the oil with the fuel in the boat, ten miles can be secured. 

ratio of one and one-quarter pints of the Although the detachable motors have been 
former to five gallons of the latter. on the market only a short time they have al- 
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ee ee ee STEEL STAMPS & EMBOSSING DIES 


prepemnconigragl FOR STEEL BARREL HEADS 
W. H. BARBER AGENCY 


1501 Hamline Ave.S.E. | MINNEAPOLIS, MINN| The Dickey - Grabler Co. “onion” 


























To Burs Ont BURNS WITH GAS OR FUEL OIL oe 


EARTH BURNERS 


ECONOMICAL EFFICIENT DURABLE 


WRITE FOR INFORMATION TO 


The CENTURY BURNER CO., Warren, Pa. 


GEORGE GLEN BROCKWAY, Prop. 

















Winkler-Grimm Oil Tank Wagons 


GUARANTEED FOR FIVE YEARS. 


So constructed that water can not possibly get in nor oil get out 
unless you let them. 


With one of our Tank Wagons to do your delivering, your losses from 

leaking will stop. Because the whole wagon is made right in our factory, we 

=. know what to expect and can sell 

them to you with an Iron-Clad 

Guaranteeof FIVE YEARS against 
leaking. 


COST YOU LESS PER YEAR 


Made with welded seams, separate 
compartments, any size, shape or 
number of compartments. 


Write today for 
full information 


Winkler-Grimm Corporation, South Bend, Ind. 


Formerly Winkler Bros. Mfg. Co. 
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ready been adopted in the commercial world as 
well as among the pleasure seekers at the re- 
They are used in harbors where they 
are easier to guide around shipping than larger 
boats, and they are kept on ocean vessels for 
use on small boats in tender service. 

Recent consular reports state there is a good 
market for detachable motors in Bermuda, 
where they are used for the convenience of 
tourists, thirty motors of this type being pur- 
chased for this purpose during the last five 


sorts. 


years. 


Oil Prices Double In Syria 


Kerosene was selling at 75 cents a gallon 
last May in Syria, as against 20 cents a gallon 
before the outbreak of the European war, ac- 
cording to recent consular reports. Stocks on 
hand when war was declared were cornered by 
a syndicate which has since been making ex- 
orbitant profits at the expense of the public. 








THOMAS T. GRAY 


Industrial Research Chemist 


Refinery Problems. The 
manufacture of new prod- 
ucts. Examination of 
crude petroleum and its 
allied products. 


Laboratory: 
1353 North Ave. 
Elizabeth, N. J. 











86° GASOLINE 


For Blending or 
Gas Machine Use 


Orders filled promptly for one drum 
or a carload at market prices 


Ensign Oil Co., Inc. 


Pittsburgh, Pa. 
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August Oil Exports 
Increase In Volume 





Highest Of Any Month This Year 
Except May; Prices 
Also Firmer 








CRUDE OIL. 
Gallons. 
a he) reer: 
ES | re re 10,592,000 
i ener Fn 
ILLUMINATING. 
ig. er nee ren 77,770,000 
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Both in quantity and prices total exports ot 
mineral oils from this country during August 
showed a gain over the month preceding. The 
total volume was better than 217,000,000 gal- 
lons, the largest so far this year except during 
May, when it reached 226,000,000 gallons. For 
the same month last year the total only reached 
146,000,000 gallons. Exports during July to- 
taled 216,000,000 gallons. 


The gain was made on crude oil, fuel oil 
and gasoline, kerosene and lubricants showing 
a moderate decrease in gallonage. 

Shipments of gasoline amounted to nearly 
32,000,000 gallons, as against 10,000,000 gal- 
lons for the same month of the year preced- 
ing, and 24,000,000 gallons in July of this year. 
The average of prices both in bulk and cases 
showed a firmer tendency, being a little better 
than 11 cents a gallon. For July it was 10.8 
cents. In August, 1914, it was 11.6 cents. 


While shipments of kerosene totaled around 
98,000,00 gallons, about 1,000,000 gallons less 
than for July, the average price advanced to 
6.1 cents as against 5.7 cents in July. In 
August last year the volume was 48,000,000 
gallons and the price 6.3 cents. 

Exports of lubricating oils declined in price 
as well as amount, probably due to what was 
regarded as an overstocked condition of the 
English market at this time. In amount they 
were 23,000,000 gallons in round numbers, as 
against 25,000,000 gallons for July. Their aver- 
age price was 12.9 cents, as against a little bet- 
ter than 13.2 cents the month previous. Their 
price is better than in August last year, how- 
ever, when it was 12.1 cents on shipments of 
only around 14,000,000 gallons. 

Crude oil exports for the month jumped 
from 11,000,000 gallons to 15,000,000 gallons: 
Fuel oil amounted to 85,000,000 
against 77,000,000 gallons in July. 


gallons as 


A note accusing the Standard Oil interests 
for its tactics in trying to get business, was 


left by Theodore Davis, an Evanston, III, 


agent for the Pennsylvania Oil Co., of Chicago, 
who committed suicide several weeks ago. It 
is believed the‘ price-cutting war which had 
been in effect there had unbalanced the man's 
mind. 








é 








\ 


WARNING 


10 whom 
it may concern— 


HEREAS, it has 

been agreed by and 
among Independent Oil 
Men generally, that the 
marketing of inferior 
products assures self-an- 
nihilation, and 


HEREAS, the im- 

portance and value 
of having a good “‘special- 
ty’? trade has been con- 
vincingly and frequently 
demonstrated, and 


INCE it is a well 

known fact that Blue 
Ribbon Belt Dressings 
offer the most in quality, 
packages, service and 
profits, and 


INCE the truth of all 
this is attested by the 
patronage of 65% of the 
Independent Oil Men of 


North America. 
BE ADVISED 


That in neglecting 
longer to fortify your 
sales force with “‘ BLUE 
RIBBON” you are in- 
viting loss of trade and 
denying yourself larger 
profits. 





TAKE HEED 
ORDER NOW 


LUE RIBBON 
ELT DRESSING 


TRAOE MAGK REGISTERED 


The Jobbers’ 


Manufacturing Co. 
123 West 46th Place 


Chicago 
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Here Are Latest Ideas In Filling Stations 


Sightliness May Be Obtained At Moderate Expense 
Either By Use Of Flowers 






Or New Ideas In Architecture 





A Standard Spokane, Wash., 


RULY remarkable the de- 


velopment of auto filling stations all 


has been 


over the country this year, from an 


artistic point of view. Stations which were 


eyesores to their neighborhoods when they 
opened a year or so ago, have been trans- 


formed into assets to adjoining property 


owners rather than liabilities. In some the 


change has been made entirely through 


planting flowers and shrubs, putting on 
a new coat of paint now and then, and keep- 
ing the Others 


place generally picked up. 


have developed types of architecture es- 
pecially fitted for this purpose. 

An especially good impression on the au- 
tomobile public has been made by the Con- 
necticut Oil Co., Waterbury, Conn., with its 


novel filling stations of steel and concrete, 
which, as well as the property around them, 
are always kept in spick and span order. The 
cost of these stations is around $900, twice 
or three times what the majority of oil com- 
panies are putting into the building of their 
stations, but President M. J. Byrne believes 
the outlay is justified from an advertising 
viewpoint. He plans to have all his stations 


look alike, to make their impression still 


more vivid to the 


The 


twelve 


public 
Connecticut’s stations are fifteen by 


leet square and one story high. The 
covered 


exterior of the concrete walls is 


with stucco, with an artistic design worked 


out under the cornice. Considerably more 


than half the floor space is given over toa 


1m for the accommodation of 


Walting-ror 


patrons, which is equipped with a telephone 


and chairs. This room also has a large dis- 


play window fronting on the street, in which 


are attractively arranged the automobile ac- 


+h 


cessories the company carries. The oil room 


is about seven by five feet square, and is en- 


tirely separated from the waiting room by a 
The 


cars take the driveway to 


fireproof partition filling apparatus 


is at the rear, and 
the rear of the 


building, allowing the front 


of the station to be brought up to the side- 


walk. 





\ feature of the t#pe of station such as 
developed by the Connecticut Oil Co. is that 
it follows for economy of space without, how- 
ever, making the station a curb type. 

“Our stations seem to have made a very 
good impression on the public, and are no- 
ticeably attracting trade,” said President 
Byrne. 
the 


Standard 


Spokane, 
California 


continent, at 
Oil Co of 


attractive 


Clear across 
Wash., the 
has made an station entirely 
through the use of flowers and shrubbery. 
All along the rear of its property morning 
glory vines were planted, which furnished an 
ideal the 


viewpoint, to a neat driveway at the edge of 


background, from auto drivers’ 
which, at regular intervals, flowering plants 
were set out in small tubs on pedestals. So 
well has this floral decoration been arranged 
that the station building itself, which is of a 
type of architecture not especially attrac- 
tive, receives only a passing notice. 





station beautified entirely by floral art. 


No attempt was made to beautify the prop- 
erty in front of the station building, this be- 
ing given over to wide driveways, which al- 
low several machines to stop at the station at 
The 


once, without being in each other’s way. 
drive is kept scrupulously clean, 

The development of filling stations from the 
artistic point of view has not been limited to 
either Spokane or Connecticut, however. In 
every city great improvement can be noted 
this season over the stations which sprung up 
when this means of marketing gasoline was 
first developed. Various companies and cities 
and sections of country have worked out their 
own ideas as to how the ideal filling station 
from a standpoint of 
beauty should look. Needless to say they have 


efficiency as well as 
brought the public to the frame of mind where 
not only the necessity of the stations is recog 
nized, but no opposition is being made to their 
installation. 


This station exemplifies a new type of filling station architecture. 
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Pierce Oil Corporation 


REFINERS OF 


lluminating Oils-Gasolines—Naphthas 
Gas Oils—Solar Oils 
and Fuel Oil 


Refinery at Sand Springs, Okla. General Offices, St. Louis, Mo. 



























automobile reservoir. 
Draining Valve, Etc. 





Autoists appreciate and look for the Bowser ‘‘Red Sentry’ iim | 
pump because it assures accurate measure every time and full. | aeeee 
powered, filtered gasolene. ? ; 


gTALLAN De 














S. F. Bowser & Co., Inc. 


As the Lighthouse Guides the Sailor, ms | 
a “Red Sentry” Attracts the Motorist\gs 





ESTABLISHED 1885 
w 


(30 YEARS STANDARD THE WORLD OVER) 


“Red Sentry” Long-Distance Outfit 


" Guarantees that gasolene ‘‘Quality’’ will be the same as when 
delivered from the tank wagon to the last drop pumped into the 


Equipped with Filter, Meter, Hose 


Write today for complete information 
—inquiry places you under no obligation 
whatsoever. 


Engineers, Manufacturers and Original Patentees 
of Oil Handling Devices 


2400 Bowser Avenue, 
Fort Wayne, Indiana, U.S. A. 


Sales Offices in all Centers and Representatives Everywhere 
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Adjust Carburetors 
To Handle Your Gas 


Eastern Jobber Claims This Will 
Help Independents Increase 
Their Sales 


Acquainting themselves with a knowledge of 
automobile carburetors, as to just how they 
work with different kinds of fuel mixtures, and 
passing that knowledge on to their automobile 
owner patrons is a means suggested to Inde- 
pendent oil dealers by Homer J. Poole, a job- 
ber in West Suffield, Conn., for getting a larger 
portion of gasoline gallonage from the Stand- 
ard interests. 

Poole claims that the difference in quality 
between the gas sold by the Independent deal- 
ers and the Standard’s agents makes results 
unsatisfactory when an auto owner who has 
been using the Standard product shifts to Inde 
pendent gasoline. In making the change it 1s 
generally necessary to adjust the carburetor, 
and the car owner, unless he is sufficiently ac 
quainted with the workings of his carburetor, 
thinks the new grade of gasoline he is trying 
is at fault rather than the adjustment of the 
carburetor. After a trial of this sort he is 
generally glad to go back to his old grade ot 
gasoline, Poole claims, and is doubly hard to 
convince that Independent products are really 
superior to the Standard’s 

“The Independents are losing an appreciable 
percentage of the gasoline gallonage,” stated 
Poole, “because garage men selling the Stand- 
ard’s gasoline have adjusted the auto owner’s 
carburetor to use this low gravity stuff as effi- 
ciently as possible. They form the conclusion, 
after a few efforts to use some other kinds of 
gas, that their cars will run on nothing but 
“Standard” gasoline 

CUSTOMER DOESN’T KNOW. 

‘The majority of Independent dealers carry 
1 higher gravity product than the Standard, 
which requires a cutting down of the fuel 
supply when the car owner makes a change 
Yet hi 4 many 


new customers with this fact or give them 


Independents acquaint their 
some idea as to how their carburetor should 
be set, so that they do not shortly pronounce 
all Independent products “cheap stuff?” 

“If all Independents would work in unison 
to spread this knowledge of the workings of 
a carburetor among auto owners generally, 
they would find more cars would be deserting 
the Standard filling stations to stop in front 
of their own places.” 

Poole suggests Independent filling station 
operators teach their station attendants how 
to make the necessary adjustments and let 
them adjust the carburetor in the car of a 
new customer until it is working well on the 
gasoline they are selling. He is also working 
up some literature on this subject to distribute 
to his customers. Among the points he will 
bring out are these: 

“Tf the carburetor is adjusted rightly and 
your gasoline is pure, all the fuel will be 
burned and converted into power. 

“Shutting off the needle-valve supplies less 
gasoline and will give a weaker mixture. This 
may improve the running of the engine if the 
fuel mixture has been too rich, but too little 
mixture will cause the engine to misfire or 
backfire through the intake manifold. Adjust- 
ing the needle-valve to give more fuel may 
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be easily regulated by watching the exhaust, 
for too much gasoline will produce black 
smoke in the exhaust. 

‘By closing down the air throttle the suc- 
tion on the gasoline will be increased, thus 
giving a richer mixture. This is done in 
starting, for slow engine speeds, and for hill 
climbing on high gear with slow engine speeds. 
If, on the other hand, too much air is admit- 
ted, the engine will soon show the lack of fuel 
by backfiring. 

“The mixture throttle may be used to cut 
down the amount of fuel admitted to the en- 
gine, but the quality of the mixture is verv 
little changed by this action. 

“Operating the carburetor with the throttle 
wide open will give the greatest amount of 
power, but in this connection the fuel needle 
valve must be adjusted for the wide open 


Cleveland, Ohio, 


throttle; in general the needle-valve must be 
opened slightly to make up for the decrease in 
suction on the fuel. A little experimenting in 
throttling the engine under no load and under 
full load will readily demonstrate the best 
point at which the air throttle, fuel throttle 
and needle-valve should be adjusted. 

“Use a richer mixture for slow speed ai 
cold weather. 

“When starting in coal weather flood or 
prime the carburetor with gasoline. 

“Use less fuel for high speed, hot weather 
and a hot engine. 

“Use a richer mixture for slow speed and 
cold weather. 

“Be sure the fuel gets into the cylinder 
easily. 

“Blue smoke in the exhaust means too much 
cylinder oil.” 








FACTORIES 


CLEVELAND 
KANSAS CITY 





Specialties Fill In Nicely 
When Other Lines Fall 
Off In Volume 


WHY NOT PUSH 


Roof Cement 

Belt Dressings 
Cutting Compound 
L. O. Soaps 
Liquid Soaps 
Liquid Soap Base 
Special Greases 


Instruct your salesmen today then send 
your orders to 


TheStevens Grease & Oil Co. 


‘“‘Where Quality and Service Meet’’ 


WAREHOUSES 
NEW YORK MINNEAPOLIS 
CHICAGO 


, LOS ANGELES 
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More Mexican Oil 
Being Shipped Here 





Imports For August Double 


Over 1914 


By Special Correspondent. 

WASHINGTON, Oct. 10.—Recent ad- 
vices from Mexico as well as from our own 
ports show Mexican oil is fast becoming an 
important factor in the oil business of this 
country; in fact, it is stated that more crud 
oil was shipped from Tampico, Mexico, to 
this country during August last than at any 
time since January, 1914, the increase being 
largely due to the increased demand for the 
Mexican oil, which is said to be of high 
grade. 

During the month of August last the total 
importation of Mexican oils into the United 
States 1,281,593 barrels, one 
shipment of 70,444 barrels went to the Canal 
Zone; at 53 gallons to the barrel this would 
mean that during the one month of August 
we imported a total of 71,657,961 gallons of 
crude oil, free of duty, and to the displace- 
ment of a like quantity of American oil. 

That this is a rapidly growing business for 


aggregated 





 Jenpoon~Cehertan Mfg. Ee. | 


Makers of 


TIN CANS AND TANKS 


Write us for Prices 


\ Kansas City, ~ . Mo. } 








1000 TO S8000GALS. 
TANK CAR 1 


ANKS 


3 i 














Overhauled, Tested, Painted. 


An exceptional opportunity. 
Get them while you can. 


Universallron&SupplyCo. 


ST. LOUIS, MO. 


Have some exceptionally fine 
8000 gal. size with heater coils. 











American 
Oil Works 


Titusville, Pa. 


Refined Oils 
Gasolines 
Cylinder Stocks 


PennsylvaniaCrude 


used exclusively 


We Solicit Your Trade 
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Mexico is further evidenced by the fact that 
during the corresponding month of 1914 the 
exports of oil from that country to the 
United States only aggregated 680,042 bar- 
rels. 

As might be expected, the Gulf ports are 
the largest receivers of the Mexican oil, of 
the August exports 181,199 barrels going to 
Sabine, and 180,274 barrels to Galveston; 
next came Baltimore with receipts of 173,092 
barrels, followed closely by New York with 
receipts of 167,000 barrels; Port Arthur re- 
ceived 136,424 barrels, Lynchburg, Tex., 98,- 
215 barrels, Port Tampa 87,382 barrels and 
New Orleans, 66,757 barrels. 

One of the most important factors in the 
Mexican field is the Penn-Mex Fuel Co., 
which has recently removed its head- 
quarters from Tampico to Tuxpam for the 
purpose of securing the privilege of loading 
directly to vessels through 8-inch sea-load- 
ing lines, afforded facilities to the ocean go- 
ing vessels they could not enjoy at Tampico, 
where they could only load to 21 or 22 feet, 
and had to float out at high tide. The total 
output of this company through Tuxpam in 
August was 221,438 barrels to New York, 
110,410 barrels to Baton Rouge, and 48,500 
barrels to Campana, Argentine Republic. 

In addition to the shipments from Tam- 
pico which have been already referred to, 
the shipments to the United States for the 
month of August included 859,054 barrels 
from Tuxpam. 


Gives Receipt For 
His Gasoline Sales 


Much time can be saved in operating auto- 





mobile drive-in filling stations, it is said, by 
giving the customer, as a receipt, one of the 
small card receipts punched out of cash 
register machine. 


Nicholas Oil Co., 


This is done by the L. V. 


of Omaha. A customer gets 


the receipt when he gets his change. It doesn't 
take any time on the part of the operator to 
make it out, and it is an absolute receipt for 


the customer and also for the company. 

Mr. Nicholas has taken advantage of this 
receipt to do some of his customary good ad- 
vertising. On the bearing the amount 
is the name of the company and the slogan, 
“Business is Good” and “Thank You.” On the 
other, which is generally blank with the aver 
age merchant, Mr. Nicholas uses short snappy 
phrases to advertise his goods. One, for in- 
stance, reads, “Our answer to those who say 
Blitzen and Vulcan (his gasoline brands) 
come from the same tank is—O, Piffle, “Evil 
to him who thinks Evil.” 


side 





Storm Damages Export Co. 





The Export Oil Corporation, New York, 
lost six large tanks nearing completion at 
their new plant at Avondale, La., during the 
heavy storm that visited the Louisiana coast 
late in September. The Union Petroleum Co. 
had several tanks unroofed at Westwego. The 
Union company offered to the Export Corpor- 
ation the facilities of its Westwego plant dur- 
ing the replacement of their lost tanks. 


Exports of petroleum products from this 
country to Trinidad in 1914 amounted in value 
to $220,692. 











TANK WAGON 


5th Wheel 
Platform Springs 














SMALL TOWN 
TANK WAGON 


AUTO TANKS 
All Sizes 


TANK WAGON 


3 to 600 Gallons 
Capacity 


OIL GEAR 


OUR WELDED 





Ask for Catalog 








STAKE WAGON 
8, 10 or 12 Barrels 














For Hauling Heavy 
Oil Pipe, Timbers, etc . 





WAGON TANKS | 





WE MAKE THEM ALL 


TANKS or OTHER EQUIPMENT 


Write us before you contract to spend your money for TANK 


or STAKE WAGONS, 














BEGGS WAGON CO. xansas city, Mo.|_ 
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Michigan’s Law Not 
To Help Oil Dealers 


Anti- 





Attorney General Rules 
Discriminatory Act For 
Public Only 





No relief for Independent marketers in 
Michigan who may suffer because of the 
action of the Standard Oil Co. in keeping 
prices down at places where competition is 
strong in an effort to secure the entire 
market itself, is to be found in the anti- 
discriminatory law of that state, according to a 
recent ruling of Grant Fellows, attorney-gen- 
eral of the state 

The aid of the law was asked by L. V. 
Throup, of St. Charles, Mich., who claimed 
the Standard gave him to understand it would 
reduce the price of oil and gasoline there so as 
to make it impossible for him to operate, if 
he built his own storage plant there, which 
would provide that he might go to other com- 
panies for his supplies. 

“The law was enacted primarily for the 
protection of the public rather than the deal- 
ers,” Fellows ruled in a letter to the State Oil 
Inspection Bureau, who asked for an opinion 
based on Throup’s complaint. “It was not 
the purpose of the law to do away with busi- 
If the action threatened by 
the Standard Oil Co. results in a discrimination 


ness competition 


between localities, then a violation of the Act 
would result. 

“In so far as the situation presented is one 
merely involving the business rights and inter- 
ests of competitors the matter is of private 
concern and the parties should employ private 
counsel to advise them.” 

Despite the ruling of the attorney-general, 
the Act in question, referred to as Act 135 of 
the Public Acts of 1913, is entitled a law “to 
prevent unfair commercial discrimination be- 
tween different localities, for the purpose of 
ruining the business of a competitor.” Any 
person or company that so discriminates is 
liable to a penalty which may be enforced by 
the prosecuting attorney of any county or by 


the attorney-general. 


I.C.C. Orders Road To Pay 
Back $25.93 Overcharge 


By Special Correspondent. 
WASHINGTON, Oct. 10.—The 
state Commerce Commission has ordered 
the Chicago, Milwaukee & St. Paul Railroad 
to pay to the Valvoline Oil Co.. New York, 


the sum of $25.93 on account of unreason- 


Inter- 


carload of 
refined oil, from Strothers, Pa., to New Hol 


able charges collected on one 
stein, Wis. It has also ordered the refund 
ing of $308.78 by the Santa Fe to the Search 
light Mercantile Co., on account of an un- 
reasonable rate collected on four carloads 
of petroleum engine naphtha distillate, from 
Los Angeles, Cal., to S. Searchlight, Ne- 


vada. 


The Wilhoit Oil Co.., 


cently won a 


Springfield, Mo., re 
claim for $2,300 brought before 
the Interstate Commerce Commission against 


the M., K. & T 


Railroad for overcharges on 


crude oil shipped from Oklahoma to the com- 
pany’s Joplin, Mo., refinery. 
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Salesman’s Chips 








By Karl Lemmerman. 

The less supervision the more valuable the 
man. 

The hardest man to lose was the hardest 
one to land. 

You can only reveal your best self by 
marketing your best goods. 

Institutions are but lengthened shadows 
of the men who represent them. 

A $5,000 supervision grafted on a $500 
salesman produces no fruit. 

A promise for the next order is like loaned 


money. Neither come back to you. 


Many an order has been lost because the 
salesman didn’t know when to stop talking. 
If you can give a buyer “something for 


nothing,” you'll be blamed for the damage 


later. 


While courtesy is supposed to be the 


greatest asset—how about enthusiasm? 

The salesman who does his work like the 
other fellow, needn’t worry about an exces- 
sive bank account. 

It gets us how a general manager can pos- 
sibly manage efficiently by not peeping into 
his engine room occasionally. 

You'd think a new excuse from a sales- 
man for six days straight would make him 
hustle for a new one on the seventh. 

A buyer always grants his opinion of your 
products at a huge discount—and adds the 
discount to his kicks. That’s his business, 
it seems. 

Business is being lost because concerns 
insist upon sending out a ten-dollar-a-week 
salesman to try to capture thousand dollar 
orders. 





A. B. FOSTER, on. s. in Chemistry 
Chemical, Process and Composition Patents 
Soliciting, Searches Opinions, etc. 
Ex-Examiner, Chemical Division, Patent Office 


526 Victor Bidg , WASHINGTON, D.C. 





H UF P’S ( Roof, Bridge, Tank, Pipe 
ELASTIC Line, Casing, Tubing, 
CARBON | Boiler and Stack Paints. 


All goods sold under a positive guarantee. 


The Forest Oil & Paint Co.,“'"*°™ 














SHEEP DIP 


and FLY OIL 


Quality the Best. 


Be sure to get our prices and samples whenever you are 
in the market for Oil Soaps, Liquid Soaps, Shampoo 
Liquids, Theatre Sprays, Sweeping Compounds, Liquid 
Belt Dressing, Metal Polish, Silver Plater, Etc., Etc. 


The Van Tilburg Oil Co., Minneapolis, Minn. 


Prices Right. 























Write us your wants. 


Largest 
Builders 











Tank Bod 


And other Chassis, Large or Small 


1eS 


aay 
SUNSHINE 


GASOLINE <KERGSENE 


for Ford 


E make a specialty of building Tank bodies complete, that is, tank strapped to sill-frame, 
complete with piping and faucet and painted and lettered and ready to bolt to chassis. 
Made in various capacities, in one or more chambers, either with or without bucket box. 


Columbian Steel Tank Co. 


KANSAS CITY, MO. 
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Doctor—* Johnny, I see the pills I gave you have made you well 
again. How did you take them—with water or in cake? "’ 

Johnny—“ I used them in my pea-shooter to shoot at the windows 
Hallowe’en night." 





It’s no joke— 


National Quality Oils 


Will build a Permanent Business for you. 


Friction, the thief of power, is 
>. & overcome by the use of Na- 

tional Lubricating Oils—special 
oils for each class of lubrication. 


Don’t waste time cutting specks 
from bad apples, or trying to satis- 
fy your trade with low grade oil, 
You want National. 


Vf It’s our hobby to make good goods, that make 
good. We solicit your orders and inquiries on: 





Filtered and Steam Refined Cylinder Stocks 


Automobile Oils Highest Grade Greases Harvester Oils 
Paraffine Oils Heavy Machine Oils Refined Oils 
Transformer Oils Special Motor Oils Castor Machine Oils 
Naptha Mineral Turpentine 


Superior Lubricants of all kinds 


The National Refining Company 


GENERAL OFFICES, CLEVELAND, OHIO 

















Here Is An Idea!! 


There is money in it for you 


Give your men, your drivers, your salesmen, in fact every 
man in your employ a share of your profits on each 


Nesco Perfect Oil Heater 


they sell. 
It works right back to you again. 
More Heaters means more Oil. 
Means more money for you. 


You have thus created a permanent demand for oil, one 
that will be continuous and ever growing. 


Nesco Perfects give satisfaction. 


Think This Over!! Why Not? 
National Enameling & Stamping Company 


St. Louis Granite City, Ill. New York Milwaukee 
Baltimore Chicago New Orleans Philadelphia 
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Tells Proper Method To Gauge Salesmen 


Expert Shows How Their Pay Should Be Based on the 


Profit From Their Sales Rather Than Their Volume 





















TABLE No.1. OLD COMPENSATION—SALARY PLUS 
EXPENSE. 
Salesmen’s 
compensation When sales were made at 
plus traveling gross profit of 
Yearly Sales expense 8% 9% 10% 1% 
10,000 or over 600 336 236 136 36 
19,000 or over 1200 698 508 318 128 62 
32,000 or over 2000 1155 835 515 195 125 
41,000 or over 2200 1117 707 £297 [{T3 523 
46,000 or over 2400 1185 725 265 195 655 
51,000 or over 2600 1253 743 233 277 787 
60,000 or over 2700 1115 515 85 685 1285 
69,000 or over 3000 1117 487 203 893 1583 
85,000 or over 3600 1355 505 345 1195 2045 
Note: Figures to left of division represent loss to house. Balance 
profit. 











The second of a series of articles dealing with cost accounting 
in the oil business EDITOR. 
By W. Frederick Suender. 


Y first article dealt with compensation in marketing merchan 
M dise, covering a condition where the merchandise so marketed 
was a Staple, and where the selling price in most cases was 

beyond the control of the seller. In cases of this kind compensa- 
tion, to be just, must necessarily be based upon the value of the tasks 


performed irrespective of profit. 





TABLE No. 2. PROPER COMPENSATION. 

















When gross profits are, When sales were 
at, or over made at gross 
profit of 

Yearly Sales 8% 9% 10% 11% (12% 10% 1% 127 
10,000 or over. 264 364 464 564 | 632 ]/.... ir 32 
19,000 or over. 502 692 882 1072 |1231 ]].... .... 31 
32,000 or over. 845 1165 1485 1805 [2063 j].... .... 62 
41,000 0 over. 1083 1493 1903 [2256 2462 j/.... 57 261 
46,000 or over. 1215 1675 2135 [2497 2728 ]j.... 98 327 
51,000 or over. 1347 1857 2367 [2738 2994 ]].... 139 393 
60,000 or over. 1585 2185 2742 3042 3343 43 343 642 
69,000 or over. 1823 2513 101 3447 3791 112 456 802 
85,000 or over. 2245 3095 772 4198 4623 11173 597 1022 








Note: All salesmen earning to the left of the irregular division are 
employed without profit to the house, but also without loss. 

The sums inserted to the right of double line show net profit to 
the house earned n merchandise sold. This table has no loading or 
profit on the man in the sense that a contractor o1 plumber boss makes 
a profit by employing 1.bor at, say, 60 cents per hour and sells it for 
75 cents. 

The sums inserted for compensation are received in total by the 
employed. Any portion of same, whether large or small, expended in 
mileage or hotel expenses are of no concern to the employer. 








house has a very high overhead cost—5.3584 per cent. This figure 
covers light, heat, rent, insurance, taxes, interest, executive and ad- 


ministrative expense; in fact, the price of their existence. 








stations, but to salesmen on the road selling 
specialties 

In this article I will present a concrete 
example covering compensation as applied 
to the sale of various articles, each of which 
are sold at a different gross profit. In this 
case volume is ignored and profit becomes 
the dominating factor. This does not apply 


to oil marketing stations, but to salesmen 
on the road selling specialties. 

In presenting my conclusions there is one 
fundamental factor I take for granted; you 
are in business for profit and not necessarily 


to promote a contest between salesmen to 


FLORIDIN CO., Warren, Penn's 


Florida FULLERS EARTH—HIGHEST QUALITY Known. 


Mines at Quincy, Fla. and 


Jamieson, Fla. 


FOR BLEACHING OILS 


Prompt Service. Try it. 








determine how large an amount of unprofit- 








You will 


find, as I know from experience, that where 


able goods can be disposed of. 


the incentive is increased sales, profit not 
considered, your salesmen follow the course 
of least resistance, and sell the unprofitable 
goods for the reason that it is easier to 
trade dollars than to make money. 

TEST OF SALESMANSHIP. 

The facility of exchange between com- 
modities depends primarily on equality in 
values. Naturally, then, the smaller your 
profit the nearer the values and the easier 
the exchange. It follows that the smaller 
the profit the less the resistance of the buyer, 
and the larger the profit, the higher the 
quality of salesmanship required to make the 
exchange. 

The following table was computed by the 
writer for a house handling a line. Their 
maximum salary was $1,800 a year and ex- 
penses, which made the direct cost of their 
best man about $3,600. They truthfully stated 
before I started that they could not afford to 


pay any more salary. Before I finished they 


were convinced they could not conveniently 
pay as much as they did for the service per- 
formed. The table is based upon nine sales- 
This 





men’s 4-year experience—36 factors. 





Consistently Upholding Same 
Our Products Always Are 


Phoenix Refining Company 


“TOP-NOTCH” 


Our Trade Mark 


“QUALITY” 


Our Watchword 


“TOP-NOTCH” 


Tulsa, Oklahoma 
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If you present the second table to a 
prospective employe who would make the 
remark that he could not live on $264 a year, 
you might answer, first, that his personal 
needs have not been considered, and, second, 
that he need not take a year to sell $10,000 
of goods at 8 per cent gross profit, that you 
are willing to pay him $264 should he sell 
this amount in one afternoon. In fact, any 
prospective salesman looking to the left of 
the irregular division only would be a poor 
prospect to begin with. 

This method does away completely with 
the obsolete custom of buying a man’s time. 
\ task is certainly not worth twice as much 
because it happens to take a certain person 
double the time to bring to a successful con- 
clusion. It has a specific value irrespective 
of time. — 


Talks Motor Problems 


“How much motor is your auto oil costing 





you?” is the caption that strikes the auto 
owner’s eye in an advertising booklet distrib- 
uted by the Marshall Oil Company, Marshall 
town, Ia. The booklet tells in simple language 
the scientific effect of the use of various kinds 
of lubricants on a motor. 














Paint Specialties 
For the Oil Jobbing Trade 


Roof and Barn Paints, Elastic Fibre 
Roof Cement, etc. 
Let us be Your Factory 


The Gibson -Homans Co. 


2346 Woodhill Rd. Cleveland, 0. 








GASOLINE 


Viscous and Non-Viscous 


NEUTRALS 


High Flash High Viscosity 
Any Color 


WHITE OILS 


American Petroleum 


Products Company 
CLEVELAND, OHIO 


Note :—Get our Prices on 
Carload Lots. 
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Day Didn’t Claim To 
Make Oil From Hay 


Reporter, Hard Up for Story, Prints 
Yarn That Chagrins Mines 
Bureau Official 
By Special Correspondent. 

WASHINGTON, Oct. 9.—Dr. David T. 


Day, of the Bureau of Mines, is not sure 





whether he wants to laugh, cry or indulge 
in mild profanity because of a newspaper 
syndicate story which recently appeared 
It read so as to make it appear he had made 
the claim petroleum might be made from 
hay or vegetables; that it might be deprived 
of its characteristic odor, and have the frag- 
rance of geraniums grafted upon it 

The facts are these: Dr. Day for years 
has been working on the question “Where 
does petroleum come from?” or, stated in 
another way, “out of what is petroleum 
created?” The newspaper syndicate in ques- 
tion asked him for an interview on that sub- 
ject. He was not ready to talk for publica- 
tion, but, in aswer to questions put by the 
interviewer, he suggested petroleum might 
be made using hay or other vegetable mat- 
ter as the raw material, because from nearly 
everything that could be mentioned might 
be obtained something that could be used 
in making synthetic petroleum. He merely 
mentioned the fact, however, to show that 
its properties or constituents are not so rare 
that it would not be possible to find enough 
to make petroleum—if one had unlimited 
amounts of money to spend in making min- 
ute quantities. 


MERELY MENTIONED SHALES. 


Another fact he told the interviewers was 
that there are shales in California and parts 
of Nevada and Utah rich in a substance that 
smells like petroleum when it is burned, 
as it may be by applying a lighted match to 
what looks like a rather hard and unprom- 
ising piece of shale. He mentioned this also 
as a possible source of supply of petroleum 
when the time comes if it ever does, it will 
be necessary to think of other sources of pe- 
troleum than the oil now taken from the 
ground. 

At no time did he suggest making pe- 
troleum from hay or vegetables, except as 
an interesting but 
amusement. 


expensive laboratory 
Such a thought has never en- 
tered his head. As to the shales, he pointed 
out that there have been many reports with 
regard to them, and doubtless, some day, 
they will be used, even as they are in Scot- 
land, because it will be possible to make a 
profit on what they give up when crushed 
and treated. The Scotch find it profitable, 
but no American has found any use for 
that process, because it is cheaper to get 
the oil they contain directly from wells. 

The doctor had no thought of claiming 
the discovery of anything, not even a new 
theory as to the method Mother Earth uses 
in making the supply of petroleum. Imagine 
his surprise then when he found himself 
heralded in the newspapers as a discoverer 
of a process that was to revolutionize the 
oil industry. Now he goes into his labora- 
tory and locks the door when a reporter 
sends his card in to him. 


It will PAY you to let 
me figure on your entire 


Steel Plate and Refin- 
ery Equipment Job 


And here’s why— 


Besides Steel Tanks—we 
design and build Agita- 
tors—Condensers— 
Condenser Boxes—in 
fact—every type of Oil 
handling equipment. 


We even design and con- 
tract to build a refinery 
complete—with all neces- 
sary buildings, at lowest 
cost. The 


Kennicott Company 
with a 
Big—Modern— 20th 
Century Equipped 
Plant is located on four 
railroads to give us quick 

shipment—anywhere. 


Making thousands of 
Tanks each year—we buy 
material at lowest cost— 
you, in turn, profit by this 
saving. 

Better let me figure on that 
new tank job—a postal or 
long distance call will 
quickly get me. 


W. D. HAWKINS 


General Manager 


Steel Tank and Steel Plate 
Construction Dept. 


lan Yh, 


rm & 


KENNICOTT 


PLANT 


CHICAGO HEIGHTS. ILL. 













Lubricating Oils Advancing At London 


Scarcity of Stocks Brings Anglo-American on Market 


as Buyer to Secure Supplies to Fill Their Contracts 


By Special Corespondent. 

LONDON, Oct. 5. 

TBRICATING oils, and particularly 

prices hitherto unknown to the 

red and pale oils, have now reached 

younger generation of oil men here, and the 

general position, especially in these grades, 

is probably without precedent in the history 
of the oil trade 

This has been brought about by a sequence 
of troublesome events, starting, of course, with 
the impossibility of getting consignments of 
Russian and Galician oils, but the continual 
lack of these, while having a direct bearing on 
the position, has not affected prices so much, 
however, as have certain mishaps within the 
last two months. 

Since the outbreak of hostilities the stocks 
of Russian and Galician oils then here have 
been gradually doled out until today the very 
limited quantity that is left of No. 1 Russian 
is fetching $19 to $20 a barrel. During nearly 
a whole year of war American and Texas reds 
and pales were to be had at fairly reasonable 
figures, while the earlier arrivals of the new 
Mexican grades were being offered at quite 
low figures in comparison with the other oils 
Some little time ago the Anglo-American, ap- 
parently being heavily sold, advanced their 
followed 
suit. Then came news of the hurricane 


figures, and the Gulf Refining Co 


troubles in the Gulf, with varying accounts of 
the amount of damage done to the Gulf com- 
pany’s plant, and the probability of restricted 
shipments. The Gulf company went off the 
market for forward business and prices moved 
up, only to be followed by a further stiffening 
on account of the sinking of the tanker Dag 
hestan by the Germans 

Had the Daghestan completed her trip to 
Rouen it was understood she was going back 
to the States to load red and pale oils for 
London, so her loss had an immediate effect on 
the position, and the market went still firmer. 
The next item in this record of cause and 
effect was the torpedoing and loss of the 
Mimosa, 


Anglo-American’s cargo steamer 


which was bound for Belfast, Glasgow and 
Manchester with a mixed cargo of 30,000 bar 
rels of lubricating stock, a great part of which 
was said to be red and pale oils. This made 
the market firmer than ever, as the fear of a 
shortage of supplies created quite a lively de- 
mand for spot goods, and for any arrivals 
that were near at hand. 

The Anglo must have felt the loss of this 
shipment very much, as many of their buyers 
had already been grumbling about the short 
deliveries they were getting. It is now re- 
ported the Anglo are in the most unusual po- 
sition of buyers on this market, and as inquir- 
ies for red and pale oils for spot and early 
delivery in large quantities are coming from 








Steam Refined Stocks 








ASSOCIATION COLORS 


Neutrals 150 to 200 Viscosity 


Ask us for quotations 


Pennsylvania Oil Products Refining Co. 
ELDRED, PENNA. 


Sun Debloomed Neutrals 

















Faucet in position to draw 








CLEVELAND 


Sometime You Will Be One of Our Customers 


WHY NOT NOW? 


Steel Barrels for Shipping and Storage 


OF LIQUIDS OF ALL KINDS 
We are sure that our 


Prices, Quality, Service 


Will be of interest to you 
A TRIAL CONVINCES 


The S. F. fh. Steel Barrel Co. 


7930 Jones Rd. 


OHIO 
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Plants located at the following points: 


Zeno, Pa. 
Noblestown, Pa. 


MARATHON GASOLINE 


“BEST IN THE LONG RUN” 


Riverside 0il Company 


GENERAL OFFICES: Benedum Trees Bldg., PITTSBURGH, PA. 
CHICAGO, ILL., Peoples Gas Bldg. “A BRANCH OFFICES: @@ TULSA, OKLA., Unity Bldg. 


Sistersville, W. Va. 


Chicago, Ill. 
Ellenboro, W. Va. 


Glenpool, Okla. 


Delaware, Okla. 
Peru, Kansas. 
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rather unusual quarters it looks as if certain 
brokers were commissioned to buy for them. 

The effect of this is that Texas oils are now 
standing at a very high level, and the grade 
that is always the biggest seller, namely 930 
gravity red, is fetching $11.20 a barrel. The 
Gulf company are reported to be still off the 
market and the brokers who make a big line 
of handling their grades are quoting for for- 
ward delivery in cents per American gallon 
F, O. B. New York, as against the usual cus- 
tom of offering in English money per ton 
C. I. F., ex-ship or wharf this side. It is an- 
ticipated that freights will again be higher 
this winter, and that deliveries will be very 
irregular, so they appear to be taking no risks. 

The Mexican oils are up to a corresponding- 
ly high level, and Scotch pales are also at a 
premium, in fact, the Scotch companies are 
off the market except for offers on the top 
floor. The Anglo’s own oils, and especially 
the reds and pales, are higher than any others 
on the market. They have made three ad- 
vances this month. On September 1 all grades 
rose 40 cents a barrel for both spot and for- 
ward delivery, and a week later reds and pales 
advanced 80 cents, also spot and forward. 
September 11, the Anglo announced a further 
40 cents a barrel on the red and pale 
oils, for spot only, making the spot and for- 
ward prices equal. Their red and pale oil 
prices are now: 


PRESENT QUOTATIONS. 


PUR TEE Ga caddie coecsevecs $11.70 
Se NE nied cwces deseo ves 11.90 
OS ree 12.10 
“B” Light Machinery ......... 12.40 
NS i siete xen “s 4. 12.60 
Ss NN Sicdnkwxdveviceeuwes 13.80 
ME oh alare fe-yicis oe Soho 16.50 
NR ree nade eene mn’ 16.20 
Zero Pale Spindle ............. 13.00 
CME eivedaenkseies career 12.30 
eee 12.90 
SI ohbs cnvscchanceses 13.60 
Queen’s Heavy Red ........... 14.20 
Standard Gas Engine .......... 15.80 


All per barrel of 40 Imperial gallons, ex- 
wharf, London, less 2% per cent. 

The price of all other grades can be arrived 
at by adding 40 cents a barrel to the figures 
in the Anglo’s list published in the September 
issue of THE NATIONAL PETROLEUM 
NEWS. 

The results of the Anglo trading for the 
year 1914 have come in for a good deal of 
comment here. The fact they have declared 
441% per cent, on their capital, recently doubled 
by a stock dividend of around $5,000,000, means 
they have earned the enormous profit of 89 
per cent per annum on their original capital 
for two successive years. It is said their 
profits for 1915 will be even bigger, and, 
considering the fact that they have large gov- 
ernment contracts, many people are of the 
opinion there never was a clearer case in 
which the government should exercise their 
powers in the limitation of war profits. It 
is reported on very good authority that the 
Anglo are having four new tankers built, one 
of 15,000 tons, one of 10,000 tons, and two of 
6,000 tons, to cope with their ever increasing 
business. 


The Empire Products Company, manufac- 
turing chemists, of Macon, Ga., are now do- 
ing a jobbing business in Pennsylvania oils. 
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No Oil Trouble In 
300-hour Motor Test 


During a 300-hour endurance test of a Ferro 
eight-cylinder motor recently made at the 
plant of the Ferro Machine & Foundry Com- 
pany, Cleveland, under conditions which made 
it equivalent to the work done by a car travel- 
ing at a speed of 35 miles per hour, with a 





motor speed of 1,500 revolutions per minute 
for 11,000 miles, the total gasoline consump- 
tion was 1,160 gallons, an average per hour 
The total motor oil con- 
sumption was 50.50 gallons. 

According to officials of the company no 
stops were made in the course of the test 


of 3.72 gallons. 


53 


because of lubrication or carburetion troubles, 
the standard grades of both gasoline and 
motor oil now on the market being used in 
the test. The test showed the deposit of 
carbon was remarkably low. 


Gas Engines Save Crops 


Gasoline engines were used by farmers in 
Ontario, Canada, during the past harvesting 
season to run their binders, while the ma- 
chines themselves were drawn by horses, to 
enable them to cut their grain in fields soaked 
by rain, according to the United States consul 
at Windsor. Had it not been for their use the 
farmers report they would have been unable 
to harvest their crops. 











First: 
sulted in duplicating the first installation, when increased capacity was 
desired. 





Many years experience by SATISFIED operators, have re- 


Second: Thirty years have developed a REFRIGERATING MA- 
CHINE best suited for low temperatures, necessary for low cold test oils. 
Third: 85 per cent of the oil refiners operating wax plants and ad- 
vertising in August Petroleum News, have CARBONDALE APPARATUS. 


When ready, write us for particulars 


The Carbondale Machine Co. 


CARBONDALE, PA. 


Carbondale 
Wax Plants 


are recognized as the 
best that money can 
buy. 


Some of the proofs 
are these: 























Muskogee Refining Company 


Muskogee, Oklahoma 


REFINERS OF 


High Grade Oklahoma Petroleum «:: Products 


Gasoline, Naphtha and Burning Oil 
600 Fire Test Cylinder Stock 
Filtered Viscous and Non-Viscous Neutral Oils 


(Not acid-treated) 


32-34 gravity Gas Oil 
28-30 gravity Fuel Oil 
124-126 M. P. White Crude Scale Wax 
Grease 
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ow Europe Is Fixed For Oil Supplies 


After Year of War Germany Still Has Stocks to Draw 


On; Russia’s Production Large; Roumania in Straits 
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Russian Cossacks wrecked Galician oil fields to prevent stocks falling into Germans’ hands. 


By Special Correspondent. 
LONDON, Oct. 5. 

YEAR ago today I listened with curbed 
impatience to many prophecies from 
a circle of arm-chair critics of events 
that would happen in the present war 
It was agreed that the internal combustion 


engine would play great part in the cam- 
paign, but general opinion was Germany would 
find her use of these greatly restricted through 
lack of 


more or less 


gasoline and lubricating oil. Being 
interested in the oil affairs of 
Europe, I ventured the opinion that Germany 
probably had made provision for at least two 
years’ military requirements, if not for the 
entire needs of the nation for that period, and 
mentioned that the German government had 
its “iron stock” of gasoline, which, by sub- 
sidising the importers, was never allowed to 
fall below a very high level 

On the question of lubricating oil I had been 
led to believe that very large stocks were in 
the country, and that the German government, 
with its usual systematic organization, would 
make it go twice as far as any other Power. 

Now, 


gasoline and oil 


after a full year of war, in which 


have played a great part, 


I am constrained to review the present po- 
sition, in the hope some items of information 
I have gleaned may interest my fellow-readers 
of THE NATIONAL PETROLEUM NEWS. 

So far as Great Britain, France and Italy 
are concerned, everyone knows practically all 
their requirements have to be imported, but 


the Allied fleets 
been no shortage. A few 


have seen to it there has 
tankers have been 


torpedoed, but some of them, such as the Gulf- 


light, have managed to limp into port low 
down on the water-line with their cargo in- 
tact. 

There is an abundance of stocks at prices 
until quite recently very little above normal. The 
naval and military authorities appear to be 
still getting all their requirements at very aver- 
age prices. Gasoline and fuel oil, the 


two 
greatest needs, have come in great quantities 
States, Mexico, Burmah, and even 
Trinidad, while Scotland, although its entire 
production is small, has contributed a greater 
that ever before, supplying even a 
fair quantity of light 
making, etc 


from the 


share 
lubricating oils for 
grease Mexican 
red and pale oils have gradually increased, but 
with the 


Shipments of 


export of Russian oils stopped, it 


may be said America has filled the bill in 1lu- 
bricating oils. 
The greatest interest centers round Germany’s 


What 


may be, she has 


position and her efforts to get supplies. 


ever her remaining stocks 


never ceased in her efforts to get both spirit 
and lubricating oils, and, although there is a 
mass of contradictory reports, it may be safely 
Her official 
bulletins proclaim there is no difficulty in this 


reckoned that she requires both. 
respect. Information given by people recently 
arrived here from Germany, however, indicates 
the shortage of gasoline, kerosene and lubri- 
cants is now being felt. Little or nothing has 
fuel oil, but the German fleet 
has been so inactive during the whole of the 
war the consumption of this is probably small. 


been heard of 


Kerosene is more a private than a public mat- 
ter, and, while it affects large numbers of homes 
where lamp oil is the staple light, it does not 


seriously affect the war needs of the empire 
Its scarcity, however, is causing the installa 
tion of gas and electric plants in many of the 
smaller country towns. The German wife of 
an Englishman who is interned at Ruhleben, 
told me that from 60 to 80 pfennigs per litre 
(60 to 80 cents per American .gallon) is now 
charged for illuminating oil. 

During the summer the principal marketing 
companies appear to have suspended the sale 
of kerosene to traders and private buyers unt'] 
this month, the intention being to economize 
until the winter months. Large quantities are 
from Roumania, 
but, should the latter join the Allies, Germany 


will find this source cut off 


at present coming through 


It is hoped in 
Germany during the next month to ensure 
sufficient imports for the winter’s needs by 
imports from Galicia. 

Roumania has for a long time absolutely 
forbidden the exportation of gasoline, but it 
is hoped that large quantities of this may soon 
be obtained from Galicia. Dr. Riedemann, of 
the Standard Oil interests in Germany, said 
some time ago there was plenty of gasoline 
for army purposes, and that private autos and 
taxicabs could get along very well on benzol, 
of which Germany was producing 36,000 bar- 
rels monthly; but, if this was really the case, 
it did not stop a variety of tricks by Germany 
and Austria to get spirit. There has 
great anxiety to get gasoline from Roumania, 
despite the latter’s prohibition, and all sorts of 
attempts have been made to bribe the ‘station 
staff of Predeal, the frontier station through 
which all exports go to Hungary from Rou- 
mania, to assist in smuggling spirit through 
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All efforts appear to have met with no suc- 
cess, but one daring plan nearly succeeded. 
An engine shunting on the Hungarian side of 
the station quietly slid through to Roumania, 
coupled itself up to a number of tank cars 
of gasoline, and proceeded to move off with 
them. The trick was discovered just in time. 
How the tank cars came to be there just at the 
precise moment was never explained. 

Great efforts are also being made by Ger- 
man interests in Roumania to get the two and 
a half per cent of spirit that is allow ed to re- 
main in exported kerosene raised to the pre- 
war standard of 15 per cent, but the Rou- 
manian government is holding firmly «by tts 
decree. Germany is therefore now turning 
hopefully to the reconquered fields of Galicia, 
and a special branch of the University of Pub- 
lic Works at Vienna has already been estab- 
lished to develop these fields. 

It looks, however, as if the Austro-Germans 
are facing some proposition before they can 
get gasoline in any quantity from this source, 
as the retreating Russians did tremendous 
damage to the best producing section, namely, 
Boryslaw-Tustanowice. When the Russians 
first entered this field in September, 1914, the 
production had decreased from about 535,000 
barrels a month to about 148,000 barrels. In 
October it was even lower, but from then it 
steadily increased until the production was 
290,000 barrels in April, 1915. 

DELAY BRINGS 
LOSS TO RUSSIA. 

The Russians did all they could to improve 
production. They established a commission 
to investigate the possibility of transporting 
the stocks of Galician crude to Russia, but 
the commission took a long time in dealing 
with the work, and there was insufficient means 
of transport for all the oil that was seized. 
The result was very little of the oil had been 
requisitioned when the Austro-German ad- 
vance began. 

On May 11 the Russian withdrawal began 
and continued for four days. On the second 
day of the retreat the crude oil tanks near 
3oryslaw were fired, and on the following 
day a detachment of Cossacks started to de- 
stroy the field systematically. They fired well 
after well, the only exception, apparently, be- 
ing the Rockefeller well which belongs to the 
British-Austrian Combine, Ltd. None of the 
other British and French properties seem to 
have escaped. Late in the afternoon of that 
day the work of destruction had to be checked, 
as the flames were threatening the Russians’ 
lines of retreat, but of 4,980,000 barrels in 
storage about 2,000,000 were destroyed. The 
destruction was started at the Tustanowice 
end of the field, and all the wens destroyed in 
that section, only 90 escaping out of a total 
of 319. 

\fter the fire the output, which was then 
in German hands, naturally fell off, but it is 
now reported to be about 250,000 barrels a 
month. The recovery of the industry is hedged 
round with difficulties, however. The Galician 
railways are overcrowded with army transport 
and the Austrian machine and tool factories 
are fully occupied in turning out munitions. 
In the other Galician fields producing opera- 
tions have been resumed under almost normal 
conditions, and Germany has strong hopes to 
increase her stocks of kerosene from the re- 
covered territory of her Austrian ally. 

It is not deterring her, however, from push- 
ing forward experiments for the production 
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of spirit by synthetic process, in the success 
of which they also have great hopes. In fact, 
they claim gasoline is now being produced 
from bituminous coal. They are also experi- 
menting for the production of lubricating sub- 
stances from such things as_ beet-sugar 
molasses, but it is not yet known whether this 
will be of any practical use. It is known, of 
course, that Germany got large quantities of 
lubricating oils through neutral countries until 
the British took steps to stop the traffic. 
Throughout the war Roumanian oil inter- 
ests have been in anything but an enviable po- 
sition, but they appear to have weathered the 
blast fairly well. The larger companies had 
on the whole a fairly decent year’s working 
in 1914, and the Romano-Americana (Stand- 
ard Oil subsidiary) came out with a dividend 
of 40 per cent, and a balance carried forward 


or 
on 


of about $1,000,000. It cannot be expected 
this year will be so profitable to any of the 
companies, owing to the greater restriction of 
exports and the expense of storing the produc- 
tion 

The overcrowding of storage is just now 
very acute, and the prohibited export of the 
two most valuable grades, gasoline and fuel 
oil, has led to a great accumulation of these 
products. In pre-war days the more gasoline 
a crude oil contained the more valuable it was. 
Now the position is absolutely reversed, and 
the country is so overstocked with spirit that 
crudes containing the lowest proportion of 
it are fetching the highest figures. 

After spasmodic exports of kerosene 
through June and July, the railway authorities 
announced at the end of July that the trans- 
port of this product would not be accepted 
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*“PUMPS FOR EVERY SERVICE.” 


Pumping Services. 


Branch Houses: 


Boston, New York, Philadelphia, Chicago. 


Let Oil Pump Specialists Handle Your Pumping Problems 


This Company has engineered so many oil field pumping propositions and built so many 
oil pumps, that we are considered by many as oil pump specialists, although we build 


The experience our engineers have gained during the long period of years we have been 
building power pumps is of great value to the Oil Company which is contemplating the in- 
stallation of pumps for Pipe Line Service, Refineries, Emptying Tank Cars or any other Oil 

We shall be glad of an opportunity to acquaint you with our comlpete line of Oil Pumps. 


Write our nearest Office for Bulletins 


THE GOULDS MANUFACTURING COMPANY 


Main Office and Works, SENECA FALLS, N. Y. 


District Offices: 
Pittsburgh, Atlanta, Houston. 





Fig. 1585—6’x16” Vertical, Single-Acting, 
Triplex Pump. Capacity 7,200 barrels per 
24 hours, against 800 pounds pressure. 





Fig. 1612—614"x20" Horizontal, Double-Acting, Duplex Plunger Pump. 
Capacity 12,000 barrels per 24 hours, against 600 pounds pressure. 





Fig. 1531—‘‘ Chicago’? Gasoline Pump. 
Capacity 6 to 114 gallons per minute. 
against heads up to 175 feet. 
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until further notice. Up to the present it does 
not appear to have been resumed, and export- 
ers have a grievance, as very good prices 
were obtained for all kerosene that got across 
the frontier, Germany, of course, being an 
eager buyer. The export of barreled oil does 
not seem to have been resumed all summer, 
owing to shortage of trucks suitable for carry- 


ing barrels. The smaller producers are par- 
ticularly hard hit because of the extensive 
stocks of crude oil, and many of them have 
had meetings with a view to concerted policy, 
at which proposals were made to request the 
government to allow exports, to buy crude it- 
self or to allow them to store their stocks 
in government tanks 

The need for extra storage seems to be 
without end, for the government has recently 
prohibited exports of kerosene to Turkey and 
Bulgaria as well, for it seemed evident the 
latter country was immediately re-exporting it 
to Turkey 

From all accounts the Ottoman Empire is 
now in dire distress for all mineral products 
Gasoline is worth its weight in gold, and the 
British submarine raids on Constantinople 
caused the Turks to hurriedly remove their 
precious stock from the harbor to a place of 
greater safety 

Germany, in her intrigues, had apparently 
not forgotten the Dardanelles as a possible 
theater of war, for it is stated compromising 
documents were found in the possession of the 
German vice-consul there, giving him instruc- 
tions to destroy, at any cost, the stocks of 
petroleum in the island as soon as war was 
declared. The only company which held any 
large stocks of petroleum in Malta at the time 


Steel 


Holes in 
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war was declared was the St. Paul Petroleum have not been refilled since the outbreak of 
Tanks, Ltd., a subsidiary of the Societa Italo- Wat. 

; re . aatec - ac ; 2 
Americana of Genoa, which is the Italian sub- Probably the greatest surprise in the ( 
sidiary of the Standard group. Their tanks  tinental oil situation is Russia’s present p 
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tion. To say the least it is almost paradoxical. 
Despite the part she is taking in the European 
war and the fact nearly a thousand miles of 
her frontier is invaded by the enemy, her oil 
industry is proceeding normally. In fact, the 
production of oil in the Baku district is said 
to be larger this year than in any of the pre- 
vious three years. At the same time prices 
have been very good, and Baku crude has 
touched $2.80 a barrel. 

The continued suspension of the export trade 
has made many difficulties for Russia. It is 
a year Since the export of oil from Batoum 
was stopped by the outbreak of war, and at 
that time very large stocks of kerosene were 
held there, about forty-five per cent, in cases. 
The local demand, however, has gradually ab- 
sorbed the greater part of the kerosene stocks. 
The position in lubricating oils, however, is 
not so good as, of course, most of this 1s ex- 
ported to foreign buyers, and fairly heavy 
stocks have accumulated. If the Dardanelles 
is opened these oils can be easily disposed of 
at big prices. 

AWAITS OPENING 
OF DARDANELLS. 

Immense stocks of gasoline are, of course, 
accumulating in the Caucasian districts, and 
the discovery of fresh territory near Grosny, 
giving a crude that has a high yield of spirit, 
means there will be unlimited quantities of 
gasoline for export as soon as shipments can 
be started. Producers have had some difficulty 
in getting their oil transferred to the interior 
of Russia owing to the enormous prices tank 
car owners are asking for the hire of them. 
An official statement disclosed the fact that 
the present position of railway transport al- 
lows the running of 800 tank cars a day, which 
would amply satisfy the present demand. In 
view of this the producers asked that compul- 
sory measures be taken against owners who re- 
fuse to rent their cars at reasonable rates. 
Owners protested against the resolution, but 
they were warned the government would, if 
necessary, requisition all tank cars at a fixed 
rate. 

The Russian government is now taking a 
very great interest in the development of the 
petroleum industry, and is offering the follow- 
ing prizes for its advancement: 

(1) Discovering a substance for denatural- 
izing and improving spirit for commercial 
purposes, and rendering it totally unfit and 
repugnant for drinking purposes. Prizes: 
£3,000, £1,500 and £500. 

(2) For discovering new ways of applying 
spirit for commercial purposes. (a) For the 
preparation of a new product from spirit, 
three prizes, £6000, £3.000 and £1,000. (b) For 
new methods of applying spirit for preparing 
products, three prizes, £5,000 £2,000 and £500. 
(c) For new methods of applying spirit in 
manufacturing processes, three prizes, £3,000, 
£1.500 and £500. (d) For new apparatus for 
utilizing spirit as fuel, four prizes, £7,500, £5,000, 
£3,000 and £2,000, and (f) for new apnaratus 
for utilizing spirit for lighting purposes, four 
prizes, £5,000, £3,000, £1,500 and £500. 


Banquet In Big Oil Tank 


The inside of a big oil storage tank was 
the banquet hall for the Rotary Club of Su- 
perior, Wis., at a recent dinner at which the 
manager of a Superior oil company was host. 
The tank, just completed, was scrubbed inside 
and out before the dinner was given. 
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Chinese Use Native 
Oils For Lighting 


The reversion of many Chinese to the use 
of native vegetable oils for illuminating pur- 
poses last year accounts in part at least for 
a decrease in the exports of kerosene from 
this country to the Hankow district, accord- 
ing to Vice Consul Horace Remillard, stationed 
there. 


Sesamum seed, usually imported by Germany 
and Austria in large quantities for commercial 
purposes, was shipped from the district but 
little and dropped so low in price it attracted 
native buyers who would otherwise have used 
kerosene as an illuminant. Extensive stocks 
held over from 1913 accounted in part for the 


57 


decrease in imports, as did also the fact elec- 
tricity is becoming a competitor of kerosene in 
the larger centers in the district. Gross oil 
imports into the Hankow district showed a 
dropping off of about 2,000,000 gallons, or five 
per cent, and American imports a decline of 
618,000 gallons, about the same general propor- 
tion. Total oil exports from this country to 
all of China in 1914 were greater than in 1913. 

According to consular reports, the Standard 
has secured permission to erect storage tanks 
at Ichang, giving it four distributing centers in 
the Hankow district. 

According to a consular report from Hunan 
Province, the plant of the Standard Oil Com- 
pany at Changsha, from which a vast Chinese 
territory is supplied, is about as modern as its 
plants in this country. It includes two shallow- 
draft, oil-burning steamers. 
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Aqua Ammonia Pump 


Looking For Greater Profits? 


Mechanical Refrigeration is the Answer. 


Others have demonstrated by actual experience that it is very 
profitable to extract the paraffine from their oils. Why not You? 


To do this it is necessary to chill the distillate—Hence the use of 
Mechanical Refrigeration. But good judgment should be your guide 
in selecting a Plant for this purpose. 


In the first place, select the best that money will buy—a Plant 
that is simple—durable—efficient—A YORK. 


Every YORK Machine is backed by $2,000,000 capital—plus our 
ability and disposition to furnish products of the best quality only. 


May we send you particulars as to how we can serve you best— 


A postal will bring the answer 


York Manufacturing Co. 


(Ice-Making and Refrigerating Machinery exclusively) 
YORK, PA. 
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Made Stations Pay On Small Gallonage 


One Jobber Found His Profit in Sticking to Rule 


of Reducing Overhead Expenses to Minimum 


lling station selling an aver- 
less than 200 


the year Ol 


gallons of gasoline a day and a pro- 


portionate amount of motor oils and greases 
can be operated at a profit to the oil com- 
pany on a two-cent margin is shown by an 
eastern jobber and operator of stations. 
This jobber located his stations only in the 


residence di rents were low. He 


didn’t follow an set rule or count traffic as 
a guide in placing his stations, but simply used 
1, if he found the rent 


to be too high 


his own judgment, an 


was going in the location he 


ked for other cheaper 
neighborhood. 


first picked out, he I 


locations in the sam« He oper- 


ated almost exclusively a combination of drive- 
in and curb station calling for a type of build- 
ing which was small and could be cheaply and 
constructed. He 
station and 


claimed he lost but few sales of “gas” because 


yet neatly and attractively 


used Only one attendant at each 


he didn’t have two men constantly on duty. 
In detail, capital and operating expenses of 
this jobber’s stations ran as follows: Capital 
expenses included a maximum of $200 for the 
cost of materials and erecting and painting the 
station building. In many cases, however, this 
$180. This provided 
building witha floor space of not 
more than 75 square feet 


expense was cut down to 
for a frame 
The fact his pumps 
were of the curb type and were placed outside 
the building made a larger building unnecessary, 
and practically all the space in it was given 
over to motor oils and 
there. His curl 


ground tank 


greases carried in stock 
) pump and 550-gallon under- 


made an additional capital ex- 


pense of around $400. An air pump and tank 


cost $150 more and 


funnels and wrenches $25 





more, making a total capital expense of $775 
per station. 
OPERATING COSTS $1,276. 
In his 


cluded an item of $ 


operating expenses this jobber in- 


77 for depreciation on his 
capital investment, on the basis of ten years’ 
life for his pumps, storage and station build- 


ing. Interest on his capital investment at 6 


amounted to Insurance 
on his buildings, air pump and oils made an 


item of about $6 a year. 


per cent around $45. 
His annual expense 
Telephone rent—for this 
jobber installed an instrument in each station, 


for signs was $20. 


both for his own use and the convenience of 
Light bills 
about $36 a year and gas bills 
Wages of the 


for 365 davs 


his patrons—was $24 a _ year 
amounted to 
to $10. 


single attendant, at 


Water rent was $2.50 
$2.50 a day 
a year, were $912. Rent amounted to an aver- 
age of $15 for his stations, a yearly item 
of $180. 

Against this total actual operating expense 
of $1,276.50 there was an income from the sale 
of 58,000 gallons of gasoline a year, a quantity 
which this jobber in question figured not as 
average for his stations to handle, but as suff- 
cient for them to operate at a profit on a two- 
cent margin, which he was generally able to 
secure. This quantity was divided into 200 
gallons a day for eight months of the year, 
making about 48,000 gallons, and 85 gallons a 
day for the four winter months, a total of 


about 10,000 gallons for this period of the year, 
and a total annual gallonage of 58,000 gallons. 
His two-cent margin on this amount was $1,- 
160. Sales of lubricants netted $300, figuring 

profit of 25 cents a gallon on sales of 1,200 
Greases and soaps netted a profit of 
$100. from 


one station was around $1,560, making a profit 


gall ns. 


roughly His total annual income 


on a station of $284, without charging any 
overhead against the stations, such as a gen- 
eral sales expense, bookkeeping and a salary 


for the owner’s superintending this business. 


“In the case of one individual station this 


might seem hardly worth while bothering 


about,” said the jobber. “But, when it comes 


in from ten or more stations it amounts tu 
just that much velvet, if you consider, as I 
did, that the filling 


not so much to make a profit as to furnish an 


stations were operated 


outlet for my gasoline, on which I was mak- 
ing my regular jobber’s profit. 

“While I always figured on a two-cent mar- 
gin for the filling station, I found the con- 
dition of the market made it sometimes neces- 


sary to cut this down to a cent and a half 
On the basis of 58,000 gallons a year for a 
station I would be operating the station itself 
at a loss, but I figured it worth while to cor 
tinue to operate it in order to secure the out 
let for my gasoline and secure my profit on 
that. 
a station to 250 gallons during the eight months 


If I could then boost my daily sales at 


of the open season and to 12,000 gallons, 100 
gallons a day during the four winter months, 
with my profits of oils and greases, I could 


operate the station at a profit. 
“Tf the condition of the market such 


I was forced to cut my station profit to one 


was 


cent, a daily gallonage of 300 gallons during 
the summer season and 15,000 during the win- 
ter would allow me a small profit.” 

This jobber worked on the theory it was 
better to operate a good many stations of this 
type scattered through the residence districts 
and thus gain a large total gallonage, even 
though a few of his stations lost money, rather 
than to confine himself to a few stations and 
operate each at a profit. 








Chanute, Kansas 


The Chanute Refining Company 


REFINERS OF 


HIGH GRADE OKLAHOMA PETROLEUM 


SPECIAL QUALITY 


Gasoline, Kerosene, Distillate, Gas Oil, Fuel Oil 


REFINERIES: 


General Offices: CHANUTE, KANSAS 


Cushing, Oklahoma 
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We lease all steel modern tank cars for all kinds of liquid freight 
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If four months’ operation of a new station 
in any particular locality proved that enough 
gallonage could not be gained in that neigh- 
borhood to make the station a success, that 
station was moved to some other locality. 

This jobber considers the ideal type of fill- 
ing station, a combination of the drive-in and 
curb type, where the station building is located 
very close to the sidewalk and the pump is 
placed on the curb. This allows machines 
wishing only to buy gas to halt at the curb, 
and does not make it necessary for them to 
drive onto the station property. A drive- 
way is used, however, for the accommodation 
of autoists wanting air, water, or to make 
some slight repair to their car. It is claimed 
this method of operation prevents the accumu- 
lation of two or three cars at the station which 
causes other cars needing attention to seek 
other stations. 

This jobber is also an exponent of reducing 
overhead expenses to the minimum wherever 
possible in his jobbing business. He believes 
the mistake most jobbers make when they start 
in the oil business is in opening an office in 
some part of town where rents are high, or 
locating their storage plant where rents are 
high. 

“High overhead expense is the millstone 
which has caused many a jobber to sink,” he 
said. “After a business has been developed 
to the point where a down-town office or an 
expensive plant can be maintained, then these 
factors are important and necessary, but for 
the jobber just starting in they are a liability 
rather than an asset.” 


Retailers’ Storage 


Of Oil Is Careless 


Underwriters Find Lax Inspection 
in Illinois 





The fire hazard in Springfield, Ill., is severe 
because of the practice of retail grocers there 
of carrying from 10 to 60 gallons of kerosene 
and 10 to 15 gallons of gasoline in cans and 
tanks of poor type, stored in cellars and oc- 
casionally in the rear of stores, according to 
a recent report of the National Board of Fire 
Underwriters. The hazard is increased in 
many places by quantities of combustible rub- 
bish in the cellars or on the store floors. 

There are five wholesale oil storages within 
a mile of the congested value district. One 
plant is isolated, making the hazard there pure- 
ly local, but the others are grouped together 
and are mutually exposing. 

The National Board’s report says: “The 
state laws are good, but not sufficiently in de- 
tail. The municipal laws contain many good 
Provisions but are not well enforced. No 
provisions are made for the construction or lo- 
cation of garages. No systematic effort is 
made to inspect buildings and premises for 
dangerous conditions.” 

Lack of adequate regulatory measures as 
to the storage of oil makes the fire hazard 
heavy around oil plants in Portsmouth, Va. 

“An oil store located in an old two-story 
frame building contains a large quantity of 
oils in barrels and tanks of poor type, and 
several kegs of grease,” the report reads. “This 
Store exposes surrounding property and the 
hazard is severe. 

“A barge containing two large tanks of 
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gasoline and other oils, moored near railroad 
piers and warehouses, also forms a bad risk. 

“Mutual exposures between buildings of the 
plants of two -wholesale oil storages, located 
a mile and a mile and a half, respectively, 
from the principal mercantile district and ad- 
jacent closely built frame dwellings in one 
case, and a woodyard and frame and brick 
buildings in the other case, are serious.” 

Conclusion: “The laws are too meagre to 
be of practical value. No systematic inspec- 
tions are made and unsatisfactory conditions 
exist at hardware and paint stores, garages 
and many other locations.” 





The Moline Oil Company, Moline, IIL, is 
adding an extension to its storage plant in 
that place. 





compared to others. 





ANKS STAND 





TANKS ARE TANKS to the layman. It is hard for him 
to see why Skill, Experience, Engineering Knowledge and 
Ability are necessary to punch a plate, roll it to a circle, rivet 
it to other plates and caulk a tank to make it tight. Yet how 
quickly can a layman pick the good tank from the poor tank 
when they are both full of oil—one leaking and the other tight. 


It is not only knowing how to build a good tank and have 
it tight when built but also knowing how to ship this tank so 
it will stand the strains of Railroad transit as well as hauling 
and placing in position that means a tight tank when in use. 

For 59 years we have been learning to build tanks that 
stand these tests and have been developing special machinery 
for building these tanks at the lowest possible cost, with the 
result that GRAVER TANKS today stand at the head of the 
list and yet can be purchased at a price below their value as 


Let us quote delivered prices on tanks when purchasing 

. ‘ . , — 

more than one at a time as our specially designed 61° cars 
enable us to save you greatly on the freight. 


WM. GRAVER TANK WORKS 
4804 Todd Ave. 
East Chicago, Indiana 


Eight-Hour Day At Whiting 





An eight-hour working day was adopted in 
the Whiting plant of the Standard Oil Com- 
pany of Indiana starting October 1. Officials 
say this will affect 3,000 employes, that 400 
new employes will be taken on and the plant 
will be operated twenty-four hours a day, in 
three eight-hour shifts. It is expected the 
capacity of the plant will be increased 20 per 
cent. 





The oil trade of this country with the 
Bahamas, in the British West Indies, for the 
year ending with March, 1915, was limited to 
exports of $21,750 worth of kerosene, accord- 


ing to a recent consular report. 
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HOW RIPPER MADE GOOD 








y, 








LS yal 


back to Hannibal, Miss.., 





from the Illinois territory, where he 
had been signing up the grocers in 
mpany’s profit-sharing com- 


the situation there the once 


panies i ve 
over and all around Waiting to embrace 
] 1 true lover-like fashion was Trouble, 


There was an old Dutchman about four 
miles out of town who had a very small 
plant. in which he used about eight barrels 


big 


of lubricating oil a year. He wasn't a 
customer, by any manner of means, but for 
the Giant company he was one of the penny 
Indians that helped to make the dollar 
eagles 

Anyway, he didn’t like the oil he’d been 
getting from the Giant people, and the kick 
he sent in about it certainly came from both 
feet. The city salesman and the city man- 
ager had fought up and down and all around, 
but the old fellow’s wrath was unabated. 
Ripper went to call on the old Dutchman 
three miles out of town. 

He found ight, and he 


f not madder, when he 


him al! was as 


mad as they said, 
learned where his caller was from. 

THE KICKER’S STORY. 
dot parrel over dere?” he ex- 
I can’t 
use dat tamn stuff in my engines. All dem 
labels on de oudside is vot I bay for, the oil 
inside only kills my Ged oud 


“You see 


ploded. “Vell, get it oud of here. 


machines. 
of here, I said!” 

“Mr. Hessendorfer,” said Ripper, after he 
had listened to all the old gentleman said 
twenty-five min- 


for about uninterrupted 


utes, “I regret exceedingly that this has 
happened to you. Now if our oil hasn’t been 
satisfactory, you shouldn’t use it. You're 
And, Mr. Hessendorfer, 


you ought to know good oil if any man does. 


just. right there! 


Why, I’d take your word on the oil question 
before that of any expert you could show 
me. Now, if you say the oil’s no good, it’s 
no good! The fact goes! 

“Mr. Hessendorfer, 
that oil. | 
the wagon out and take that barrel of oil 
this 


you shan’t pay for 


wouldn’t allow it. I will send 
away afternoon, and there will be no 
bill for the barrel you used before, either. 
You've said it’s no good, so why should you 


No, sir, Mr. 
Hessendorfer,” and Ripper patted him on 


pay eighteen cents the gallon? 


“there isn’t a keener fellow on 
What 


you say counts one hundred per cent with 


the shoulder, 
lubricating oil in this state than you. 


me. 

“But say—that reminds me! There’s a 
new lubricant we’re just putting out. Goes 
through a new refining process—finest thing 


you ever saw—keeps your engines running 


» magic- 
I call it. 
you look it over for me, and try it. 
[ send you out a barrel tomorrow morning. 
It sells at twenty-two cents per gallon, and 
if you say she’s good, well, the Giant’s got 
a full market 
Hessendorfer scratched again, and looked 

Ripper. 
young 
chest about a quarter of an inch 

“Vell, maybe I do know oils 

I don’t. 


‘raus mit you all.’” 
And that 


-greased lightning by the gallon 
Say, Hessendorfer, I’d like to have 
Suppose 


How about it?” 


Ripper was such a nice looking 
man. Hessendorfer puffed out his 


I don’t say 


Why I shouldn’t know oils like you 
said, eh? But twenty-two cents! Tomor- No. 
row you can send me vone barrel. If I like 


den I pay twenty-two. If I don’t, den 


afternoon the Giant Oil Com- 


pany’s wagon came for the barrel of oil that 


dered what 


likes it better that way. 





If You Can’t Teach an Old Dog New 
Tricks, Why, Work the Old Ones on Him 


\ 


Hessendorfer wouldn't use 
The people in the Hannibal office won- 


Ripper did with two cans 


paint, and a paint brush, behind closed doors 
in a back shed. 


Ripper could turn his hand 


to anything, and he also knew a born kicker 
when he saw one. 

3ack in the home office, some weeks later 
Ripper came out to the sales manager with 
a letter in his hand one morning. 

“Four barrels of lubricating for Hessen- 
dorfer, at 


Hannibal,” he said. “Send him 


9, eighteen cents per gallon. But on 


the bill it goes to him twenty-two cents. He 


And say, I’ve got 


a couple of cans of paint; I'll fix the labels 
on his barrels myself.” 
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Qur Reputation 


years’ experience in the fine points of wagon manu- 
facture go into every tank wagon sent out from our 
factory, and the fact that we are doing a bigger 
business than ever before at the present time shows 
our experience is worth something. 

Our Tank Wagons and Stake Trucks will stand the 
wear and tear of your business because we make them 
from honest material and workmanship throughout. 

Send for our catalog and see what we have to offer 


before you order that Tank Wagon or Stake Truck 
from any one else. 


Koenig & Luhrs Wagon Co. 


is back of every wagon we sell. 


Thirty 


Correspondence solicited. 


Quincy, Ill. 

















““No Waste in Three Years’”’ 


A customer says:—-“For three 
years we have used 


The Endurance 
Automatic Faucet 


and during that time we have 
had no leaky faucets, nor waste 
from careless drivers leaving 
faucets open.” 
This is only one of many re- 
ports from satisfied customers. 
Our 90 DAYS’ FREE TRIAL 


OFFER will interest you. Write 
for particulars TODAY. 


Patented and made by 


A.W.Wheaton Brass Works 
NEWARK, N. J. 

















For Safety and 
Economy 















































































































The Endurance Faucet 









Hose Delivery Wrench 

















irty 
nu- 
our 
ger 
Ows 


the 
hem 
out. 














October, 1915. NATIONAL PETROLEUM NEWS 61 








Indian Refining Company, Inc. 
Refiners of High Grade 


PETROLEUM PRODUCTS 





FOAVODINIORO)ION [INIDEV\Rel CO) BINID 





Tt Makes a Difference’ ‘It ALSO Makes a Difference 











Refined Oils, Neutral Oils, Cordage Oils, Black Oils, Paraffine Wax, Gas Oils, 
Fuel Oils, Light Colored Road Oil 31 and 33 Gravities, Dark Road Oils 


Flux for Roofing and Paving Manufacturers 


Send Inquiries or Requests for Quotations 


Indian Refining Company, Inc. 
17 Battery Place, New York 














The German American Car Company 
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Meet all 
COMPANY rivets and tank 
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Safety | danger of leaks 
Requirements | ~ and damage. | 








—f/ 
4 ms 
Pa il | 

| 





Builders of Tank Cars Exclusively——For Sale or For Lease 


General Offices: Plants at— 
Harris Trust Building Warren, Ohio East Chicago, Ind. 
Chicago, Ill. Tulsa, Oklahoma 
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OLLOW building tile of the kind 
recently developed by many brick 
companies in this country, and now 

being extensively marketed, are being used 


by several western oil companies for tankage 


insulation. It is claimed they serve the double 
purpose of reducing the fire hazard and the 


While this use of hollow building tile has 
as yet hardly passed beyond the experimental 
stage, heads of the companies which have used 


it assert it is a success. The Underwriters’ 











Laboratories at Chicago, is now conducting 
an extensive test to determine its true value 
as a fire protection. They say its use will 
greatly re the insurance rates on oil in 


The Cudahy Refining Co and the National 
Refining Co., at their Coffeyville, Kan., plants, 
and the Standard Oil Co., of Kansas, at its 
works at Neodesha, Kan., are among the plants 






























which are using building tile for this purpose. 
The Cudahy has gone extensively into the de- 
velopment of this form of insulation. They 
have secured a combination of tile wall and 
concrete roof which the assistant superintend- 
ent of their Coffeyville plant, E. W. Isom, 
asserts is as near fire and evaporation proof as 
it is possible to make a gasoline tank. 

This company has at present four tanks in- 
sulated in this manner. While the cost in the 
case of a 1,000-barrel tank, the size they have 
been insulating, is somewhat greater than that 
of sinking the same size tank in the ground, 
there are certain advantages which come from 
having the tank above ground, the principal 
one being it is easier to repair in case of a 
leak. In the case of an underground tank the 
leak may continue for some time, and consid- 
erable gallonage be lost before it is even 


discovered. 
USES 12-INCH WALL. 

The Cudahy company first built a wall of 
12-inch hollow tile around their tank on a 
concrete foundation at a distance of eight 
inches from its exterior surface, the wall 
being of such construction that at no point 
was there an unbroken joint extending clear 
through it. Building the wall at this dis- 
tance from the exterior of tank provided for 
further insulation. There was one door in 
the wall consisting of a heavy steel plate, 
backed up with two-inch asbestos blocks on 
which was laid asbestos cement over, metal 
lath. In case a leak developed a very thin 
man might squeeze through the 8-inch space 
between the wall and tke exterior of the 
tank to locate the leak. The cost of this 
tile in this wall was $210, and the concrete 
foundation $50, according to figures furnished 
by Superintendent Isom. 

To provide a fireproof roof an ordinary steel 
roof frame was first placed on the tank, being 
lined on both sides with a 24-gauge ferro-lithic 
plate. On the top side a layer of concrete 
was laid over the plate, this was covered with 
metal lath and given a coating of cement fin- 
ish \ fireproof trap-door was built in the 
roof over the opening in the tank. The ven- 
tilator was equipped with doors held open by 
fuse links so that it would automatically close 


Use Hollow Tile For Tankage Insulation 
Western Oil Companies Claim Tile Wall Cuts Down 


Evaporation Loss and is Good Fire Protection 











The Standard of Kansas uses an eight-inch hollow building tile wall of this type 
an experiment on a 1,000-bbl. tank at its Neodesha, Kansas, plant. 








WE ANALYSE AND TEST 


LUBRICATING AND ILLUMINATING OILS 


FOR PRICES AND REFERENCES PLEASE WRITE 


The |ndiana LaboratoriesCo, “were 


























PARAFFIN WAX PLANT 
EQUIPMENT 


We can supply any or all of the apparatus required in connection with Paraffin 
Wax Plants, built in accordance with the latest American practice. 


We are prepared to design, furnish and instal complete plants. 


Refrigerating Machines, 
Distillate Chilling Machines, 
Filter Presses, 
Sweater Pans, 
Wax Moulding Machines, 
Pumps, etc. 


Samuet L. Moore & Sons 
CORPORATION 


ENGINEERS, MACHINISTS, FOUNDERS, 
ELIZABETH, N.J., U.S.A. 


Cable Address: ‘‘Crescent, Elizabeth.’’ 
Codes A.B.C.: 4th, Liebers, Western Union. 
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when the temperature reached a certain point. 
The tank was also equipped with a lightning 
rod, a water connection so that a spray could 
be played over the top of the tank proper, and 
4 drainage system to keep the space between 
the tile wall and the tank itself dry. The 
installation of the ventilator, roof, doors and 
cement plastering amounted to $340, bringing 
the total cost of the insulation to around $600. 

“Our evaporation loss in the tile-insulated 
tanks is practically nothing,” said Superin- 
tendent Isom. “The Kansas sun frequently 
reaches a temperature well above 100 degrees, 
and has given us a chance to test this feature 
thoroughly, and we believe the insulation in 
our tanks is as near perfect as it is possible 
to obtain. It is possible to keep gasoline in 
this style of storage at a lower temperature 
than that at which it was placed in the tank. 

“Conditions at our plant make it impossible 
for us to give as thorough a test of the fire- 
proof qualities of this style of insulation as 
We believe the Fire Under- 
writers’ Laboratories’ test will bring out these 
qualities, however.” 


we could wish. 


The Standard of Kansas covered a cylin- 
drical tank ten feet high and forty feet in 
diameter with an 8-inch shell of hollow tile. 
Their wall was built flush against the exterior 
of the tank and no door was built in it. They 
also omitted the concrete fireproof roof of 
the Cudahy company and thus cut the expense 
of their insulation to around $350. 


CUTS DOWN LOSS 
ON LIGHT OILS. 


“The tank in question handles very light 
gravity gasoline stocks, and the tile was placed 
on the tank to lessen the evaporation loss and 
not primarily for fire protection,” stated J. C. 
McDonald, president of the company. “We 
think it does this, although we have not been 
able to set aside this tank and fully experiment 
with it as to this feature. We think it would 
also prove good protection in case of fire. Our 
cost could be reduced quite a bit, as this was 
the first job of the kind performed here and 
the labor was not quite as effective as it would 
be on future work of this kind.” 

The National Refining Co. insulated one of 
their tanks at Coffeyville with a 12-inch hollow 
tile wall built flush against the tank, and re- 
port they believe the experiment is a success. 
They have obtained figures from hollow tile 
companies as to the cost of building a roof of 
tile as well as side walls, making the arch great 
enough so the roof would support itself. The 
hollow tile experts believe this would give the 
greatest possible insulation, both against fire 
protection and evaporation loss. 

The oil companies which have been using 
tile insulation estimate it to be better than 
burying their tanks underground. The cost 
of putting a 1,000-barrel tank underground 
amounts to nearly $500, varying somewhat ac- 
cording to the difficulties attending excavation 
work in the particular district where the work 
is being done. In a great many localities it is 
almost impossible to put a tank of this size 
underground because water is found before the 
excavation is of sufficient depth. Once the 
tank is buried the discovery of a leak means it 
practically has to be underneath again before 
it can be repaired. 


The Standard Oil Company of Ohio is 
planning to build a new storage plant in War- 
ren, Ohio. 


NATIONAL PETROLEUM NEWS 


Oil Shipments To 
Philippines Drop 





By Special Correspondent. 
WASHINGTON, Oct. 10.—While total 


imports from all countries to the Philippine 
Islands for the fiscal year just ended were 
only $44,500,000, a 20 per cent decline from 
the year preceding, the claim is made here that 
trade is now more exclusively American than 
ever before. 

This is not true of the exports of oils from 
this country to the Philippines. Total imports 
of this character were 12,500,000 gallons, val- 
ued at $1,280,000, as compared with 15,500,000 
gallons, at a total value of $1,420,000, in 1914. 
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Of the 1914 total this country supplied 13,800,- 
000 gallons and during the year just ended only 
10,500,000 gallons. Importations from other 
sources increased from 1,600,000 gallons in 
1914, to 2,100,000 gallons last year. 


Improving Beaumont Plant 


Shipping facilities of the Magnolia Petro- 
leum Co. are to be greatly increased by the 
building of a 1,000-foot wharf on the river 
front of its property at Beaumont, Texas. 
The work is to be completed, it is said, about 
the first of the year. 
rated an 


The company inaugu- 
eight-hour day in its Beaumont 


plant, September 15th. 
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KETTLE ror 
Compounnbinc Axce Grease 
MORRISON BROS 


Dusuaue, lowa 


USEFUL—DURABLE 


MORRISON BROS. 


Kettle for Compounding Axle Grease. 
Write Us for Prices. 


TANKS 


Underground Storage (bear the Underwriters’ Labels) Morrison Separable Sectional Welded 
Oil Tanks for wagons and trucks, Pee less Tank Wagons. 


Complete Equipment for Oil Dealers and Tank Stations. 
SEND FOR CATALOG. 


ESTABLISHED 1855 


We Guarantee Everything We Make 

















Dubuque, Iowa 














Garage, 
Store, 
Factory, 

Dry Cleaner, 
Oil Dealer, 


Oil User 





Write us today. 








You Oil Men 


SHOULD sell every 


Trac ion Co. and 


, MILWAUKEE 


Tanks and Pumps 


We build All Sizes and Types; it’s a fine 
classy line to handle, and means Satisfaction 
for your customers and Profit for you 


MILWAUKEE TANK WORKS 


146-156 Clinton St., Milwaukee, Wis. 
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Has Proved Worth 
Of Rittman Method 


Sec. Lane Asserts Aetna Co.’s Ex- 
periment Showed Its Com- 
mercial Possibilities 
By Special Correspondent. 

WASHINGTON, Oct. 10.—The govern- 
ment and the Aetna Explosives Co., of Pitts- 
burgh, are convinced the Rittman process is a 
That is the 














































commercial success reason they 


have terminated the agreement entered into 
when the discovery of the process was an 
nounced. 


Negotiations 
to the Interior Department, as the representa- 


are going forward with a view 


tive of the government, giving the explosive 
company, a license to use the process for com- 
mercial purposes. The first agreement 
merely a contract whereby the explosive com- 
pany promised to spend at least $200,000 in 


work calculated to decide the big question, “Is 


was 


this laboratory success a commercial possi- 
bility.” 
It is distinctly understood here the Aetna 


Co. is going into the field as a maker of gaso- 
line as a by-product so as to assure itself of 
an unfailing supply of the raw material needed 
in its main business of explosive making. It 
intends, according to reports here, to establish 
that will 
no matter what the conditions in other indus- 


a fully integrated plant, one run 
tries or in other countries may be. 
of the 


granted to 


Secretary Interior Lane has asserted 


every license any persons or com- 
panies to use the process will be conditioned 
upon the government being given the benefit 
that may be 
connection with it and that, if any such dis- 
withheld, the government be allowed 
to proceed to appropriate any patent that may 
based on such discovery. This puts 
the report the western refiners 
granted a license to use the Ritt- 
man process without agreeing to give the gov- 
ernment the 


of every new discovery made in 


covery be 


be issued, 
an end to 
were to be 


benefit of their experiments 


HOLDS PROCESS IS 
FOR BENEFIT OF ALL. 
Secretary Lane’s object is to give every re- 
finer an equal chance to share whatever bene- 
fit Rittman may | 


ave 


conferred upon the pe- 


troleum, dv« stuff, expl sive or chemical in- 


dustry, because the government furnished 
and materials with which his success 
ful He 
follow down by James Wilson 
while he was Secretary of Agriculture, 
that the the United States 
furnished the money and materials for making 


experiments, 


mone) 


experiments were made. intends to 











the rule laid 
namely, 
people of having 
they are entitled to have the free 
use of whatever discoveries employes of the 
United States made 
course of their employment. 


may have during the 

Dr. Rittman is preparing a technical report 
of what was done in the plant near Pittsburgh, 
which will enable refiners to come toa conclu- 
sion asto whether under the conditions that bind 
them, they can afford to take the risk of put- 
ting in the machinery reqttifed by the process. 
Secretary Lane admits the probability of the 
machinery cost being too high to be met by 
refiners having a small capacity plant. Dr. 
Rittman’s report will be ready in about six 
weeks. By that time, it is estimated, his patents 
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will have been granted and the department 
will be for licenses to 
those the 


prepared to negotiate 
who believe they 
with profit to themselves. 


can use process, 

About 1,500 gallons of benzol, made at the 
\etna plant are on hand, and the question as 
to whether what was made has a commercial 
value can be answered with samples from that 
production The 
\etna people were interested only in those raw 


There is also some toluol. 


materials for their explosive business, but they 
know, it is asserted, that the process will do 
what is claimed for it—that is, enlarging the 


production of gasoline from a given amount 


of crude petroleum. The Aetna people are go- 
ing to establish a plant on a commercial basis, 
primarily to make explosives. The question 
for refiners to decide is whether the process 
can be successfully used from a financial point 
of view business is 


in a plant whose main 


in securing gasoline. 





Cleveland, Ohi 


New Ford Tractors 
To Burn Kerosene 


Tests being made near Detroit with the new 
Ford tractor, which it is said will be placed 
on the market next year at a cost to the farme: 
of $250, equipped with a kerosene carburetor, 
show, according to officials of the Ford Com 
pany, the tractor will consume only 10 gallons 
of kerosene for 10 hours’ work. It is pointed 
out that, including an amortization cost, the 
cost of operation of the tractor at the present 
market price for kerosene will be $3.10 a day, 
with a minimum of five acres plowed, while 
the cost of plowing one acre with two horses 
is $3. 





The Standard of Indiana is to erect a new 
storage plant at Davenport, Ia. 
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UNITED REFINING COMPANY 


WARREN, PA 
Refiners of Independent Tiona Crude Only 








MANUFACTURERS OF 


All Grades of Gasolene, Naphthas, Illuminating Oils, Neutrals, Engine 
Oils, Filtered Cylinder Stocks, Wax, Black Oils, 
Fuel Oil, Etc. 
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BEEERAREERBER 


118 Noble Court, cor. W. Second St. 








Send for our new complete catalog of oil sample cases 


THE CLEVELAND LEATHER GOODS CoO. 


No. 264 OIL SAMPLE CASE 
PORTFOLIO STYLE 


Made from Black Seal Grain Cowhide. Lined with 
red Plush and Leather combined. Has slide handle. 
Nickel Lock and straps. Contains twenty-four 2-oz. 
Oil sample bottles with polished German Silver Top 
Corks. held in with leather loops: and six }-oz. 
tall flint glass aluminum screw cap Grease Jars, 
held with metal springs. 

A very neat appearing case, and just the one for 
the man who wants to get away from the box style. 


PRICE UPON APPLICATION 


CLEVELAND, OHIO, U. S. A. 


























WO GALLONS of the average 


Structural Paint will not cover 
over 1500 square feet. 


Two gallons of Perma-Dura Black, 
thinned with one gallon of boiled lin- 
seed oil, will cover 3000 square feet. 


Which is the cheaper? 


Eagle Paint & Varnish Company 


PITTSBURGH, PENNA. 
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All Kinds of Oil Refinery Equipment 


DELIVERED AND ERECTED ANYWHERE 
5,000; 10,000; 20,000; 25,000; 37,500 and 55,000 barrel tanks in stock for quick shipment 


| 


| 
} 














STATION TANKS AND STEEL SUPPORTS, SHIPPED COMPLETE ON ONE CAR 


THE STANDARD BOILER AND PLATE IRON CO. 


Best of Deliveries NILES, OHIO, U.S. A. Always Glad to Quote 














THE TEXAS COMPANY 


Transporter, Refiner, Distributer 
Texas, Louisiana and Oklahoma 


PETROLEUM anp its PRODUCTS 


Highest Grades. Uniform Quality. 
Gasoline . Texaco Roofing 


Naphtha 
— Texaco Fuel Oil 
Illuminating Oils (Complying with Government and Navy Specifications) 


Gas Oils . Texaco Asphalt 
Lubricating Oils (Over 99 Per Cent. Pure Bitumen) 


Distributing Stations in Principal Cities and Towns. 





General Offices District Offices BIRMINGHAM, ALA. | Ocean Terminals 
| 
| 
| 
| 


HOUSTON, TEXAS , : 
; HOUSTON, TEXAS ATLANTA, GA. Corpus Christi, Texas | 
Export Department DALLAS. TEXAS 161 West Georgia Ave. Port Arthur, Texas 
WHITEHALL BUILDING, ‘ Galveston, Texas 


NEW YORK EL PASO, TEXAS NEW YORK, N. Y. 


New Orleans (Amesville) La. 
17 Battery Place 


| 
| European Offices | OKLAHOMA CITY 


Mobile, diam — Va. 

7].P ' Jacksonville; Fila. 
| LONDON and ANTWERP = =§ = CHICAGO, ILL. oa in Charleston, S. C. 
Works at McCormick Building — - Baltimore (Curtis Bay) Md. 
| PORT ARTHUR, TEX. DENVER, COLO BOSTON, MASS. Se ggg (Marcus 

PORT N 4 “¢ he : 00 a. 

| DALLAS tee” TEX | First National Bank Bldg. 120 Boylston Street New ark Mieiten-Ievyeine 
| WEST TULSA, OKLA. NEW ORLEANS, LA. NORFOLK, VA. Providence, R. I. 
LOCKPORT, ILL. Whitney Cen. Nat’l Bk. Bldg. Royster Building Portland, Me. 
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Will Enlarge Oil Man’s Working Capital 


New System Of Credits To Be Established By Federal Reserve 
Board Will Make Accepted Drafts Basis. For Business 





The New Plan 

A, an oil man, sells a shipment of oil 
to B, his customer, using the trade ac- 
ceptance, the system of credits the Fed- 
eral Reserve Bank is trying to establish 
in the transaction; with the shipment he 
sends a draft for $7,500, the amount of the 
sale. 

B ACCEPTS the draft and sends it 
back to A. 

A, who wants to borrow funds on the 
transaction, takes the draft to the banker. 

“T’ll loan you the $7,500, less the dis- 
count,” the banker tells A. “That draft 
with the names of the buyer and seller 
on it is the best security you can give for 
your loan.” 











credits 
developed by the 


HE new system of handling 
which is being 
Federal Reserve Board and is being 
placed in operation in the twelve Federal 
Reserve banks of the country will allow the 
oil refiner and marketer to greatly increase 
his working capital, by providing for the 
increase (perhaps up to 100 per cent) of the 
funds he can borrow of his banker on the 
streneth of his business. It will also, for 
the present at least, allow him to borrow at 
a lower rate of interest than he has been 
paying on what is known as the “open book 
account” method. 


This new system, by means of which the 
government banking experts hope to revo- 
lutionize the commercial business of the 
country, is in reality a return to the business 
and banking methods now generally in use 
in the other world powers, which were in 
use in this country before the bankers and 
merchants here had to adopt what might be 
termed loose methods to keep up with the 
pace set by business. 


WHAT TRADE ACCEPTANCE IS 


It is based on the trade acceptance, which 
is a draft to accompany all sales of goods, 
accepted by the buyer of the goods as an 
obligation to pay at a definite maturity. The 
Federal Reserve Board has provided that 
this “double-name” paper, as it is called, 
shall be eligible for rediscount by member 
banks of the Federal Reserve system, thus 
making it the most liquid form of commer- 
cial paper. 


The system will prove a boon to the oil 
dealer, especially the one operating on a 
limited capital, because he will do his bor- 
rowing on the 


rity. The 


double-name paper as secu- 
banker who might hesitate to 
make him a loan on the strength of the 
open accounts on his books, and, if he does 
make the loan, bases it mainly on his assets 
in business as covered by personal note, will 
have no hesitancy in loaning him on the 
strength of the accepted drafts he presents 
because the obligation to pay 
back the loan rests first with the borrower's 


as security, 


customers rather than with the borrower 
himself, and it is secured in such form as to 
collectible by the bank making 


It will also make it easier for the 


be easily 
the loan. 
oil dealer to secure funds at all times, for 
the banker who is loaning on trade ac- 
ceptances can rediscount these at the Fed- 
eral Reserve Bank of which he is a member 
and secure currency to make other loans; 
thus he will not be in the condition, in which 
he is often found at present, of having 
loaned all he can on personal notes which 
he can not rediscount but must hold until 
their maturity. 

Here is how business will operate based 
on the trade acceptance: The oil dealer 
say $7,500, 
draws his draft for that amount on his cus- 
tomer and sends him the draft with the in- 


who sells a shipment of oil for, 


voice of the goods, making it payable in 30 
or 60 days or whatever the terms may be on 
which they have done business before. The 
buyer who accepts the draft after his exami- 
nation of the goods shows his acceptance of 
the obligation to pay for them by marking 
‘Accepted” fol- 
company and the 
signature of the officer who attends to such 
transactions. Then he sends the draft back 
to the seller of the 


across the face the word 
lowed by the name of the c 


goods. 


METHOD OF PROCEEDURE. 

The seller, should he wish to borrow on 
the strength of that sale of goods, takes the 
accepted draft to his banker. The banker, 
first assuring himself that the transaction 
arises out of the actual sale of products, 
from which the money to pay for the goods 
is reasonably certain to be forthcoming, 1s 
authorized to loan the seller the face vaiue 
of the draft less his discount. The banker 
writes across the face of the draft his sig- 
nature under a statement showing the trans- 
action represents the actual sale of goods. 

Should the refiner or jobber go to his 
banker for a loan on the same transaction 
under the present “open book account” sys- 
tem, the banker would hesitate to make the 





The Old Plan 


A, the oil dealer, sells B a bill of goods 
amounting to $7,500, and credits himself 
for the sale on his books. B, the cus- 
tomer, agreeing to pay in 30 days. Then 
A, wanting to borrow on the transaction, 
goes to his banker. 

“What are your open accounts?” 
banker asks A. A tells him $7,500. Then 
he inquires the general financial condi- 
tion of his company. 

“T’ll take your note and loan you $4,000 
on the strength of your account of $7,500. 
That’s the best I can do, though.” 











loan at all unless the dealer was a regular 
customer of his, and he was familiar enough 
with his business to know he was himself 
able to repay the loan, no matter whether 
his customer paid for the goods or not. In 
no case would he loan him more than $3,500 
or $4,000, about half the actual amount in- 
volved in the transaction. 


Borrowing on this double-name paper, or 
trade acceptance, the Federal Reserve bank- 
will put business throughout this 
country on a saner and more stable basis 
It will do away with the present guesswork 
and hit-or-miss methods of 


ers argue, 


making loans 
that have grown up through the exigency of 
circumstances. 


The board of directors of the National As- 
sociation of Credit Men recently adopted 
a resolution to the effect that the inaugura- 
tion of such a system will eliminate evils 
which have developed with the increase of 
commercial credits on an open account sys- 
tem, and therefore it should have the en- 
couragement and support of all commercial 
credit grantors. Already a_ considerable 
quantity of such paper has been placed in 
the portfolios of some member banks of the 
Federal Reserve system as a result of sug- 
gestions to customers. 


“The banker can have no hesitancy in 


The Draft That Doubles Borrowing Power 
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An example of an accepted draft, drawn by Fred G. Clark Co. on Peerless Oil 
Marketing Co., an imaginary Toledo oil concern, which “accepted” it in writing across. 
its face. The banker stamped it to show it was the result of an actual sale of goods. 
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discounting such a draft at its face value, 
when it bears the names of responsible par- 
ties, for it represents an actual transaction 
in which goods have been sold and deliv- 
ered, and for which it is reasonably sure the 
money to pay will be forthcoming,” said E. 
R. Fancher, governor of the Federal Re- 
serve Bank of Cleveland. “The chance that 
the obligation expressed in the draft will be 
met is usually the best risk the banker can 
take. It is far more secure than making a 
loan to the merchant on the strength of the 
accounts standing on his books which have 
no definite maturity.” 

Another factor that makes the double- 
name paper better security for the banker 
is the fact it has a definite maturity, which, 
by the rule of the Federal Reserve Board, 
must be not greater than 90 days from the 
time the goods are sold. The buyer who has 
an open account on the seller’s books is in 
somewhat the same situation as the man you 
invite to visit you at your home “sometime.” 
He intends to come but is likely to be slow 
in arriving; but the man who accepts a 
promise to visit you Tuesday evening can be 
counted on to be there. The buyer who will 
let an account on the books of the merchant 
drag indefinitely will realize the inviolable 
obligation to settle within the maturity of a 
draft which he has accepted. 

The definition of the double-name paper 
or trade acceptance made by the Federal 
Reserve Board is this: “A bill of exchange 
drawn to order, having a definite maturity, 
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the obligation to pay which has been ac- 
cepted by an acknowledgment, written or 
stamped or signed, across the face of the 
instrument by the company, firm, corpora- 
tion or person on whom it is drawn; such an 
agreement to be to the effect the acceptor 
will pay at maturity, according to its tenor, 
such draft or bill without qualifying con- 
ditions.” 

The Federal Reserve Board has sur- 
rounded the trade acceptance eligible for 
rediscount with such regulations as to limit 
its use to strictly commercial transactions. 
It must be drawn against indebtedness ex- 
pressly incurred by the acceptor in the pur- 
chase of goods and not be a general obliga- 
tion to pay. The Federal Reserve member 
bank who makes the loan must have satis- 
factory proof it is a bill which has been 
drawn for agricultural, industrial or com- 


mercial purposes in one or more of the steps 
of the process of production, manufacture 
and distribution. It is expressly stipulated 
it must not have been issued for carrying on 
trading in stocks, bonds or other invest- 
ment securities. 

No trade acceptance can be made security 
for a loan proceeds of which have been used 
or are to be used for permanent or fixed in- 
vestments of any kind by the borrower, such 
as buying land for additions to his plant or 
building such additions or purchasing ma- 
chinery excepting such as may be regarded 
among the annual costs of operation. It is 
strictly tabooed when the proceeds are to be 
used for investments of a merely speculative 
nature. 

The bankers claim the great benefit the 
general adoption of the trade acceptance 
will bring to the merchant, namely the bet- 





Send for Samplés and Prices 





Cable Address, “‘Lesterclay” Jacksonville, Fia. 
es er ay O. ABC Code, 4th and 5th Editions 


High Grade FULLERS EARTH 


General Sales Office: JACKSONVILLE, FLA. 


Miners and Manufacturers finest quality all grades 
Fullers Earth 


Address all Communications to our Jacksonville, Fla., Office 


Mines and Plant, Attapulgus, Ga. 








We Want to Sell What You Want to Buy 


A LINE OF “QUALITY” GOODS THAT BRINGS REPEAT ORDERS 


Oil Soaps, Liquid Soaps, Cutting Compounds, Gear and Cable Coatings, 
Belt Dressings, Roof Cement, etc., Regular and Special Lubricating Greases 


Samples and prices furnished on application 





The Phoenix Oil Co, “The House of Quality” Cleveland, Ohio 








REFINERIES 
Seaboard Oil Works 
Muir Oil Works 
Glade Oil Works 





CREW LEVICK COMPANY 


Established 1862 


HIGH QUALITY OILS ONLY 


Warren Gasoline Works 
Penna. Paraffine Works 
Bessemer Refining Co. 


Producers of Pennsylvania Crudé 


Philadelphia, Pa. 


Water White Oils 


Correspondence with the 
jobbing trade solicited 








 GREATWESTERN 


QiLCo 


HIGH GRADE ILLUMINATING AND LUBRICATING OILS 


HEAD OFFICES CLEVELAND, OHIO 
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terment of his credit, may be slow in com- 


nevertheless, is bound to develop 


With the 


ing but, 
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as a result of the new system. 


same amount of capital expended in his 
business the merchant who sends his drafts 
endorsed by his buyer to the bank for dis- 
count will secure more money than he could 
borrow on the old indefinite bill of lading 
vr on his personal note It is believed it 
will also help hit et his money in shorter 
time and thus all o make more turn- 
vers 1 lly ~ capital 
There is another very direct benefit to the 
| jobber o1 \ erchant who adopts the 
1S‘ f the doubl paper at present 
accruing from a rule 1 ade by the banks to 
it into more popular favor. Ten of 
the twel | eral Reserve banks in the 
\ \ nounced they will 
‘ < 1 S paper t 1 col 
ciderablv lower rate than other forms of 
] hus allowing their mem- 
ks to make better terms with cus 
S As a e is 3.5 per cent 
41 ce he present form of 
, ties up to 60 days, and for 
60) 1 Y() Vv 1 turit S 4 per cent aS against 
4 5 per « “Single-name paper.” 


of the double-name pa- 
affect t ny extent terms oO 


payment now generally in effect in the oil 
iness, according to Governor Fancher 
The refiner who sells a shipment of heavy 
petroleum products, the terms of which are 
net cash 30 days, will draw his draft matur- 
ing in 30 days. Drafts on shipments of gas- 
oline and lighter products, now sold 1 per 
cent off for cash in ten days, net 30 days, 
will be drawn for a less amount if intended to 
be met within ten days, or the net amount if 


maturing in 30 days; and the buyer wilf 


learn to arrange his maturities to get the 
best prices, as he now looks ahead for dis- 
counting his bills 


MERCHANTS ALREADY 
USING NEW DRAFTS. 


The bankers claim this double-name pa- 
per has already been adopted by many mer- 
chants, who report it is working success- 
fully. 
ing with all invoices for merchandise a draft 


One Chicago manufacturer is enclos- 


drawn on his customer with the date line 
left vacant, the customer making his own 
date of settlement. 

The principal objection to the use of the 
new paper can be best pointed out by an 
example. An ore company sells a_ship- 
ment to a blast furnace company, draws on 
them for the amount of the shipment, and 
borrows on that draft. The blast furnace 
sells the same ore in the form of pig iron to 
a steel company and borrows on their draft, 
the steel company and the malleable prod- 
ucts company and the wholesale house 
which in turn buy the same ore in one form 
or another also borrow on their drafts. 
This chain or transactions, it is claimed, 
amounts to a borrowing several times the 
value of the material which is the basis of 
the transaction. The bankers reply that each 
process adds value to the material, and that 
the same thing happens even to a greater 
extent on present forms of borrowings. 

The keen competition which has accom- 
panied the development of American com- 
merce and industry has fostered the “open 
account” and “trade discount” system, 
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which has become by now so much a fixed 
habit that bankers and business men gen- 
erally throughout the country are slow in 
transforming their machinery to return to 
the old and better system of a definite ob- 
ligation to pay with each _ transaction. 
Therefore the working out of the system 
will probably extend over many years, the 


bankers admit 


To Work For Lower 
Flash Tests Limits 


Association Would Make 165 
Maximum For Open Cup 


Lower flash test limits were asked for the 


model ordinance to regulate the storage of pe 
troleum and its products, issued by the Na- 
tional Fire Protection Association in conjunc- 
tion with associations representing the indus- 


National Paint, Oil & 


meeting at Cleveland in 


tries interested. at the 
\ssociati 


September. 


\ ari ish 


Che ordinance re gulates all products flashing 
200 degrees or less lhe committee would 
make the maximum flash point 165 degrees, 


laghiabue open cup, and for the subdivisions 
of the ordinance by the closed cup testers 


(Abel-Pensky or Pensky-Martens) it recom- 


Cleveland, Oh 


mended lower points which the chemist’s co: 
mittee of the paint and varnish association 
said more nearly represent the difference 
tween the open and the closed cups. It w 
to this difference really that the committee 
made objection, holding that the difference al- 
lowed in the ordinance between the two styles 
of cups was not accurate. 

Class 1 liquids, which in the ordinance are 
described as flashing below 27 degrees Fal 
closed cup tester, the committee want limited 
to a flash point of 25 degrees by the same test. 

Class 2 liquids, flashing between 27 degrees 
and 74 degrees, the committee want reduced to 
25 degrees and 70 degrees 

Class 3 liquids, flashing between 74 degre 


and 187 degrees, the committee want reduced 
to 70 degrees and 150 degrees. 

The committee wants the use of the open 
cup limited to only flash points on which ther 
could be no question, and on all close decisions 
but where the flash point is less than 40 de 


grees, or between 70 and 90 degrees, or 135 


degrees and 165 degrees by the open cup, t] 
the closed cup tester shall be used. 

The report was made by Kenneth G. M 

chairman of the chemist committ 


Kenzie, 


who is chemist for the Texas Co. 


Gasoline and kerosene, formerly import 
free of duty into New Zealand, are to 
taxed at the rate of eight cents a gallon. 








Refinery: 
NEVILLE ISLAND 
Allegheny Co., Pa. 


Producers, 

Transporters 
and 

Refiners of 


Cable Address: ISPECO, BALTIMORE. 


The Island Petroleum Company 


Incorporated 
1901 PITTSBURGH, PA. 


TRADE WINNER BRANDS 
Refined especially for Jobbers and compounded if desired 


Naphtha, Gasoline, I!luminating, 300 Mineral Seal, Neutral, Auto, Gas, Fuel, Road, Steam Re- 
fined and Filtered Cylinder Olls and Wax 


Codes: A, B, C, 5th Edition, Liebers and Western Union. 


Offices: 
BALTIMORE, MD. 
URE 
ENNSYLVANIA 
ETROLEUM and its 
RODUCTS 


























NORTH AMERICAN CAR COMPANY 


General Offices, 329 South La Salle Street, Chicago 





TANK CARS 


Leased to and operated for Refiners and Shippers of oil and other liquid products 
CARS LEASED FOR LONG OR SHORT PERIODS 
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New Plant for White Oak Oil 
. Barrels Just Completed— 


ost Several years ago a severe fire destroyed our Barrel Factory at 
pes Bayonne, New Jersey. 

Immediately our engineers set to work to design the most ef- 
ced ficient plant that could be built for the manufacture of tight pack- 
ages of all kinds and sizes. 





The plant is now in operation and enables us to offer to the 
trade packages of the known Tide Water quality. 


If you are using new containers let us demonstrate to you the 
" quality of our products. 


Tide Water Oil Company 









































Main Office: Cooperage Department Factory: 
— 11 Broadway, N. Y. Bayonne, N. J. 
>: 
The Petroleum Iron Works Co., Sharon, Pa. 
e- 
Y ' 
75,000 Barrel Asphalt Plant erected at Montreal, Canada 
We Fabricate and Erect Anywhere 
Oil Storage Tanks and Refinery Equipment ~ 
, Tanks of Standard Size Kept in Stock for Quick Shipment 
acts | 





























Gasoline Prices Advance In California 


New Independent Advances Over The Standard Which 
Promptly Raises; Pacific Coast Mav Face Shortage 


By Special Correspondent. 


LOS ANGELES, Oct. 10. 
ALIFORNIA is at last face to face 
with a shortage, comparative, at least, 
of gasoline. Prices are at last on the 
rise. They had been falling steadily for more 
than a year, the last cut bringing the retail 
price to consumers to 11 cents a gallon. The 
last week in September they took a turn for 
the better and went up one cent, and a week 
ago another cent, so that at this writing gaso- 
line costs consumers 13 cents. The outlook 
is for further increases very shortly. The 
present condition had been forecast for some 
little time 

But this is not all. Hitherto no one has 
dared to raise a price without the Standard’s 
sanction, although some small men, small in 
more ways than one in the opinion of those 
who suffered by their course, have never hesi- 
tated to cut below the Standard’s quotation, 
thus giving the big company a desired excuse 
for cutting its own rate in competition. 

Now, however, comes the Ventura Refining 
Co., whose refinery at Fillmore is just start- 
ing to turn out gasoline, and boldly proclaims 
its gasoline is superior to the Standard’s best 
and therefore it will be sold for one cent a 
gallon more. It quoted 13 cents when the 
Standard’s price was 12 cents; the next day or 
so the Standard advanced the quotation to 13 
cents, and its rival promptly posted notices 
that its gasoline was worth 14 cents. Manager 
Okey says that should the Standard put the 
price to 14 cents he will raise his to 15, and 


so on. He says he is confident this is a win 


ning policy for two reasons: First, he asserts 
he has a better gasoline which consumers will 
find is worth more, and for which they will 
be glad to pay the extra cent; second, he de- 
clares the price has been abnormally low for 
some months past, made so artificially in viola 
tion of the law of supply and demand, and that 
the upward movement is a natural one. 

is owned by W. P 
Hammon, a wealthy San Francisco man and 
Montebello 
Fillmore, acknowledged to be 


The Ventura Refining C 


his associates, who also own the 
property near 
about the best producer of high grade refining 
oil in the state. Their refinery is so far mak- 
ing gasoline only, but it is still under construc- 
tion, and when finished, will be able to turn 
out other products. Meanwhile, the company 
is importing carloads of eastern lubricants to 
put out under its own brands. It is. building 
twenty-two auto filling stations in Los Angeles 
alone, using the mission style of architecture 
and cement construction, instead of the frame 
shacks which all the other companies have 
built, which gives its properties a neat and 
attractive appearance. 


The Auto Club of Southern California 
cently issued a statement in which it estimates 
not less than $3,000,000 will be spent duri: 
1915 for gasoline in the city of Los Angeles 
alone, and half again as much for lubricar 
There are no figures for the state, and Los 
\ngeles is an automobile center out of all pr 
portion to other sections, being considered t] e 
largest auto center in the world, but a fair guess 
is that not less than $15,000,000 will be spent 
this year for gasoline for motor cars alone in 
the Pacific coast states. All this gasoline is 
a California product, not a gallon coming from 
Of the lubricants, for which at a 
rough estimate $7,500,000 is spent, it is likely 


elsewhere. 


half are eastern made, and the rest are prod- 
ucts of California crude. Four year ago the 
percentage of eastern oils was several times 


larger; at One time probably 95 per cent. 


The Rittman process of making tuluol, ben- 
zol and gasoline from crude oil may be taken 
up by the Independent Oil Producers’ Agency. 
Van H. Manning, director of the U. S. 
of Mines, while in San Francisco, attending 


3ureau 








Miners’ and Paint Oils. 
White Wax. 








TELL US WHAT YOU NEED 


Bright Stocks, Filtered Cylinder, Steam Refined Viscous or Non- 
Viscous Neutrals, from white to red. 


High grade Illuminating Oils—Cold Test 300 Oil. 


All made from Pennsylvania Crude Oil, Only. 


WARREN REFINING CO., WARREN, PA. 


Sun Debloomed, all grades. Road, 
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SAPULPA REFINING COMPANY 


PETROLEUM PRODUCTS 





SAPULPA 


OKLAHOMA 














Gasolines Kerosene 
85° 74° 47°—150—W. W. 
68° 64° 48°—150—W. W. 
62° 60° 49°—-130—W. W. 











Independent Refining Co., Ltd. 


Oil City, Pa. 


Refiners of Pure Pennsylvania Crude 
HIGHEST UNIFORM QUALITIES 


Cylinder Stocks 


600 Fire Steam Refined 
600 Flash ‘“ 66 
630 Flash ‘“ sed 

E. Filtered 


Neutrals 
Viscous—150 to 230 
Non-Viscous—34° to 36° 
Filtered to all colors 





Sundries 


Wax 
Road Oils 
Fuel Oil 
Black Oil 
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the American Mining Congress, took up the 
matter with several big companies. The Stand- 
ard, of course, would not be a factor consid- 
ered; the Shell Co., of California, has just ac- 
quired exclusively the new Trumble refining 
process, and is also probably not at all 
disposed to consider the development of 
a new process to which it can acquire no 
exclusive rights. The Associated is said to 
have been willing to act, provided the govern- 
ment would guarantee it three years’ exclu- 
sive use Of Rittman’s work and of any exten- 
sion thereof it might develop, which is the 
same proposition that was made the Bureau 
from the Oklahoma refineries and which the 
department turned down. 

Manning conferred with W. L. Stewart, 
president of the Union Oil Co., the largest 
member of the Agency, its sales agent and the 
only refiner and manufacturer in its ranks. 
While Mr. Stewart has refused to discuss 
the matter at all, and Mr. Manning contented 
himself with a general hopeful statement, it 
s known the matter is being favorably con- 
sidered, not for the Union company alone, but 
for the Agency, that body being organized not 
for profit directly, but for co-operation and 
the benefit of the oil industry generally. As 
the largest member of the Agency, the Union 
will bear its share of the expense and receive 
its share of the profits. At the same time the 
Union’s directors hesitate to undertake the en- 
tire burden of developing the process when 
there are no exclusive returns for their own 
stockholders in sight. Several of the directors 
of the Agency have expressed themselves pri- 
vately, it is said, favorably to the proposal, and 
it is understood it will be thoroughly consid- 
ered by the directors. 

It is for gasoline that the matter is being 
chiefly considered. The majority of the Agency 
members are producers of low-grade oils, and 
conditions are becoming more and more every 


lay such that they must get the utmost limit 
of value from their product, which they will 
not do unless a process like Rittman’s is per- 
fected and put into use on a plan making it 
free to all to use. By the use of the Burton 
process the Standard simply gets more than its 
share of the riches from the oil, to the detri- 
ment of producers and Independent refiners 
alike 
CASINGHEAD GASOLINE 

The shortage of gasoline and the coming in 
of huge gas wells on its property in the Coyote 
Hills, one yielding 20,000,000 cubic feet daily 
of natural gas rich in gasoline, and the total 
output being fully 50,000,000 cubic feet a day, 
it is freely predicted will force the Standard 
Oil Co. of California, to devour a bitter plate 
of crow and retract what it has said abouf 
casinghead gasoline. Some time ago it de- 
clared it to be inferior for use and unsafe 
to handle or transport. Now it looks as though 
it will have to go into its manufacture on a 
large scale itself. Both the Shell Co. and the 
Union are making it themselves, so are many 
smaller companies. The consumers evidently 
do not agree with the Standard as to its qual- 
ity; that is, when it is well made and properly 
blended, something which was not always the 
case with the first casinghead gasoline that was 
put out. 

The Standard of California, has started 
building at its Point Richmond refinery, a plant 
for the manufacture of medicinal oil from 
California crude by a process which it has just 
perfected. Meanwhile, the Standard of New 


NATIONAL PETROLEUM NEWS 


Jersey, has placed its “Nujol” on sale in Cali- 
fornia, and is advertising it very extensiyely. 
A number of Independent eastern manufactur- 
ers also have their oil on sale in California 
drug stores. 

Lately it has been observed a number of the 
old well-known brands of lubricants made by 
former Standard subsidiary companies in the 
east are being sold in California territory by 
jobbers in direct competition with the Stand- 
ard of California’s Zerolene brands. 


Sues Oil Company For 
Damage To His Property 


Suit for $1,000 damages has been brought 
against the Standard Oil Co., of Indiana, in 
a Cedar Rapids, Ia., court by a property 
owner of that place, who alleges his prop- 
erty is damaged to that extent by the man- 
ner in which the oil company conducts its 
business there. He claims disagreeable 
odors are generated from oils stored and 
distributed there and that the empty oil bar- 
rels are allowed to stand about to the detri- 
ment of the neighborhood. 


France In Market 
For More Kerosene 


The demand for all products was firm in 
the export market the past month, being 
most marked, however, for illuminating oil, 
supplies of which are especially needed in 
France to take the place of the coal de- 
posits now in the hands of the Germans. 
Shipping facilities are still said to be some- 
what restricted. 


Prices remained unchanged from the 
month preceding, although there was a 
noticeably firmer tendency in gasoline and 
naphthas, due to the advance in the domes- 
tic market. The situation in lubricating oils 
was unchanged. 


John D. Anderson, 1231 Giel avenue, Lake- 
wood, Cleveland, for the last few years a sales- 
man for the Cataract Refining & Manufactur- 
ing Company, Buffalo, has resigned to take a 
similar position with the Phoenix Oil Com- 
pany, Cleveland. 








Emlenton Refining Co. 


Emlenton, Pa. 


Refiners of Petroleum Products 


FROM PURE PENNSYLVANIA CRUDE ONLY 
Manufacturers; of High Grade Lubricants 
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BUY A CAR THAT HAS ‘‘THE PUNCH”’ 


Our latest tank car Type Number Seven is 


SIMPLE, STRONG AND DURABLE 





s 


mission. Send us your inquiries. 











Put your tank car equipment in good condition before the rush begins 
for when it comes you will be unable to spare the cars. Our car fills all the 
requirements of the M. C. B. Association and The Interstate Commerce Com- 


ALLEGHENY FOUNDRY COMPANY, Ltd. 
WARREN, PENNSYLVANIA. 
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Does Work Of Gang “ste wee ot 


material. It is neces 

In Unloading Cars s* ot © srive 

teams up to the side 

. ; ; ; om the unloader, the 

Gasoline Furnishes Power That  ,yagons_ being 
Scoops Crushed Stone from the bin by gr: 

Krom Cars ity through the 


hutes provided 


Clload4 
ed 


One of the most useful and economical ma- this purpose, as 
uilders is the gasoline shown 1n the 1lustra 
portable stone unloading machine, shown it . 
service in the photograph The old and still Pate sng hime p 
. “ els. Four is ab ul ] rtable the skids or t! 
Qe wer in load nie Vag track for the bucket 
< is very slow until eing quickl de 
each man digs a place 10! himself down t the tached and folded ut 
ttom of the Cal The upper frame 
One man operates this machine and it will the derrick is readily 
ndle practically any material that will ¢ taken down, the sides 
the bottom of the regular hopper cars the bin fold down, 
It will take care of forty tons of crushed stone ind the legs next to 
torage bin or hopper has a the wheels fold \ 
capacit f 18 tons, and the bucket holds three gainst the frame. All ( 
quarters o! I vard Power for the hoist loose parts can then t 
eight horsepower gasolin« be put in the 
engine, having plenty of power to handle any the whole outfit eas ( 
] é N l ly move in ‘ 
It is said to be an easy matter to hire men ation by team. | 
competent to run this class of machinery, while While the ln 
the old tim sh elers ire scarce, high priced . . oe } 
: : perated vy the eight 
wasteful and § siow that one cannot aftors 
‘ rsepower engine 1s 


» let high priced teams wait for twenty to 


- ; 
. : 1i12 tne hopper, 
thirty minutes, or longer, at a car for a load 





— ¢ > e + ¢ aa] +} 
This loss of time and waste of stone is prac- teams that haul th 
tically all saved by using the gasoline outfit, stone away Cal : 
which will load a two-cubic-vard wagon in loading from the bin 
from thirty to forty seconds without any un at the same tim 


This gasoline plant unloads 40 tons of stone per hour. 








KENDALL REFINING COMPANY 


BRADFORD, PA. 


Refiners of Pennsylvania Petroleum 


64°-68° Gasoline 120-122 M. P. White Wax. 
150 W. W. 650° Steam Refined Cylinder Stocks. 











Foco Oil Company 


PURE PETROLEUM PRODUCTS 


GASOLINE, NAPHTHA, ILLUMINATING OIL 
STEAM REFINED & FILTERED CYLINDER STOCKS 
NEUTRAL OILS, SCALE AND REFINED WAX 


American White Oil 


For Technical and Medicinal Purposes 
Samples and Prices upon Application 


Franklin Penna. 
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Paint Trade Uses 
Lower Gravity Oils 


Association Says Results Are As 
Satisfactory As With 
Lighter Gravities 


Prices and quality of petroleum products 
used in varnish and paint manufacture have 
been entirely satisfactory during the past year, 
according to the report of the committee on 
petroleum products to the annual meeting of 
the National Paint, Oil & Varnish Association, 
at Cleveland, September 28 to 30. 

The committee noted the recent advance in 
prices without comment, and further said: 

“While the lighter gravities of former years 
are difficult to obtain, nevertheless the heavier 
gravities are being adapted with good results 
in paint and varnish manufacturing. 

“We have not, in the petroleum industry, 
what might be termed a maximum extent of 
competition and unfortunately in the past, 
there have been most unreasonable and rapidly 
advanced prices not always consistent with 
existing conditions. 

“The association, therefore, through its com- 
mittees, should acquaint itself with conditions 
of production, manufacturing and distribution 
of these products and, when advances are made 
or contemplated, learn if they are justified.” 


Would Carry Out 
Withdrawal Order 


U. S. Starts Suits In Wyoming 
To Enforce Supreme 
Court Ruling 
The United States government the latter 
part of September filed an action in the 
federal court, at Cheyenne, Wyo., asking for 
a permanent injunction to restrain certain 
oil companies from operating in the Salt 
Creek and Grass Creek fields of Wyoming. 
The suits are an outcome of the Supreme 
Court’s decision handed down last February 
upholding the validity of President Taft's 
well-known withdrawal order. Two suits 
were filed at Cheyenne, one directed against 
the Mid-West Oil Co., Mid-West Refining 
Co., Henshaw Oil Co. and others, and the 
second against the Ohio Oijil Co., Grass 
Creek Oil & Gas Co., and Mexico Wyoming 

Petroleum Co. and others. 

The suits ask for an injunction restrairing 
the companies from extracting oil from 320 
acres of land in the two districts, on the 
grounds the oil was located by the com- 
panies in question following withdrawal 
from entry of 3,000,000 acres of oil land in 
Wyoming and California by presidential or- 
der in 1909. The government asks that re- 
ceivers be appointed to take possession of 
the properties of the companies against 
whom the suits are brought. It is under- 
stood they are in the nature of test suits. 

R. D. Brooks, general manager of the 
Mid-West Refining Co. made the following 
statement regarding the suits: “The Mid- 
West Oil Co. and Wid-West Refining Co. 
were made defendents in the second suit 
simply as incidental parties, by reason of 
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the fact they had received oil from these 
properties in order to save it from wasting 

“So far as oil is being taken by Mid-West 
companies from located lands claimed to be 
owned by the Mid-West Oil Co., it is com- 
ing from claims upon which the government 
has granted permits to continue production.” 


Will Try To Secure Navy 
Oil Lands In California 


Secretary of the Navy Daniels has as- 


signed a naval officer to co-operate with 





officials of the department of justice in the 
work of securing titles to oil lands in Cali- 
fornia valued at several millions of dollars 
If the government recovers these lands they 
will be retained for the future use of the 
navy. 

According to Secretary Daniels, the plan 
has been abandoned to secure oil lands for 
the navy in Oklahoma and to construct a 
pipe line to transport the oil produced there 
to the coast because of the expense. 





i SOLUBLE OILS 


L RUSSIA 
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Will Raise Tax On Oil 


Great Britain’s proposed budget for the com- 
ing fiscal year, which it is estimated will in- 


crease the governmental income by $160,000,- 
O00 | 





y new and increased taxes, includes an 
additional tax of 6.1 cents per gallon on gaso- 
line. The present tax is 6.1 and 3 cents a gallon 
according to the grade. 


Fights Oil Inspection 


The Bartles Oil Co., St. Paul, Minn., has 
appealed its suit to have the oil inspection 
law of the state declared unconstitutional. 
The company lost in the lower courts, the 
court ruling the law was a valid exercise of 
the police power of the state. The company 
claims the-inspection service is a revenue 
producer. 

\ new U.S. Coast Survey vessel contract 
to build which has just been let, is to have 


oil-burning equipment. 
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WHITE VISCOUS MINERAL OILS 


and MINERAL JELLIES 
MACHINERY GREASES 
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Always Ready 


Guaranteed to work against pressures up 


Priming not necessary on ver-’ 
tical lifts of 15 feet. 


parts, and they are so arranged that they 
take up their own wear automatically. 


Blackmer Rotary Pump Co. 


PETOSKEY, MICH. 


But five working 
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Gasoline Sweeps And Waters City Streets 


Oakland, Cal., Replaces Whitewings With Oil Operated 
Street Sweeper, While Other Cities are Using Auto Flushers 


1. Gasoline street sweeper in operation, 
It sweeps a strip eight feet wide, picking up 
the waste as it travels instead ot sweeping 
it in the gutter. 

2. Auto flushers are now coming into use 
in up-to-date towns. They take less care 
and costs less than horse-drawn equipment. 










ASOLINE engine development 

is making the picturesque “white 

wings” of the cities’ street clean- 
ing system of the past. 

Gasoline now drives and operates a 
street sweeper much faster than a 
whole regiment of “white wings” can 
work. It runs a street water flusher 
along at eight miles an hour. 

The increasing demand for sanitation 
thus broadens the market for gasoline 
and distillates. 

Then refinements of the concrete 
business are also coming to the assist- 
ance of the oil trade. Cars of crushed 
stone are being unloaded by a portable 
gasoline machine and put through a 
gasoline mixer. 

No one of these machines will make 
any one oil man rich, but they repre- 
sent a few of the thousand different 
uses of a thousand and more different 
gasoline and oil driven appliances. 


Drives Giant Broom 
Over Thoroughfare 


The streets of Oakland, Cal., are being 





swept with an up-to-date sanitary gasoline- 
driven street sweeping machine, said to be the 
only one of its kind in the world. cating oil. The consumption of broom fiber 


lt sweeps 8 feet wide on any pavement amounts to one-third pound per mile swept Cement Mixer Loads 
ps oO an) ‘ nq . . 
and at speeds varying from two and one-half ©” good street cme : W hile In Operation 


| . The superintendent of streets S is 
to eight miles per hour, depending upon the e superintendent of streets, of St. Louis, 


amount of dirt on the roadway. No water is says that a quantity of street refuse that can be The accompanying illustration shows a gaso- 


removed from the surface of the street at a 


used to fasten the dust to the surface, and line motor-driven concrete mixer, developed 


er sweeping no sprinkling is needed \il cost of $1 will cost $11 when dug from the at Milwaukee. Wis. 
material is picked up from the street and car- catch basins and sewers It mixes a dry batch of five cubic feet and 
ried along in metal tanks One gas engine drives the truck and the has a capacity of easily 50 cubic yards a day. 
There are only two men, an engineer and sweeping machinery. Its speed is regulated to The batch hopper shown in the illustration is 
a laborer, employed on each machine. The a nicety, ranging from a mile and three-quar- equipped with a slide which separates it from 
sweeper runs 2'4 miles per gallon of gasoline ters to eight and a half miles an hour, work- the drum. This allows the hopper to be loaded 
consumed, and 150 miles per gallon of lubri ing as steady as a clock. while the contents of the drums are being 


mixed. Not only does this effect a consider- 
able saving of time, but it allows a perfect 
mixture, and all the ingredients may be added 
in their proper sequence and proportions. 


Does Work Of Three 
Teams At Less Cost 


A motor-driven street flusher will flush and 
clean each day an area of pavement that re- 
quires at least three two-horse teams. 

When worked day and night, with two shifts 
of drivers, its total day’s work is equivalent 
to six two-horse teams, while its original in- 
vestment is less than the total investment in 
the horse-drawn equipment it displaces. Its 
operating cost is less than 50 per cent of the 
horse equipment. 


Another reason why a motor-driven flusher 
is an economy is because it can be stored in 
one-fifth the space required for the equipment 
it replaces. For instance, the 1,400-gallon 
flusher with all necessary charging apparatus 





Oil operated concrete mixer loads hopper while drums are mixing first batch. 
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and ample clearance all around for easy 


manipulation, will not require over 350 square 
feet. Three horse-drawn flushers and four- 
teen horses (six working teams, and one in 
reserve), with a storage space for harness, hay, 
feed, implements, wash-deck, and space for 
manipulation, will require approximately 2,000 


therefore will save 1,650 square 


feet, over 80 per cent of storage space. 

The greater speed f the motor-driven 
flusher will permit its being garaged in the 
suburbs where rents are much cheaper. 


Oh, Joy! Gasoline 


Cuts Grass For Dad 


No more does father have to come home 


from a busy day at the office, peel off his coat 


and collar and tie, and put in a few unpleasant 


hours every week cutting the grass on the 


front lawn with an_ old-fashioned lawn- 


mower for which he furnishes the guiding 
power and the propelling force. 

For now an eastern plant is turning out a 
mower of a convenient size to use on the 
ordinary lawn propelled by a two or three 
All that is neces- 
sary to operate it is for someone to walk along 


horsepower gasoline motor. 


behind and guide it by means of two handles 


similar to those on a plow. 


This mower cuts 
a 40-inch swath, can work up a speed of four 
miles an hour and negotiate a 25 per cent 
grade. The transmission is direct chain drive 
forward and planetary system for reverse. It 


has a friction clutch and a self-releasing fric- 












General Office 
1413 Harris Trust Bldg. 
CHICAGO, ILL. 
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tion clutch for driving the cutter. The motor 
will operate for several hours on one gallon of 
gasoline. 

A sweeping and raking device, which does 
away with the necessity for a hand rake, can 
be substituted for the cutting device in five 
minutes. This consists of a revolving rake 
and a receptacle to hold the leaves and twigs 


the rake picks up. Once the lawn is cut, go- 


Cleveland, Ohi 


ing over it again performs the raking oper: 
tion. The motor driven mower performs th 
operation in the time it would take seven me: 
to do it with hand rakes. 





A motion picture company has taken pictures 


of oil field scenes in Muskogee county, Okla 


including the shooting of wells, to exhibit 
the east, where little is known of this industry 





All the operator has to do with this lawn mower is to walk along behind and guide it. 
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The same motor will haul a 40-inch iron 
roller to smooth the lawn down after it has 
been cut and raked. 

For estates, golf courses, athletic fields and 
parks the same company makes a larger motor 
lawnmower equipped with a four-cycle, twelve 
horsepower motor which carries the operator 
and cuts a 40-inch swath, at the speed of five 
or six miles an hour. This machine is to a 
large extent taking the place of the old style 
horse-drawn mowers. It does the work of 
three men with three horse-drawn mowers on 
an average consumption of gasoline of three- 
quarters of a gallon an hour. The cutting 
device has its own ground-engaging device, so 
that, when the mower strikes a wet spot and 
one wheel sinks in, the cutting bar does not 
cut into the earth. 


Panama Last Word 
In Motor Vessels 


The Panama, owned by the East Asiatic Co., 
Copenhagen, Denmark, driven by two 1,750 
horsepower Diesel engines, and supposed to 
be the last word in oil-burning vessels, made 
its initial trip with a consignment of oils, oper- 
ating between Port Arthur, Texas, and China. 
it carried part of this consignment to the 
port of Amoy, and was the first motor vessel 
to visit this port. The vessel was completed 
last March. 

In addition to the Diesel engines, the 
Panama is equipped with three auxiliary oil- 
burning engines for light, electrically driven 
winches, steering gear and an air compressor. 
At a speed of twelve knots an hour it con- 
sumes eleven tons of crude oil every 24 hours. 
It has a full capacity of 1,180 tons. 

On its initial trip to China it carried 230,- 
000 cases of oil, the freight on which is said 
to have been equal to one-third the initial 
cost of the vessel, which was around $400,- 
000. The freight rate per case from this 
country to Amoy has advanced from 21 cents 
in this currency before the war, to 59 cents at 
present. 


Motorboat Has Passenger 
Run On Chinese River 





A motor boat with a capacity of 100 pas- 
sengers and equipped with American kerosene 
engines is now operating regularly between 
Hongkong and Swatow in southern China, ac- 
cording to a recent consular report from 
Hongkong. Many native Chinese were at first 
frightened by the appearance of the vessel on 
the inland rivers, most of them having never 
seen larger vessels than the native sampans. 

The launch is 60 feet long and 12 feet beam, 
with a draft of only nine inches, enabling ‘t 
to operate on the very shallow streams. Its 
engines are two three-cylinder Fulton kero- 
sene motors of 20 horsepower each, which 
enable the boat to attain a speed of seven and 
a half knots per hour. During the run from 
Hongkong to Swatow it consumed in one 
stretch of 14 hours steady running, 55 gallons 
of kerosene. 





American manufacturers planning to handle 
trade in Russia must be prepared to extend 


credit to Russian buyers, according to Consul 
Smith. 
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T South American market. Address C. A. M., 
care this paper. 


Rate for this column 5 cents per word 

an insertion. WANTED— Position as refinery superin- 

tendent by thorough refinery man. Can 

SALES MANAGER—Experienced in lu- P!@", build and operate complete oil refin- 

bricating and specialty lines, desires posi- °™'®* Address Refinery Superintendent, 
care this paper. 








tion. Address K-5, care this paper. 


T. G. WOLF & CO. have purchasers for 
oil production and royalties as well as ail 
kinds of real estate in the Bradford field 
Exchange Lyceum, Bradford, Pa. 


WANTED—Man to handle Boiler Com- 
pound and Disinfectant as side line. Ad- 
dress Compound, care this paper 


ENGINEER—Who will return soon to 
South America, solicits correspondence with WANTED—FExperienced oil, grease and 
refining companies, with view of selling soap salesmen. Furnish references. Ad- 
representation of oil refiner’s products in dress Manufacturer, care this paper. 


FRICTION, LUBRICATION, FATS and OILS 


By E. F. DIETERICHS, 
Member National Association Stationary Engineers and Life Member 
Franklin Institute, Philadelphia, Pa. 


It’s a condensed, practical, thorough and comprehensive study of the subject, giving processes of man 
ufacture, refining, formulas, tests and uses. 


PRICE $1.25 
Address, E. F. DIETERICHS 1699 East 82nd St., Cleveland, Ohio 
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REVIEW OF 
MARKETS 


Financial News From 








° ‘ 
How Oil Shares Moved In September 
No. Shares Price Sept. Sept. Price Price 
Name of Stock Sold Sept. 1 High Low Oct.1 Oct. 10 
NEW YORK STOCK MARKET. 
Cal. Petroleum 58,850 19% 213% 1734 20 20% 
Mex. Petroleum... ..202,100 854 92 81% 884 931% 
Texas Co . 27,900 152% 17234 151 168 168 
PITTSBURGH STOCK MARKET. 
Pure Oil 15,670 17% 1734 16% 17 17% 
NEW YORK STOCK MARKET. Bid—Asked 
Atlantic Rig. ..... 115 609 648 609 645 655 —665 
Galena Signal .... 175 164 165 160 161 158 —162 
Int. Petroleum ...12,670 934 97% 9Ig 914 94— YY, 
6 Ceo) 1,345 155 159 149% 159 155 —157 
Ill. Pipe Line 1,455 148% 159 143 156 150 —155 
Prairie O.& G.... 1,260 402 425 402 423 416 —420 
Prairie Pipe Line. 2,495 175 219 175 217 205 —210 
South Penn ...... 255 343 349 329 349 345 —350 
Pierce Oil ........ 680 1234 1234 12 12 11 — 11% 
Midwest Rfg. 2,230 sy 37 3434 3434 36144— 37% 
Se CC ee f° 306 313 305 313 316 —319 
Se Oo 155 457 478 460 478 470 —475 
S. O. New Jersey. 1,570 445 502 443 495 484 —487 
S. O. New York.. 1,625 193 205 188 204 206 —209 
cae GID cies 5 473 483 473 483 500 —520 
Vacuum Oil ..... 610 224, 230 216 228 217 —222 











Rise In Gasoline Is 


Help To Oil Shares 


Standard Of New Jersey Is Leader; 
Reaches Record High Mark 


HILE the volume of transactions in 
oil shares for the month of Septem- 
ber and the past two weeks was 

only about half that of the preceding period 
of the same length, prices universally showed 
an advancing tendency and the market, espe- 
cially for the marketing companies, is regarded 
at present as in a strong position. 








The dropping off in the volume of trading, 
while not enough to cause the sales to drop 
below their average for the past few months, 
was in large meastirre due to the runaway mar- 
ket in the so-called “war specialties,” which 
took the attention of brokers and investors in 
all lines. There was also lacking during the 
past month the advance in crude prices that 
served as a sharp stimulus to share prices dur- 
ing August and early September. 


NEW JERSEY MAKES RECORD. 

The leading stocks in the advancing market 
were Standard Oil of New Jersey and Prairie 
Pipe Line. The former is selling now at the 
highest figures it has reached since its dissolu- 
tion in 1911, around $490, as compared with 
$450 last month, and $365 at the time of dis- 
solution. The advance was due to an increased 
demand for the stock because of the company’s 
recent disposal of its pipe line properties, which 
led to a belief in some quarters a cash distribu- 
tion to stockholders was to take place soon 
It has been recently stated stock of this com- 
pany has a book value of not less than $600 a 
share. In view of the export business of this 


company and the firmer prices in the export 
market there may be good grounds for the 
upward movement. 

PRAIRIE IS LEADER. 

A gain of around 30 points was scored by 
Prairie Pipe Line shares, the price advancing 
to 215 on a volume of trading, which was, in 
the case of this individual stock, as heavy as 
during August. The stimulus here has been 
the doubling of crude prices in the Oklahoma 
fields and the tenacity of the report the com- 
pany will soon declare a dividend. Trading 
was also active in Illinois Pipe Line shares, but 
its prices failed to respond. 

TEXAS CO. STRONG. 

Texas Co. shares were strong because of the 
recent annual statement showing a surplus of 20 
per cent on capital stock in recent operations. 
It is selling now at around 165 as compared 
with 125 the early part of the summer. Mexi- 
can Petroleum made a gain of several points, 
stimulated by the general upward movement 
on the New York market. 

Pure Oil, in the Pittsburgh stock market, 
was strengthened by the sale of around $3,500,- 
000 worth of oil in storage in Oklahoma by 
the Quaker Oil & Gas Co., a subsidiary of 
the Pure Co. Pure Oil shares were being 
bought early in October at 177%, its highest 
price for several months. 

MID-WEST REFINING BOBS UP. 

Some trading in Midwest Refining stock, this 
company being one of the more recent of the 
so-called Standard Oils, is to be noted. Con- 
siderably over 2,000 shares changed hands, the 
price showing a slight decline for the month, 
however. The present rate of earnings is said 
to be well over the 4 per cent annually the 
company pays in dividends. There was a de- 


cline in the current popularity of International 
Petroleum, the Canadian company which is 


supplying crude to the Imperial Oil Co., which 
was reflected in its price. 

Business conditions are satisfactory wit! 
the National Refining Co., listed on th: 
Cleveland stock exchange, according to re- 
cent statements of officers. The common has 
been offered at 91, but no sales have been 
recorded. The preferred is quoted at 117 
bid and 122 asked. 

In general, prices of oil securities, as is the 
invariable rule, have been following the ad 
vances in crude and refined prices. 
prices have not changed very materially the 
past 30 days, but, at their present level, the 
consensus of opinion is that there will be n 
drop in the prices of securities and the ad- 
vance in refined prices has done much t 
strengthen the position of the marketing and 
exporting companies. 


South Penn Oil May 
Restore Dividends 


With prospects of further advances in east- 
ern crude oil prices and a constantly increas- 
ing demand for the eastern product, owing to 
the dropping off of Oklahoma production, it is 
generally believed in financial circles South 
Penn Oil Co. will soon be in a position to re- 
store dividends to where they were before the 
war when the company was paying quarterly 
dividends of 3 per cent and 2 per cent extra. 
In 1913 when high crude oil prices were in 
effect net earnings of this company were equa! 
to 53 per cent on its $12,500,000 capital stock. 

It is believed the recent increases in crude 
prices will lead to a gain in profits sufficient to 
cover present dividend requirements of 3 per 
cent quarterly, and it is stated the company 
was earning a margin over regular dividends 
before prices started up. The stock is being 
bought now at around 345. 


Midwest Refining 
To Build New Plant 


Earnings of the Midwest Refining Co., Cas- 
per, Wyo., are said to be running at the highest 
rate on record now, owing to the extensive 
demand for its products by automobile and 
farm tractor users throughout the western 
states. From present indications the company 
will be able to set aside a good sized cash bal- 
ance during its current year, after the payment 
of all charges and its present dividend of 4 per 
cent annually. 

The Midwest’s plants at Casper now have 
a capacity of 18,000 barrels a day and it has 
purchased a site for a new plant at Chatham, 
Wyo., with a capacity of 5,000 barrels addi- 
tional. The company is one of the Standard 
Oil group. 


Crude 


The Vacuum Oil Co. has declared a semi- 
annual dividend of 3 per cent, as compared 
with a previous semi-annual rate of 3 per cent 
and an extra dividend of 2 per cent. 
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ANNOUNCEMENT 
OF NEW FINANCING 











Exchange Reels In 
War Share Trading 


Sales For Five-Day Period Break 


Record Of New York Market 


The last few days in September and the 
first days in October witnessed a runaway 
market on the New York stock exchange 
that swept practically all shares upwards in 
a seething turmoil of excitement, the volume 
of trading for five days averaging over 
1,500,000 shares, a record which has not 
been equaled in many years. Every move 
of the market these days is connected in 
some way with the war order business, and 
the present period has been aptly referred to 
as the days of “champagne prosperity” for 
speculators. The spirit of speculation is 
hitherto questionable securities spread to 
such an extent that the banks were forced 
to take general steps to curtail loans on the 
so-called war stocks. 

The feverish condition of the market can 
be seen from the fact that such stocks as 
General Motors, the marketing company for 
several auto manufacturers, gained around 
150 points during the month, announced a 
cash disbursement of $50 to shareholders 
and, within two days after it sold-ex-divi- 
dend, recovered all but three points in its 
price; all on the strength of its war business, 
the extent of which is probably greatly over- 
rated. Willys-Overland, Crucible Steel, 
Studebaker, Industrial Alcohol, Bethlehem 
Steel, Westinghouse Electric and Baldwin 
Locomotive are other war stocks that made 
phenomenal gains during the month. 


HELP OTHER STOCKS. 


Artificial as the movement of these stocks 
may be, their activity has lent strength to 
the regular list, and the railroads and active 
industrials worked into good positions dur- 
ing September and early October, on the 
theory that they would share in the general 
improvement business. The crop report also 
lent strength to the market. This position 
of strength the list maintained in the face 
of extensive sales of American securities 
held abroad, in an effort to check the flow of 
gold to this country from Europe, which 
broke down rates of exchange. 


The loan of $500,000,000 to the allies was 
a stimulus to the regular list, indicating that 
this sum will be spent shortly in this country 
for supplies and material of all kinds. Steel 
common reached its best price in three 
years. The ore and steel companies were 
also affected. The loan also did much to 
strengthen the rate of Sterling exchange, 
which early in September reached a low 
level of $4.50, a drop of 31 cents from its 
normal value, causing the doubt to arise as 
to how long England would pay the 
premium and buy here. By the middle of 


October, however, the rate had stiffened to 
$4.67. 


International complications exerted a 
very strong influence on the market nat- 
urally enough, prices being stimulated early 
in September by the announcement Ger- 
many had met unqualifiedly the demands of 
this country as to the torpedoing of ocean 
liners, later agitated by the sinking of the 
Hesperian, and later depressed by the move 
in the Balkans when Bulgaria threw her 
fortunes with the Teutonic allies. 


S. O. Of New Jersey 
Not To Split Melon 


Considerable discussion has been prevalent 
lately as to the likelihood of the Standard of 
New Jersey, making an extra disburse- 
ment to its stockholders before the first 
of the year. It is considered the recent im- 
provement in the oil situation has been so in- 
dicative of a general betterment in trade con- 
ditions that it is only a question of time 
when a share of the surplus earnings of the 
company will have to be distributed. 

In addition the New Jersey company recently 
disposed of its pipe line holdings, acquiring 
thereby an amount estimated at close to $50,- 
000,000 in cash or securities, which it was 
thought would go to stockholders in part at 
least. 

Against this theory it is argued the New 
Jersey company did not receive cash for its 
pipe lines, that its European marketing busi- 
ness has been very seriously interfered with 
and that its refineries in Canada and Louisiana 
are being enlarged; all said to be factors 
contributing against any extra disbursement, in 
the near future at least. 


Good Fall To Bring 
Larger Cereal Crop 


All cereals profited by better weather con- 
ditions during September, according to the 
gain report of the government for October, 
and present indications point to even larger 
crops than were predicted earlier in the sea- 
son. 

The corn crop is now estimated at 3,026,000,- 
000 bushels, as against 2,985,000,000 bushels on 
September 1, coming within 99,000,000 bushels 
of reaching the record production of 1912, and 
being well above the five-year average of 2,- 
708,000,000 bushels. 

The spring wheat crop is placed at 345,000,- 
000 bushels, as compared with 322,000,000 bush- 
els estimated September 1, and 245,000,000 
bushels five-year average. The total wheat 
crop is placed at 1,002,000,000 bushels, a gain 
of about 20,000,000 bushels over the September 
estimate, and compared with 892,000,000 yield 
last year. 

Oats are estimated at 1,517,000,000 bushels, 
as cOmpared with 1,408,000,000 bushels Sep- 
tember 1, a 1914 yield of 1,137,000,000 bushels, 
and a five-year average of 1,131,000,000 bushels. 


Colonial Oil To Be 
Liquidated Soon 


The Colonial Oil Co., a former Standard Oil 
subsidiary marketing concern, is soon to be 
liquidated, it is reported, and its business will 
probably be wound up by the close of the year. 
The liquidating value of the stock is said to 
be over $200 a share, while the present market 
quotation is around $140, indicating a substan- 
tial disbursement to its stockholders. 


The liquidation plans have been under con- 
sideration for some time; in fact it is said 
directors of the old Standard Oil Co. of New 
Jersey, had decided to give up this company 
before the dissolution took place. Buenos 
Aires, Argentine, is at present the only market- 
ing station of the company. It formerly had 
agencies in China, Australia and South Africa, 
which have been disposed of in working out 
the liquidation plans. 


Cosden Co. Issues 


$1,000,000 In Bonds 


For the purpose of purchasing all the stock 
in its pipe line company and to provide funds 
for general enlargements and additions to its 
plant, Cosden & Co., the Oklahoma refining 
company listed on the Baltimore Stock Ex- 
change, have issued $1,000,000 in five-year, 6 
per cent convertible bonds, which have been 
underwritten by eastern banking interests 
headed by the Equitable Trust Co., Baltimore. 


The bonds are secured by an absolute first 
mortgage on the company’s properties at West 
Tulsa, Cushing and Big Heart, Okla. They 
mature in five years, and are convertible at 
any time before maturity. The mortgage pro- 
vides a sinking fund under which the bonds 
are to be retired at the rate of $202,000 a year. 


INCORPORATED IN 1913. 

The company was incorporated in 1913. In- 
terests closely affiliated with it organized the 
Cosden Pipe Line Co., which built lines to the 
Cushing and Boynton oil fields. To assure it- 
self of absolute control of this pipe line the 
company will use part of the proceeds from 
the sale of the bonds to buy the outstanding 
stock of the pipe line company, which, it is 
said, has been earning around $25,000 net per 
month. The bonds are convertible at any time 
before maturity, at the option of the holder, 
into common stock, at $6.50 a share on a par 
value of $5. Net earnings of the Cosden com- 
pany for the present year ending November 
30, it is said, will be over $700,000. as compared 
with $554,000 last year, on $200,000 preferred 
stock and $2,202,660 common stock. 


In answer to the persistent rumors that a 
dividend would be declared by the Prairie Pipe 
Line Co., a statement is attributed to one of the 
officers of the company at Independence, Kan., 
that no such action is contemplated. 
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OES the oil trade appreciate where the psy- 
chological backbone of the trade is to be found that 
made possible the recent advances in Independent 
tank wagon markets, regardless of the Standard’s action? 

Ask yourself, could that advance have been made ten 
years ago’ No. For ten years ago there were no Inde- 
pendent oil associations. All the psychology then was in 
favor of the Standard and against the few Independents 
and those Independents felt every day of their lives the 
smallness and insignificance of their own business and 
the precariousness of their existence. 

Today, by reason of Independent oil associations, the 
Independent oil man, whether he is a member of an as 
sociation or not, has a feeling of confidence, of surety in 
his own existence and an entire willingness to go up 
against the Standard and get the business. He has thai 
confidence because he has been “putting it over” these 
past ten years, and because he knows the Standard can’t 
single him out for a knockdown fight without getting into 
a fight with every Independent in the country and with- 
out having on its back all the Independent oil associa- 
tions. 

That Independent marketer gains his sense of security, 
from the fact, if the need arose, an almost unlimited 
amount of money could be obtained to fight his battle 
against the Standard. 

The Independent advance in the tank wagon market 
was possible not only by reason of “preparedness for de- 
fense,” but also by reason of the educative work done in 
the past year to make the Independent marketers appre- 
ciate the extra quality of Independent oils and gasoline, 
and their right in all justice to the public, to get full value 
for those oils and gasoline. For this last work, the trade 
has to thank H. G. James, secretary of the Western Pe- 
troleum Refiners’ Association, who, since he came into 
that job about a year ago, has been laying the foundation 
for such a move. 

True, his efforts stiffened the markets of the refiners, 
and it is true the refiners didn’t give any when the tank 
wagon markets got way down, and the jobber had no 
margin. But, nevertheless, the general educative work he 
did with the trade at large, together with the strengthen- 
ing of all oil associations, served to make the marketer 
realize he not only had a better oil but he should and 
could get a better price for it. 


Personally we are not inclined to commend allopathic 


doses, but there is no question but that, if the patient can 
survive them, they serve their purpose. 


O long as the Standard Oil Company main- 
tains its one-cent differential on 100-gallon deliv- 
eries, just that long will the Standard make crooks 

out of every one of our drivers.” 


That was the blunt statement by a very prominent oil 
marketer recently in discussing the troubles that have 
arisen since the institution of the differential by the 


Standard interests. When all the facts are considered, 
that man’s comments could not be considered an undue 
reflection upon the integrity of his employes. 

Unquestionably every dealer has suffered from dishon- 
esty of their employes due to this specific cause, and un- 
questionably the largest sufferer has been the Standard 
Oil Company, whether the Standard knows it or not. In- 
dependent companies have suffered for a long time and 
have discovered it only by accident. 
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National Petroleum NewS 2c Peete 


Three Years $5.00 in Advance. 
$2.50 a Year in Canada. 20c a Copy. $3.00 a Year Foreign. 





Nii 


Entered as second-class matter, January 17, 
1910, at the post-office at Cleveland, Ohio, 
under the Act of March 3, 1879. 
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It is not fair to one’s employes to throw temptation in 
their way; in fact to force temptation upon them. It is 
demanded of the tank wagon driver that he sell all the 
gasoline he possibly can and then he is allowed to sell 100 
gallons at a cent off the market. What is more natural, 
with the tank wagon superintendent sitting on his neck 
all the time, than that the tank wagon driver, when a 
customer kicks, should try to hold that customer by offer- 
ing him fifty gallons today and fifty gallons some other 
day and giving him the benefit of the one-cent discount. 

The driver knows if he made the tickets show the real 
character of the sale, it wouldn't be allowed by the com- 
pany. ‘That driver has a family to support; he’s got a job 
to hold, and he’s going to hold it. He may not be 
cent ahead by the transaction. but again, he may ar- 
range it so he will be money ahead. 

The one-cent differential was a direct admission of 
weakness on the part of the Standard; an admission that 
the Standard didn’t hope to get the business by cutting 
the price. It is a mistake from a marketing standpoint 
and a mistake from a moral standpoint. 


ITH the selection of a secretary to devote 

all his time to the work in hand, the Independent 

Oil Men’s Association, successors to the Inde- 
pendent Petroleum Marketers’ Association, October 15th, 
began what will unquestionably be the most important 
and most brilliant part of its history. 

Practically all of the two hundred and more companies 
who were members of the old I. P. M. A. have elected to 
continue members of the Independent Oil Men’s Asso- 
ciation. This in itself shows the confidence the members 
of the organization have in their future. 


Under the new organization, greater revenue will be 
at the command of the board of directors. Through this 
and with the entire attention of an efficient secretary the 
protection and furthering of Independent interests will 
advance more rapidly than ever before. 


The secretary just selected by the directors of the new 
organization is E. E. Grant, an oil man of many years’ 
experience and a man whose knowledge of oil goes back 
to the well. He first was a producer in the Canadian 
fields, and, for the last half dozen years, has been manager 
for a big gasoline company at Chicago. Mr. Grant is ex- 
ceedingly well fitted to make the work of the Independent 
Oil Men’s Association the best in the history of the busi- 
ness. 

The success of the reorganized association is assured by 
the fact the old officers for the most part were continued 
in office. Mr. Wadhams, a veteran oil marketer of some 
thirty odd years, consented to continue as president. 
Under his guidance, the association can’t help but win. 


LMOST akin to the logic of the ancients, who 
argued the earth was flat because, if it were round, 
the water would run off, is the reasoning advanced 

by labor interests in the state of Washington, who pro- 
test to their state administration because it planned to 
build an oil-burning plant to furnish power at the state 
reformatory instead of a coal-consuming plant. The pro- 
test was based on the grounds it might hurt the coal 
mining industry of the state. They don’t look far enough 
ahead to see that a saving or gaining in efficiency any- 
where along the line is a bigger boon to all humanity 
than to furnish work to a few miners. 
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The Oil Producer’s Section 


Containing Brief Reviews Of Events In Producing 
Fields Of This Country During The Past Month 
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“Oilwell” Service BS 
“PACKERS THAT PACK’ 


Fig. A shows the “Oilwell” Special Gas Anchor Packer with Auto- 
a matic Packing Ring. This automatic packing ring eliminates all danger 
of the rubber blowing loose from the frame. 





Fig. B shows the “Oilwell” Combination Hook Wall and Anchor 
Packer. 














The Assembling Room in our factory at Bradford, Pa., where “‘ Oilwell’? Packers are made 


We have just issued Bulletin No. 6 which describes in detail all 
“Oilwell” Packers. Send for this Bulletin or inquire at any of our 67 
Branch Stores and they will be glad to give you one. 





We also build Packers of special design to order. 


Patented 





“Oilwell” Packers always pack and are sure to give satisfaction. 


OIL WELL SUPPLY CO. 
Pittsburgh, Pa. 


| Everything for Oil Wells Branch Stores in all oil fields 
eeemeeenemsnee 





Patented 
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Plan Fight To Protect Producers Interests 


West Virginia Convention Starts Campaign To Secure 


Just Consideration From Pipe Line Companies 


EST VIRGINIA’S oil and gas pro- 
ducers, in session at Parkersburg 
last month, voted: 

To force the pipe line companies to deduct 
only the actual loss of oil due to “dirt and 
sediment,” instead of the two per cent now 
taken which cost the producers of that state 
190,000 barrels of oil a year. 

To co-operate with eastern Independent 
refiners, to get the common carrier pipe 
lines to modify their present prohibitive con- 
ditions and rates, in order that there may 
be a true market for West Virginia’s crude. 

To continue the fight before the legis- 
lature and particularly the general public 
to show that oil and gas should not be sin- 
gled out by the state for unfair taxation— 
that these products now bear more than 
their fair share of the taxes of the state. 

The producers also heard the suggestion 
of Senator Chilton, of West Virginia, that 
he was willing to introduce a bill in Con- 
gress requiring every package of a product 
of petroleum to be stamped with the name 
of the crude oil from which that product 
was made, thus providing that all products 
of Pennsylvania oil would thus be known, 
and there could be no substitution which the 
senator seemed to think was quite prevalent. 
This labeling, he thought, would at once 
establish a higher market price for Pennsyl- 
vania crude. No action was taken by the 
association on this. 


IN SESSION THREE DAYS. 


| ¢ { f the three day > 
session of the O s Producers’ Associa 
West Virg s first annual meet 

ing at I< ‘ Parkersburg, \ 
Va., September 28, 29 and 30. Outside of the 
early days in the troleum history, when there 
was some particular war on among the pri 
ducers, this Parker ¢ meeting was the larg- 
est by far f a producers’ meeting ever 
hel The producers came not only from all 
the fields of West Virginia, but from nearby 
states, and there was also a liberal attendance 


producing and pipe line 
companies 

\lmost next in Importance to the business 
transacted were the friendships and acquain: 
f 


anceships that were renewed. The section 


the park where exhibits of oil well supplies 
were shown, offered full opportunity for social 
gatherings. Around the edge of a circle, some 
200 feet in diameter, were large tents, each 
occupied by some manufacturer or exhibitor 
of tools for the oil trade These roped in 
a space that suggested the comfort and social 
ability of one’s own living room. 

The town was filled with oil and gas men, 
far beyond the capacities of the hotels, but 
arrangements had been made with owners of 
private residences, so that as a matter of fact, 
the man who didn’t get into a hotel was liable 
to be much better off, in point of comfort, than 
the man who did 

Still another most important feature was 
the success of the arrangements for the meet 
ing. These were under the general direction 
of T. R. Cowell, of Parkersburg, as chairman, 


and John L. Mullen, of Parkersburg, as sec 
retary of the committee. Mr. Mullen is sec- 
retary of the association. The exhibits were 
under the direction of J. T. Callanan, as chair 
man, and R. S. Lemon as secretary of the 
committee. Entertainment was in charge of 


John M | ie oe ie 


Radeker: automobiles, O. S. Hawkins; hotels 


Crawford; decorations, 


and accommodations, M. M. Knight, as chair- 
man. Exhibitors, when they arrived, found 
their tents in place, floored, and whatever else 
they needed was on the job the minute they 
called for it 

The entertainment committee provided mov 
ing pictures of the laying of pipe lines and the 
drilling of wells, a number of interesting ath- 
letic events at the amusement park one evening 
and the next evening a trip by steamer up the 


Ohio river to Marietta and return 


DECORATIONS ELABORATE. 


Decorations were elaborate The stage ot 
the casino building was covered with flowers 
and a large model of a working derrick 
utomobiles were provided one afternoon, 
lat every man attending the meeting was 
able to see Parkersburg and the surrounding 
country. The trip occupied several hours. The 
hotel committee saw to it that every one had 


a good place to sleep and a good place to eat, 


i S 


no kicks were heard Che general wel 
ming was done by John W. Solley, chair 


man of a committee of eighty oil and gas men. 


Qn the opening the first session, T. R 
‘ well, treasurer of the association, brougnt 


p the doubts of the lucers to the fairness 


] 


of the two per cent deduction for “B. S.,” now 


eing made by the pipe line companies. Mr 
(Cowell said 

“| desire to call to the attention of this 
association a matter which is of vital interest 
to the oil producers as a whole, and that is the 
deduction of 2 per cent by the pipe line com- 
panies for ‘dirt and sediment,’ whenever they 
run any oil from your lease tanks 

“The pipe line companies in the eastern 
fields have for years been making this deduc- 
tion and the producer has been quietly taking 
his medicine. This may be a just reduction 
[ am not prepared to say—but from the evi- 
dence we have at hand it surely does not look 
jair. In a book of rules, issued by the pipe line 
companies to their gaugers, we find the follow 
ing explicit instructions: 

“Tf you thief the tank before and after 
running it, as already instructed, we think it wil! 
be impossible for you to run bad oil without 
your knowledge. If you lose any oil through 
carelessness, you must pay for it.’” 


“Now, it is presumed that every gauger, 


when he runs a tank of oil, is going to be surt 
that he runs no bad oil. He is going to tak 
no chances of having to pay for any dirt 
sediment or shortage. 

“In view of the fact then that the gaugers 
are following out instructions of their com 
panies in running oil, why is it that an arbi 
trary deduction of 2 per cent is made? 

“Do you realize what it means to the produ 
cers of West Virginia? Last year it amounted 
to over 190,000 barrels of oil. Does it loo! 
reasonable that the pipe line companies in this 
state had over five 35,000-barrel tanks fill 
with dirt and sediment in a year, from bad « 
they ran, when their orders to the gaugers at 
so explicit ? 

“If the pipe line companies do_ sustai 
such a loss, and the producer can be show: 
such a loss does exist, | am confident he wil 
graciously acquiesce in the 2 per cent deduc 
tion, but we feel that this is a matter whic! 
should be gone into carefully, with the pij 
line companies first before taking any further 
action. 

“It is simple enough to ascertain the exact 
shortage or overage, with the help of the pi 


line company 


PIPE LINE GETS SURPLUS. 


“From their records they know exactly ea 
day, each month or é¢ach year, how much « 
has been run into their tanks 
“Say at the end of each month, a balance is 
struck, and it is found that the 2 per cent m 
than covered the shortage caused by dirt at 
sediment. What is to become of this surplus 
oil, between 15,000 and 16,000 barrels per 
month, 


It does not belong to the pipe lit 

companies surely, then it should be credited to 
the producers, proportionately, according to th 
amount of oil they have had run, 

“The public service commission of this state 
would have authority and power to conduct 
yearly audits of the books of the pipe line com 
panies within their jurisdiction, to ascertain 
the amount of any surplus oil arising through 
the deduction of 2 per cent for dirt and sedi 
ment and compel its distribution pro rata 
among the producers from whose oil it was de 
ducted. I do not favor asking the public serv 
ice commission to do this, until the question 
is first presented by our association to the pipe 
line companies, and an endeavor made with 
them to work out an amicable and fair adjust 
ment. 

“I offer asa motion that it is the sense of this 
convention that this matter shall be taken up 
by the board of directors of the Oil & Gas 
Producers’ Association of West Virginia, and 
that such action, in accordance with the spirit 
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of the foregoing remarks, shall be taken as 
their best judgment may dictate.” 
The motion prevailed and the board of di- 
rectors will take the matter up at once. 
Following the address of welcome by Mayor 
\iurdoch, of Parkersburg, President F. B. Ens 


w told of the work of the past year and 
rticularly of the efforts to save oil and gas 
properties from unfair taxation. He showed 
how the producers, through the association, 
had finally convinced the legislature that any 
unfair tax levied against oil and gas would be 
1 tax against practically every man in the state 
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and particularly against those who might be 
least able to pay it, such as the small property 
owner, who is getting a royalty from the pro- 
duction of oil and gas on his land 

Former Governor A. B. White, of West Vir 
ginia, sought further to impress the members 
with the hazardous nature of the oil producing 
business. He pointed out that of 35,463 wells 
drilled in the state from 1889 to 1912, inclusive, 
8,699, or one-fourth, were dry holes. Multi- 
plying these figures by $4,000, the average cost 
of drilling a well, Mr. White said, brought 
the enormous loss of operating directly home 


to the average business man. The last big 
decline in the crude oil market, Mr. White 
said, cost the landowners in 1914, more than 
a million and a half dollors 
On the morning of the twenty-ninth, the old 
officers and directors were re-elected. They 
are 
F. B. Enslow, President ..... Huntington 
W. W. Walker, 1st V. Pres. .. 
John Davidson, 2d V. Pres. ..Charleston 
Olandus West, 3rd V. Pres. Clarksburg 
John T. Davis 
J. W. Wilson 


Parkersburg 


.... Weston 


They Helped Make Meeting Best Producers Ever Held 
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No. 1, J. D. Northrup who represented the U. S. Geological Survey from Washington, D. C., at Parkersburg convention. No. 
2, Refiners Committee, Fred Bannerot, of tie United Refining Co., Warren, Pa.; Harry H. Willick, Waverly Oil Works Co., Pitts- 
burgh, Pa, and C. D. Chamberlin, secretary National Petroleum Association. No. 3, John M. Crawford, oil producer, tool manu- 
facturer, refiner and all-around capitalist, who bossed the entertainment committee as its chairman. No. 4, E. B. Rich, Parkers- 
burg, secretary of old Natural Gasoline Producers’ Association, who took an active part in the entertainment features. No. 5, 
Officers of the Association. No. 6, U. S. Senator W. E. Chilton, who talked on pipe line regulation. No. 7, John L. Mullen, sec- 
retary, and T. R. Cowell, better known as “Dick,” chairman of the committee on arrangements and custodian of the cash. No. 8, 
Announcer Extraordinary Temple getting the crowd lined up for a picture. 





). Dins1 I .ot. Marys 
Sistersville 
S. W. Meal Moundsville 
John | M >¢ Parkersburg 
‘ Parkersburg 
Kenney alr! n of the I gislative 
‘ Id of its work 
efore the legislature against the half dozen 
re attacks on oil and gas made during the 
legislative session for the purpose of ex 
ting more revenue Mr. Kenney said the 
ghts wert i he itizens of the state 
and the legislators nally were made to real- 
ize the siz é 1 gas business and 
the severe conditions governing it, so that the 
raids on the industry were not made 
I. L. Dunt f Marietta, O., told how he 
restores production in old leases by putting air 
pressure the oil sands. His statement is 


printed elsewhere in this issue. 

That afternoon, United States Senator W. 
E. Chilton spoke his willingness to fight for 
a modification of the regulations governing 
pipe line transportation of crude oil and also 


for a bill requiring the crude oil source of all 
petroleum products to be shown. He was fol- 

wed by C. D. Chamberlin, of the National 
’etroleum Association, whose remarks are 


printed elsewheré 


The morning of September 30, 


John D 
Northrop, of the petroleum division of the 
Inited States Geological Survey, showed the 
dependence of every industry in this country 
on petroleum. He pointed out its various uses 
and how every wheel that turned did so, in 
some way, by reason of a product of petroleum 

He was followed by Hon. Howard Suther- 
land, Congressman-at-large, of West Virginia, 
who commended the producers upon having 
such a large organization and promised to 
serve them in any way that he could 

That afternoon, Governor H. B. Hatfield, of 
West Virginia, expressed his appreciation of 
the work of the oil producers in developing 
the resources of the state, and told of his 
friendliness for them and their efforts. 
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No. 1, “Jim” Callanan and his company’s tented ex- 
hibit. No. 2, Paul Lehmann, Callanan’s chief as- 
sistant and interpreter of “Schnitzelbaum” or what- 
ever that famed German Classic is called. 
“Old George” Stage, of the Continental Supply Co. 
and G. A. Fenwick, of the Rossendale-Reddaway 
Belting & Hose Co. No. 4, “Bob” Lemon, manager 
of the Oil Well Supply Co., Parkersburg. 
“Tom” Davies, who sells the Borden Oil Company’s 
line of cutting and threading tools. 


Cleveland, Ohi 


Who Were Present 










No. 3, 


No. 5, 


Shows Method For Increasing Oil Yiel 


Inventor Of Smith-Dunn Process Explains How 
Compressed Air Can Be Used For This Purpose 


BY I. L. DUNN. 

S producers we are facing a situation 

today entirely different from any of 

our predecessors. The line of oil 
consumption is rapidly on the ascent, and al- 
though the production for the last year has 
been the largest in our history it has reached 
its peak and is now on the decline; we are 
using over 800,000 barrels of oil daily, and our 
best statisticians make the claim that it will 
reach 1,000,000 barrels in another twelve- 
month, and it is our work to hold the produc- 
tion something near consumption. Where are 
we to find this? It does not look like any new 
fields could be found in Pennsylvania, West 
Virginia, Ohio, Kentucky or Illinois, and it is 
going to be difficult to find in Oklahoma or 
Louisiana. Yet the new and large demands for 
oil and its product will be met and the way 
may be found in working over the old fields 
and taking out that which was left by hurried 
operations. 
“Gentlemen, did you ever consider how you 





were securing your oil from Mother Earth, 
whether it was by your effort or whether it 
was done by nature herself? Did you ever 
ask yourself why a well made 100 barrels the 
first day, 90 the next, 85 the next, and declined 
until after years of pumping it was only mak- 
ing gallons? Is it because the oil has been ex- 
hausted or is it because Nature’s great expulsive 
force has been exhausted? Did it ever occur to 
you that you might help Nature when her force 
begins to weaken and that artificially you might 
restore this power and that results would fol- 
low similar to that when Nature: was at her 
best ? 

“While driving through the Cushing field the 
day that the production was at its maximum, 
315,000 barrels, I was told that there was es- 
caping from the casing heads 500,000,000 cubic 
feet of gas per day. Now the expansion of 
500,000,000 cubic feet of gas from 1,000 pounds 
pressure to atmospheric pressure represents 
the loss of energy consumed by 300,000 horse- 
power. Nature in her bounteousness has given 


to man this power to bring the oil to the sur 
face without any effort on his part except t 
provide the opening. Now is it reasonable to be- 
lieve that at the exact time that this expulsiv: 
force is exhausted that all the oil is exhausted 
The inventors 
of the Smith-Dunn process did not believe that 
it was. What is happening in the Cushing field 
today has happened in every oil field ever 


or taken from the rock, too? 


found any place, and as the expulSive force, 
rock pressure or gas pressure (synonymous 
term) was lost so that production decreased 
but not necessarily has the oil been exhausted 

“The theory of the Smith-Dunn process 1s 
based upon the compressibility of gases; poros- 
ity of sands and capillarity of oil sands. 

“The law of compressibility of gases is 
pressure times volume equals a constant (dis- 
regarding atmospheric pressure) or one cubic 
foot of gas at 1,000 pounds pressure equals 
1,000 cubic feet at 1 pound pressure and thie 
converse. 

“Porosity of oil sands vary from 15 to 22 
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the 
saturated acre of 


per cent of the volume of 


stratum, 1. e.—a 


containing 
sand one 
it thick would hold 1-5 of the volume of the 
solid contents of the foot acre of oil, or 1,500 
barrels 
“Capillarity is the peculiar action of the 
surface of a liquid where it is in contact with 
solid and is most noticeable in small tubes 
The 
as small tubes and therefore 
draw and hold the oil into the sand. This force 
ffers in holding 


positive 


vhere it raises above its level pores 


the sand act 
sands as the interstices or 
spaces vary, but the capillarity is a 

rece that with. 


must be reckoned 


\ particular territory will cease to produce 
too 


In other words a well 


when the gas pressure becomes weak 
to overcome capillarity. 
oil at 


rock pressure plus gravity 


such times 
(the 


ases to product when the 
two forces 
tending to expel the oil from the rock) equals 
(the two 
forces tending to hold the oil in the rock). If 
we remove 


tmospheric pressure plus capillarity 
one of the factors, for example, 
atmospheric pressure by the vacuum pump, the 
wells will increase in production because the 





juation is now unbalanced. Under the vacuum 
ump these wells will continue to produce more 
il until a complete vacuum in the higher por- 
tion of the rock is formed, then the wells will 
fall back to about their original production 


The 


equilibrium of this equation by restoring the 


Smith-Dunn process destroys’ the 


rock pressure, or in other words, they intro 
luce into the sand compressed air which im- 
begins to increase this 
that Nature 
rock. As soon as this pressure begins to show 


lf the oil 


mediately great ex 


ulsive force once gave to the 


St again begins to fill up in the 


well, and the production increases, sometimes 
even greater than its initial flow 


PUMPS AIR INTO SAND. 


‘On entering upon a new lease to install a 
: 
plant, capillarity and saturation are the two 


most important factors to contend with in se 
lecting the proper machinery. Capillarity must 
be overcome before results can be obtained and 
the amount of pressure required to overcome 
Saturated 
sands will allow no by-passing of the air, un 


will 


capillarities varies in different sands 
d 


saturated sands allow by-passing which 


interferes materially with the success of the 
process. But with proper tests and careful in- 
vestigation we have had but little difficulty in 


selecting the proper machinery. Compressors 


are installed and certain wells selected for the 


sur proper introduction of the air into the sand 
pt t the first increase noticed is usually water, often 
10 be- dirty with sediment or paraffin, then the gas 
ilsive increases rapidly, followed by the increase in 
usted oil 





ntors “Some of the results of the Smith-Dunn 
e that Process are as follows: 

; field “The first compressor we ever installed 
ited was about July, 1911, on the Cumberland 
rorce, Oil Co.’s property, in Morgan county, O. 
mous This property consists of 108 old Cow run 


pased 


wells and a second compressor was in- 


usted stalled in June, 1912. The production of 

ess 1S this property for the year 

peres- 1910 was .......... 6,233.28 bbls 
ee 8,855.06 bbls. 

ans 1912 was .......... 11,781.11 bbls 
(dis- Oe Re eer eS 14.808.55 bbls. 
eubic In 1914, due to the shut-down and the 

oe . loss of one lease, 10,913.34 barrels. 

id trie 


“Ogle, Cline & King, consisting of 17 
a 8 wells in the Macksburg 500 foot sand, near 
7 Dexter City, Noble county, O. The pro- 
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duction for five months preceding Septem 1906 922.18 $22.52 
br 1, 1913, was 617.54 barrels. The com 1907 ; .. 580.16 38.38 
pressor was started in August, 1913, and 1908 282.45 187.11 
the production from September 1, 1913, to 1909 (¢ pumped ) 642.04 247.94 
September 1, 1914, was 10,483.84 rrels 10 517.01 387.49 
: , J 336.2 87.60 
The following is a statement given to us 1912 a. 39 64 8 31 
Walter Squires, of Zanesville, O 
REED-WALPOLE OIL LEASE Potal 7,183.09 2,394.42 
Owned by Walter Squires, Zanesville, O 1913 September comp 
Located in Malta Twp., Morgan Co., O installed 219.68 113.67 
“This is a small Cow Run sand pool 1913 Total 1,966.04 1,021.0 
The Walp le farm was drilled in 1913, and When we found: that ote dienes soaks 
the Reed farm in 1905. The gas pumps sucess, hd the deeek enaniins of at hte 
were installed in 1909. Early in 1913 the the rock could be brought to the surface 
leases wer reshackled, new barrels put in, 1s a matter of deep concern, how we could 
etc. In fact, everything was put in first do the greatest amount of good with it and re- 
class shape. The first month after the alias ae genatialieaiad. -siellamiaeass: “sitieian Ge ied 
lease was all fixed up it did not make discoverer’s due. We consulted with a large 
enough oil to pay the pumper New York financier, he advised us to continue 
“The air compressor plant was installed our tests in the greatest secrecy, destroy all 
in August, and September, 1913, under li evidence of any increase, then when positive 


cense and direction of Smith & Du 


results, he would form an organization to 

Marietta, O buy properties. This was all right in one sense 

‘The following is a correct record of the of the word, but it was not giving to the world 

lease from the times it was drilled until what he hoped to give, e. i—bring to the con- 

December 31, 1914: sumer the untold millions of barrels of oil that 
\\ alpole Re therwise could not be marketed. 

Barrels Barrels \pplication for various patents pertaining 

1903 1,506.75 t I ‘ess was duly made and a number 

1904 . 1,206.24 have alreagly been granted and others are pend- 

1905 .1.090.39 $14.47 ng.’ 
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In the far corner of the upper picture is the large exhibit of the Continental Sup- 
ply Co. Next on the left the Bessemer Gas Engine Co. and behind the tree the J. J. 
Crotty Co. 

Lower picture is a view across the “Belt” from the Casino veranda. 


tandard Oil Does Not Want You, 


All Reference To Secretary Chamberlin’s Address 






Is Cut From The Papers That Usually Defend It 


LL reference to the address of C. D. Chamber- 

lin, secretary and general counsel of the Na- 

tional Petroleum Association, Cleveland, O., 

who more than any other man has contributed toward 

the defeat of the Standard’s old monopoly, who 

almost single-handed fought and won the battle to 

make pipe lines common carriers, who with his asso- 

ciates has so reduced freight rates from Independent 

refining points and into the big markets of this 

country that Standard Oil today is doing only 53% 

of this country’s business as against 85% ten years 
ago 

All reference to this man and his speech to the Oil 
& Gas Producers Association of West Virginia at the 
annual meeting at Parkersburg, W. Va., in Septem- 
ber was cut out of the news (?) report printed by Pat 
Boyle’s publications of Oil City, Pa., and Tulsa, 
Okla. In years past Boyle’s publications have always 
seemingly been edited by or on behalf of the Stand- 
ard Oil interests. 

What Mr. Chamberlin said to the West Virginia 
producers was news, good news to them and big news 
to the oil business generally, for it pointed a way for 
closer co-operation between the Independent refiners 
and the Independent producers to their mutual profit 
and undoubtedly to the loss of the Standard Oil in- 
terests. 

Presumably the Standard doesn’t want you, Mr. 


West 


1863, a child of the 


Virginia becam« the 


the 


a state June 20, 
Civil War. 


magnificent 


She seceded honor of 


organization 


addressing—The 


Oil and Gas Producer, to know anything about hoy 
pipe line monopoly has milked you of an honest 
market; how pipe lines are now common Carriers 11 
law—if not in fact; how all you have to do to hav 
prompt relief is to pursue the fight a bit further be 
fore the Interstate Commerce Commission; hoy 
common carrier pipe lines in fact will open up for 
you a big natural market with Independent refiners, 
a market which is now denied you by the Standard’s 
maintaining ridiculously high rates and regulations 
on its pipe lines. 

In view of all the facts of the past and the pres- 
ent, the Standard, presumably, sought to keep you 
from learning these facts by cutting them out ol 
what should have been an honest, truthful and com 
plete news report of your meeting. 

Hence, Mr. Independent Producer, it is quite evi- 
dent that you should read Mr. Chamberlin’s speech, 
read it carefully and with a view of gaining informa- 
tion to actively and vigorously assist the officers ot 
your association in their ca-operative efforts with the 
Independent refiners toward getting for you an hon- 
est market for your oil. 


Oil history shows that when Pat Boyle undertakes 
to cénsor oil news, it’s time for the Independent pro- 
ducers to investigate very carefully indeed and to be 
on their guard. 

\ decrease 


which I have 


( il & 


reason for this phenomenon. 


Gas _ production, and increase in demand, and yet 


against secession. She naturally belongs to Producers Association of West Virginia. a decrease in price. Surely the immutab! 
the North, being separated from Virginia In the year 1913 the production of the law of supply and demand has been violated 
by the Allegheny Mountains, and the drain- — state was 11,200,000 barrels, its value $28,- An indictment against the violator will lic 


age of her lands is into the Ohio River. Her 


Q00,000, an average price of $2.496 per barrel, 


if a true bill can be returned. 








area is about 25,000 square miles, 16,000 of 
which Her 


regular ellipsis, the major axis lying north- 
















are coal lands form is an ir- 


east and southwest, which is the petroleum 


meridian of the Appalachian oil fields. Since 


petroleum is the essence of this address, we 
will adopt this meridian. 

While the first oil well of the section an- 
tedates the discovery of 


petroleum by 


Colonel Drake in 1859, which we now refer 
to as the date of the birth of the petroleum 
industry, by 30 years, it was an accident, and 
its wealth of forty barrels a day flowed into 
the Cumberland River and was lost. 

West 


state in 1876, with Ohio and California; pro- 


Virginia became an oil producing 
ducing that year nearly three times as much 
others—120,000 bar- 


fifteen 


petroleum as both the 


rels. During the succeeding years 


her production only reached 500,000 barrels 


per annum, but in the following five years it 





reached 10,000,000 barrels per annum, which 


h 








ever since— 








as been her yearly average 
16,000,000 barrels in 1910 her maximum, 260,- 
000,000 barrels her total production to Jan- 
1, 1915, valued at about $400,000,000. 


By more particular reference to the statis- 

















uary 








tics of the last two years, I apprehend may 





be found the reason for the consummation of 





which was produced from 14,500 wells, an 
average of 2 barrels per day per well. In 
1914 the production fell off nearly 2,000,000 
barrels, while the value decreased over $10,- 
000,000. Any thoughtful 


statement is put 


such a 
the 


mind by 


upon inquiry as to 


West Virginia has not been the sole vic 
tim, for the petroleum statistics show that 
in the United States the total production in 
1913 was 248,000,000 barrels, valued at $237, 
000,000, while in 1914 the production was 
265,000,000 barrels, valued at $214,000,000 
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1, Mr. Producer, [To Read This Speech 


was 
OO 











decrease in value of $23,000,000, in spite 


of the increase in market demand of over 


17,000,000 barrels. No rule of conduct de- 
lucible from human experience would bring 
out this result. It is abnormal. It must 
erefore be fiat. Whose? Monocracy is 
t desirable in mundane matters. Let us 
review antecedents in the petroleum indus- 
for our enlightenment. As we proceed 
t us note relevant facts, especially such as 
ay be ultimate in forming judgment 
From the beginning the petroleum indus- 
has naturally divided into producing, 
ansporting, manufacturing and merchan- 
dising. In 1970 the industry first felt the 
jomination of a single interest, the growth 
which was so rapid that in spite of the 
wonderful expansion of production it be- 
f 


came a monopoly, not of the production « 
crude product itself, which it never 
sought, but of the other three divisions of 
he industry by means of which it could fix 
price of the crude at will. 
HOW MONOPOLY AROSE. 
Domination became monopoly of the 
her three branches of the industry before 
e close of the century, so that less than 
15 per cent of the manufacture and mer- 
chandising was independently controlled 
ind conducted. The heartbreaks and _ fail- 
ures of a long continued struggle against 
that monopoly for industrial existence are 

itten in the pages of court records and 
need not be rehearsed at this time. Those 
who bravely battled and still survive bear 

iny sears. Within the last ten years the 
pitiful decimal of about 10 per cent has in- 
creased to a respectable fraction of nearly 
me-half, and while domination still resides 
in the dissolved monopoly its power to an- 
nihilate is gone. 

The greatest source of power, however, 
resided and still exists in the control of that 
factor of the industry which relates to trans- 
portation. Until forbidden by the federal 
statute bearing the honored name of West 
Virginia's efficient representative in the 
Senate of the United States, Stephen B. 
lkins, transportation was controlled by 
contracts and understandings with rail- 
roads providing monopoly with rebates and 
secret and preferential rates. 

When oil was first produced the only 
method of transportation known from the 
well to the refinery was by means of the or- 
dinary wooden barrel, which was loaded 
upon a wagon and drawn to the nearest re- 
finery, or to the nearest railroad station, and 
in the latter case loaded upon a car and 
transported to a refining point or to sea- 
board for export. 

FROM BARGE TO PIPE LINE. 

Much of the oil produced in the early de- 
velopment of Pennsylvania was barreled, 
loaded upon barges and floated down the 
Streams to refineries located at Pittsburgh, 
Pa. The loss by reason of defective 
cooperage suggested the building of a tank 
upon the barge and carrying the oil in bulk. 
This, in turn, suggested the building of a 
tank upon a car, the first tank cars being 
merely cars mounted with wooden tanks, 
which were rapidly succeeded by the cylin- 


drical iron tank cars. The tank barge Liver, the oil flowing by gravity a distance 
Hloated upon the streams developed into thi of 36 miles. A few years later J. S. Hutchi- 
tank vessel that is now in use upon the son, the inventor of the rotary pump, con- 
ocean, the Great Lakes, and the navigabk ceived the idea of forcing the oil through 
waters, for the transportation of oil in bulk pipes by means of his pump. The first pipe 
With the advent of the tank containers in’ line through which oil was forced in this 
transportation, the pipe line suggested it manner was laid from the Sherman well, 
self as a convenient and less expensive’ near Titusville, Pa., to the terminus of the 
method of transporting the oil from the well railroad at the Miller farm, a distance of 
to the refinery or to the railroad station about 3 miles, the pipes being made of cast 
Gen. S. D. Karns, of Parkersburg, W. Va., iron 
in 1860, was the first to use the pipe line for Samuel van Sycle, of Titusville, was the 
the transportation of oil. This pipe line first to put down a working pipe line. It 
was laid from Burning Springs to the Ohio was only 4 miles long, extending from 
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to Miller’s farm, and carried but 8 
yf oil per day. By the year 1871 


re than 20 pipe lines had been’ con- 


structed in northern Pennsylvania. In the 
year 1872 the free pipe-line bill was passed 
y both houses of the Pennsylvania Legis- 
lature, being the first pipe-line legislation 
t e same ve the American Transfer 
Company began to build and acquire by 
purchase pipe lines in the vicinity of Oil 
Creek and in the lower oil fields. This was 


Standard Oil Company pipe line. 


In the year 1874, the Pennsylvania Legis 


lature passed a bill regulating pipe line com- 
panies, requiring them to make monthly 
statements of runs, stocks and receipts. In 
the same year a large number of inde- 
pendent pipe lines were consolidated under 
the name oft e United Pipe Lines, and 


J 
4 
sf 


rger was the first step 


taken in the direction of settling the ques- 
tion of the transportation of oil by pipe line 
for all time It erected hundreds of 35.000 


barrel oil tanks to store the oversupply of 
mnections to all of the 
tanks at the wells, and built pumping sta 
tions to where they were needed to handle 
the oil. In 1880 the business of the Ameri- 
can Transfer Company was transferred to 
the United Pipe Lines, and in 1884 the 
United Pipe Lines was transferred to the 
National Transit Company, and the Na- 
tional Transit Company became the Stand- 
ard Oil Company’s agency for acquiring, 
operating and promoting transportation 
petroleum by pipe line ghout all of the 
felds of the United tates, except in the 
state of California 
IS BIG FACTOR. 

\t page 33 of the “Report on the Trans- 
Petroleum,” May 2, 1906, by 
the Commissioner of Corporations, it is said: 
‘The petroleum industry affords a strik- 
e of the importance of the trans- 
portation problem. The cost of transporta- 
tion 1s an exceedingly large factor in the 
cost of oil to the consumer ( onsequently, 
any difference in transportation costs, as 
between different producers and refiners of 
oil, has a powerful influence upon their re 
spective positions in competition. 

“The importance of transportation, with 
respect to petroleum, grows chiefly out of 
the fact that petroleum and most of. its 
products are low-priced commodities. They 
are heavy in proportion to their value 
Moreover, the value of the raw material. 
crude petroleum, is a large proportion of the 
total cost of the finished product, while the 
cost of refining is comparatively small, and 
a reasonable profit to the refiner is also a 
comparatively small factor per unit of prod- 
uct. Even an apparent slight difference in 
transportation rates may, therefore, enable 
one refiner to sell at a profit while his com- 
petitor is losing money 

And at page 29 of the same report it is 
stated: 

STANDARD’S ADVANTAGE. 

“Chief among the advantages which, aside 
from present railroad discriminations the 
Standard possesses, are the immense pipe 
line systems of the company, which enable 
it at a low cost to collect crude oil at highly 
favorable locations for refining. The great 
majority of the competitors of the Standard 
are located in, or very near to, oil producing 


territories, and are thus dependent upon 
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railroads for the transportation of oil almost 
the entire distance from the wells to the 
final consumer. The Standard Oil Co., on 
the other hand, often transports its crude 
oil hundreds of miles in pipe lines in order 
to refine it at points much nearer to great 
consuming markets.” 

The Interstate Commerce Commission, 1n 
its report on “Railroad Discriminations and 
Menopolies in Coal and Oil,” in obedience 
to Public Resolution No. 8, approved March 
7, 1906, entitled “Joint Resolution instruct- 
ing the Interstate Commerce Commission 
to make examinations into the subject of 
railroad discriminations and monopolies in 
coal and oi!, and report on the same from 
time to time,” which report was made to the 
Senate and House of Representatives under 
date of January 28, 1907, at page 5 thereof, 
said: 

“The main purpose of this report is to 
point out in a general way the methods by 
which the Standard Oil Co. has built up and 
perpetuated this monopoly, and the relation 
of the agencies of transportation to that 
monopoly At the basis of the monopoly 
of the Standard Oil Company in the produc- 
tion and distribution of petroleum products 


» ~ * The 


rests the pipe line advantages 


which the possession of these pipe lines 
give to the Standard are apparent upon the 
surface. The refineries of the independent 
producer, who, as a rule, has no pipe line 
of any considerable extent, and who gen- 
Standard 


for his supply of crude material, are located 


erally depends upon that of the 


for the most part near the source of the 
crude supply.* * * 

‘The possession of these pipe lines en 
1 the 
eum and to determine, 


therefore, the price which its competitors in 


ables the Standard to absolutely contri 


price of crude petre 
a given locality shall pay. * * * In any indus- 
try whatever controls the avenues of trans- 
portation of either the raw material or the 
finished product can speedily drive all com- 
petitors out of existence The production 
and distribution of petroleum is no excep- 


While 


feeble competition in limited areas, even 


tion to this rule there may be a 
that must rest largely upon the sufferance 
of the Standard Oil Co. so long as it has 
practically the exclusive use of its present 
system of pipe lines.” 

EFFORTS TO CONTROL. 

These reports having been submitted to 
Congress, pipe lines were by federal enact- 
ment brought under the provisions of the 
Act to Regulate Commerce and the control 
of the Interstate Commerce Commission as 
to rates, regulations and practices June 18, 
1906. Prior to this enactment the Supreme 
Court of the United States in words pro- 
phetic had constantly pointed to the power 
residing in Congress to control these 
roublesome questions. In the early case 
of McCullough vs. Maryland (4 Wheat., 
167, 1819) it said: 

“The government of the Union is a gov- 
ernment of the people; it emanates from 
them; its powers are granted by them; and 
are to be exercised directly on them for 
their benefit. The government of the 
Union, though limited in its powers, is 
supreme within its sphere of action, and its 
laws, when made in pursuance of the con- 
stitution, form the supreme law of the land. 
* * * Tf the end be legitimate and within the 
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scope of the constitution, all means whic 
are appropriate, and which are plainly 
adapted to that end, and which are not pro 
hibited, may constitutionally be employe: 
to carry it into effect.” 

In the Debs case, 158 U. S., 564 (1894) the 
Supreme Court said: 

“Constitutional provisions will not chang: 
but their operation extends to new matters 
as the mode of business and habits of life of 
the people vary with each succeeding gen 
eration. The law of the common carrier 
is the same today as when transportatio1 
on land was by coach and wagon, and on 
water by canal boat and sailing vessels, yet 
in its actual operation it touches and regu 
lates transportation by modes then unknown 

the railroad trains and steamships. Just 
so it is with the grant of power to the na 
interstate com 


tional government over 


merce. The constitution has not changed; 
the power is the same, but it operates toda) 
upon modes of interstate commerce un 
known to the fathers, and it will operat 
with equal force upon any new modes ot 
such commerce which the future may de 
velop.” 

In the case of United States vs. Knight 
156 U. S. Rep., 1, Mr. Chief Justice Fuller, at 
page 12, made use of the following lan 
guage: 

WHAT COURT RULED. 

“The power to regulate commerce its the 
power to prescribe the rule by which con 
merce shall be governed, and is a power in 
dependent of the power to suppress monop 
oly. But it may operate in repression 
monopoly whenever that comes within th 
rules by which commerce is governed, 01 
whenever the transaction is itself a monoy 
oly of commerce.” 

In the case of Texas & Pacific Ry. Co. vs 
Interstate Commerce Commission, 162 | 
S. Rep., 197, it is stated: 

“Before we consider the phraseology of 
the statute, it may be well to advert to the 
causes which induced its enactment. They 
chiefly grew out of the use of railroads as 
modern 


the principal instrumentality ot 


commerce. While shippers of merchandts¢ 
are under no legal necessity to use rail- 
roads, they are so practically. The demand 
for speedy and prompt movement virtually 
forbids the employment of slow and old- 
fashioned methods of transportation, at 
least in the case of the more valuable arti 
cles of traffic. At the same time the im 
mense outlay of money required to build and 
maintain railroads, and the necessity of re- 
sorting, in securing rights of way, to the 
power of eminent domain, in effect disable 
individual merchants and shippers from 
themselves providing such means of car- 
riage. From the very nature of the case, 
therefore, railroads are monopolies, and the 
evils that usually accompany monopolies 
soon began to show themselves and were 
the cause of loud complaints.” 

With the pipe lines declared to be com- 
mon carriers by statute, and the assurances 
of the Supreme Court of the United States 
of the power of Congress to control all in- 
terstate commerce, it was five years before 
anything was done to make that control 
effective. Then the Interstate Commerc: 
Commission, upon its own motion entered 
an order of investigation of the reasonable- 


ness of rates and regulations and summoned 












dis¢ 
rail- 
vand 
rally 
old- 
at 
arti 
im 
and 
f re- 
the 
sable 
from 
car- 
case, 
1 the 
olies 


were 


com- 
nces 
tates 
ll in- 
efore 
ntrol 
lerce 
tered 
able- 
oned 





October, 1915. 


all interstate pipe line companies to appear 
before it. 

\ll possible legal questions were raised as 
to the meaning of the Act, the jurisdiction of 
the Commissicen and the constitutionality of 
the legislation. The investigation was sus- 
pended as to the practical questions, and the 
Commission heard arguments of counsel 
on the questions of law, which they decided 

upholding their jurisdiction and inter- 
pre ted the provisions of the Act. 
INDEPENDENTS LUKEWARM. 

Their decision was promptly reviewed by 
the Commerce Court, which annulled the or- 
der of the Commission, and was then car- 
ried to the United States Supreme Court 
which reversed the Commerce Court and 


istained the Commission. During the en- 
tire progress of the case only four or five 
independent refiners were made parties and 
represented by counsel and only one pro- 
ducer assisted by counsel in the argument 
before the Commission. 

Since the Supreme Court, in 1913, cleared 
the way for full control by the Commission 


iT 


in the public use of all pipe lines in inter- 
state transportation, no further action has 
been taken by the Interstate Commerce 
Commission, or by any shipper before it, to 
this date, and the lines still carry as they 
have since the 70’s from producers’ wells to 
Standard Oil ¢ ompanies’ refineries. 

In the Pipe Line Case (United States vs 
Ohio Oil Co., et al., 234 U. S., 548) the Su- 
preme Court said: 

DODGES ORDER. 

‘Availing itself of its monopoly on the 
means of transportation, the Standard Oil 
Company refused, through its subordinates, 

carry any oil unless the same was sold 
) it or to them, and through them to it, on 
terms more or less dictated by itself. In 
this way it made itself master of the fields 
without the necessity of owning them, and 
carried across half the continent a great 
subject of international commerce coming 
Irom many owners, but, by the duress of 
which the Standard Oil Company was mas- 
ter, carrying it all as its own. The main 
question is whether the Act does and con- 
stitutionally can apply to the several con- 
Stituents that then had been united into a 
ingle line. * * * 

“They carry everybody’s oil to a market, 
although they compel outsiders to sell it be- 
fore taking it into their pipes. The answer 
to their objection is not that they may give 
up the business, but that, as applied to them, 
the statute practically means no more than 
they must give up requiring a sale to them- 
selves before carrying the oil that they now 
receive. The whole case is that the ap- 
pellees, if they carry, must do it in a way 
that they do not like.” 

lt must be remembered that the government 
had pointed out that at the very foundation 
of monopoly rested the pipe lines. Therefors, 
the government by its own action, had removed 
that foundation so far as it could. Why, then, 
has the fiat of fixing prices continued, so as 
to rob the West Virginia producers of $10,000.- 
000, and of those of other fields of $23,000,000, 
in one year? 

Interesting and instructive, indeed, are the 
remarks made by Judge Mack, of the Com- 
merce Court, in his dissenting opinion in the 
Pipe Line Case (204 Fed. 821), with which 
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dissent the Supreme Court in its considera- 
tion of the same case when before it agreed. 
He said: 

“What, then, is the object of this Act? Its 
aim is neither com- 
pletely to take from 
the owner or abso- 
lutely to prohibit his 
use of pipe lines 
theretofore within his 
exclusive control; it 
does, however, con- 
dition that use in in- 
terstate commerce 
upon his permitting 
a like use by the gen- 
eral public on _ pay- 
ment of reasonable 
compensation _ there- 
for: the alternative 
is to cease to oper- 
ate them or to dis- 
pose of them. 


“Clearly, therefore, 
the general purpose 
is to regulate inter- 


89 
merely that the unification of many of 
these lines under the Standard Oil Co. was 


the keystone of its practical monopoly in the 
refined products, but also that the possession 
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state commerce in 
oil; the immediate 
specific object is to 
remove a_ serious ob- 
struction to the free 
play of competitive 
forces in the indus- 
try, to prevent a 
monopolization of a 
part of such com- 
merce. It is imma- 
terial that this pur- 
pose is not pro 
claimed in the Act 
itself: the history ot 
the legislation and 
also the debates, _PARK 
particularly in the ro 


Senate, leave no 


= 







room for doubt’ as 
to the evils which 
Congress and the 3 
public generally be- 

lieved to exist. 


“In 1905 the House 
of Representatives 
had directed an in- 
vestigation of the oil 
industry by the Bu- 
reau of Corporations. 
In 1906 a first report 
(59th Cong., 1st Sess., 
H. R. Doc. 812) was 
made, primarily on 
the operations of the 
Standard Oil Co. 
(This was followed 
in 1907 by two more 
elaborate reports, as 
well as by a report of 
the Interstate Com- 
merce Commission, 
59 Cong., 2nd Sess., 
H. R. Doc. 606.) The 
relation of pipe lines 
and pipe line trans- 
portation to the de- 
velopment of the in- 
dustry was fully de- 
tailed; it was therein 
demonstrated, not 
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Parkersburg Rig and Reel Co. ran three miniature drilling out- 
fits, all built an inch to the foot, representing their products. 





Continental Supply Co., under direction of A. B. Finch, man- 
ager at Logan, O., put in a very large exhibit showing their 
most important lines. Young ladies pinned fresh carnations in 

visitors’ buttonholes with compliments of the company. 
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the only pipe line in any field necessarily 








gave t wner there ontrol in the distribu 
tion f oil there pr iced. He was for all 
I cal I es the sole available customer 
r the greater part f crude oil and could 
S rigina thie rice paid therefore 
practical impossibil ‘ 
i ne depending upon cpt TOOLS MaDe 
rail! trans tatior ind one who could renee FN 
xluce through pipe lines 843 
the crude oil pro ioe OLR 
but as refineries are 
¢ : Ntage usly located in 
reat irkets and near the seaports, and 
( l ls, most of the crude oil must 
Physically, this could be done 
é . railread ; economic- 
ally, railt cannot compete with pipe lines, 
se the actua t of railroad transporta 
on: a daree oF Tour: tines: TaRt. OF Pepe ape This outfit is claimed to be the first used in Wirt County, W. Va., where a well was 
we drilled in 1843. 
COMMON CARRIERS BY NATURE. 
: denied merely because some other lines are 
A _ _ eporegee idealist mam inceen * rought within the terms of the Act 
oneness — aes lable to the producer, as is ‘To determine, then, whether the means 
suiiie " a wagon, or today even an auto- adopted to secure these legitimate ends are 
” . , a eee In the de reasonable or not, we must consider what rem 
eloped stage of the oil industry it is, 1n its 


ery nature, analogous to the instrumentalities 
used by common carriers and other public serv- 
Ordinarily these lines are 
hundreds of miles in length. Like railroads, 
there are trunk and branch lines; to con 
struct them requires large capital; to dupli 
cate them between an oil field and its natural 
market would usually involve economic waste 
similar to that cause paralleling railroad 
lines 

“An individual or corporation controlling the 
ipe line transportation in any field would thus 
lave the same opportunity of monopolizing 
the distribution of the crude oil from that field 
railroad in any section 


aS the 


owner of any 
would have to m olize the distribution of 
most articles produced or manufactured along 


} 


the line. His ownership gives him the prac 


tical power of monopolizing the purchase of 
the goods and of fixing the price thereof, and 
thereby monopolizing interstate commerce 
In the 


as in the other, governmental regu- 


therein, at least, in certain territories 
one case, 
lation is essential to check this evil 

“The actual situation in 1906, as reported to 
Congress, was that most pipe lines, both com- 
mon carrier and private, were under the dom- 
ination of the Standard Oil Co. The Com- 
missioner of Corporations had said that it had 
all but a monopoly of the pipe lines in the 
United States,’ and that ‘its control of them 
was one of the chief sources of ‘ts power. 29th 


Cong., Ist Sess., H. R. Doc. 812, pp. 36 and 37 


COURT’S DECISION. 
“In Purity Extract & Tonic Co. vs. Lynch, 
226 U.S., 192, the Supreme Court says: 

‘The existence of power is not to be 
denied simply because some innocent ar 
ticles or transactions may be found within 
th 


he proscribed class. The inquiry must be 


whether, considering the end in view, the 
statute passes the bounds of reason and 


the character of a mere arbitrary 


assumes 
\nd s it ma well be that. even if the 
purpose of the Act were to prevent 
the use of the pipe lines as an essential element 
in and for the purpose of building up the 
Standard Oil Co.’s monopoly in the refined 


products, the power of Congress is not to be 


edies were available by which the channels and 
instrumentalities of interstate commerce could 
be kept open so that all producers on payment of 
a reasonable compensation might be enabled 
to compete freely in their natural markets. 
“Government ownership, either by condem- 
nation by eminent domain or through the con- 
struction of new lines, would be possible; 
but at this time, and until every other available 
measure of relief shall have proved ineffec 
tive, sucha radical departure from the previous 


policy of regulation, entailing, in the judg 
ment of many, evils far greater than those 
attempted to be cured, cannot be deemed so 
teasible an alternative as to necessitate its 
adoption. Subjection of common carrier pipe 
lines to the stricter supervision and regulation 
prescribed by the interstate commerce act 
would afford only partial relief; many, if not 
most, of the important lines were not operated 
by common carriers 
DISSOLUTION NO RELIEF. 

“Disintegration of the Standard Oil Co. 
under the Sherman Act would probably result 
in freer competition, but it would not give the 
necessary relief to Independent producers, who 
would still have to sell to the private pipe line 
owner or stimulate effectively the construction 
of Independent refineries, which, under a re- 
gime of private pipe lines, would have difficulty 
in securing the crude product 

“The only feasible remedy was the one 
idopted by Congress, to make the existing fa- 
cilities available to the public generally, by 
prohibiting their use except on this condition 
That thereby the exclusiveness of private own- 
ership was invaded does not render the act 
unconstitutional.” 

“May not these questions be answered by the 
manner in which the producers conduct their 
business, since production is the beginning of 
all transactions in the industry, and also the 
source of all profit? Have they not themselves 
to blame for not availing themselves of the 
remedies afforded by the government? Have 

] 


they not sacrificed themselves voluntarily to 
this modern Moloch? Has it not been the com 


stant course of business for the producers to 


seek first the larger fraction and avail them- 
selves of the ready facilities and accept the 


price without question, and when the price was 


“Yank” Murphy, Parkersburg, owner of 
first drilling outfit. 


depressed to a point of disappointment and 
loss in operation to sell their birthrights for 
a mess of pottage? 

“Have they not refused the Independent pur 
chaser their crude at any price, or if givin 
a grudging consent to sell, demanded a pre 
mium beyond the normal margin of profit t 
the refiner, who must shoulder the handicap 
and the unequal contest against all the othe: 
advantages of his great competitor? 

“How much wiser would the producer have 
been to have accorded equal advantages to 
the struggling Independent refiner; to hav 
helped him to compete until the broader oppor 
tunities of a larger market should finally hav: 
returned the benefit to the producer a hundred 
fold? 

HURTING THEIR CHANCES. 

“By their career of discrimination against 
the small, but growing and vigorous, Ind 
pendent, they have constantly dwarfed their 
own chances of betterment and all but lost 
their freedom of contract and have submitte 
to a commercial duress that cannot be throw! 
off by individual action 

“What parallel has this condition in tl 
What remed 
is there for this deplorable condition? I b 


whole field of human activity ? 


lieve that you have already taken the first ste 
to bring it about. I believe you will find « 


comparatively easy accomplishment collectiv: 
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y what is impossible individually. Association, 
f purposeful, breeds loyalty to each other, and 
valty begets strength. ‘Get acquainted with 
uur neighbor, you may like him,’ said a mod 


1 humorist. 


“The first reward of association among the 


retiners was confidence and trust in each other: 


yas 





and 
for 


pur 
ving 
pre 
it to 
licap 
ithe: 


have 
s to 
have 
ypor 
have 
lred 





ainst 
Ind: 
their 
lost 
itted 


row! 


the 
med 
I be 
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the next, the acquisition of a common interest 
purpose; the third, the ability to work 

irmoniously and efficiently in unison for its 
ccomplishment. In union there is not only 
strength but wisdom. Steadiness of purpose is 
ipported by association. While the hands 
{ Moses were upheld the hosts of Israel pre 
vailed 

“If your association is thoroughly organized 
ind loyally supported, what is to prevent you 
from negotiating with Independent refiners to 
supply them their requirements of crude and 
compel its transformation and delivery by pipe 
line at reasonable rates, or failing in that, to 
extend and enlarge and avail yourselves of ex 
isting Independent pipe lines? If necessary 
for a closer cementing of producing, refining 
and marketing interests to meet the advantages 
of the larger and dominant part of the indus- 
try, an exchange of stock will give each por- 
tion an interest in the benefits of the others. 

“It would be pitiful, indeed, if the wisdom, 
strength and loyalty of these great organiza- 
tions could not accomplish such a task, and the 
final struggle bring victory to all. Such a 
desideratum is not of easy or sudden ac- 
‘omplishment. Patience and constancy must 
be the qualities of the workers. 

“T realize fully the crushing power of the 
luress to which the Supreme Court referred 
to in the pipe line case. I know that that 
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power threatened and often accomplished com 
mercial extinction. To withdraw production 
from or refuse to deliver to that power, at its 
price, was to incur its displeasure and invite 
its resentment, and results were usually dis 
astrous. I know, too, that an immediate trans- 
fer to Independent interests 1s not possible. 

“Tl apprehend you appreciate, at least to some 
degree, the limitations under which the 
Independent refiners operate, aside from the 
difficulties of obtaining and the greater cost 
of transporting crude oil. 

“The great pipe lines from the prolific cen- 
tral and Mid-Continent fields bring a low 
priced crude at small transportation cost to the 
Standard’s eastern refineries to meet the de 
mands of the eastern market. Such crude has 
a refining value not 20 per cent less than the 
eastern crude at market prices fixed by the 
same fiat, which the Independent must meet. 

“Standard Oil is distributed by an average 
40-mile haul in tank cars against an average 
500-mile haul from Independent refineries, and 
is delivered to retail dealers and consumers 
mostly by tank wagons from Standard stations 
located in every village, while Independents 
ship in barrels at high rates of freight from 
the larger jobbing centers. 


“Standard refineries are large in capacity 
and so reduce overhead expenses, while the 
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entire profit from producer to consumer is ap- 
propriated by it, and too often that appropria- 
tion includes what should be the producers’ 
profit in operating. Distinctions might be made 
at greater length, but it is not necessary 


“For your reassurance, it may be repeated 
that, in spite of these limitations, within teti 
vears, during and partly because of the enor- 
mous increase in production in the last decade, 
from 10 per cent at the beginning the Independ 
ent refiners’ share is now 47 per cent and 


is still increasing 
Of the 27,000 petroleum tank cars privately 
wned in the United States, only 11,000 belong 
to the Union Tank Line Co. 
9 


ern rate case the evidence showed that 52 


In a recent west- 


per cent of the petroleum tonnage in the ter- 
ritory involved was furnished by Independent 
shippers. 


“Your Association is new, but its field of 
usefulness cannot be mistaken.” 





Pipe Line and Railroad 
Construction 


SYLVESTER RICH 
Contractor 


BRADFORD PENN 




















GRAHAM & HART 


CONSTRUCTION ENGINEERS 
We respectfully solicit your proposed construction work, such as dwellings, pump stations 
and concrete work. We make a specialty of fine residences. 
prepared to carry on this work in any locality. 
estimates quickly furnished. References on request. 


BRADFORD, PA. 


Perfect satisfaction. We are 
Plans and specifications and reliable 




















Company, Coffeyville, Kansas. 


The Last Word in Plugging Wells 


is the LIMIT PLUG, manufactured by the Robinson Packer & Machine 
Its use assures long life to the small well, 
as water or any foreign substance will never flood the producing sands 
where the ‘‘Limit Plug” is employed. 


The Robinson Packer & Machine 
Company are also manufacturers of 
scientifically constructed packers of all 
types, designed for the purpose of her- 
metically sealing off water or other 
foreign substances from oil wells. 
rence Robinson, general manager of the 
company, has gone on record that there 


Law- 


Packers Designed and built for any well in any field on request. 
forget the address—226 East Third St., Tulsa, Okla. 


MAIN OFFICE AND WORKS: 
Coffeyville, Kansas. 


has never been a well drilled for which 
he could not make a packer that would 
hold and pack successfully. 
pany was the first to build a packer 
especially for the Cushing field, the Cush- 
ing type packer being twelve feet long, 
carrying six feet of rubber. 


A trial order will make you a perma- 
nent customer. 


His com- 


Don’t 
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Supply Men Helped Make 
Convention A Success 


HE supply companies were very much 
evidence at Parkersburg during 
neeting of the Oil and Gas Pr 

f West Virginia. Most of 
sell the oil and gas pro- 


ducers in West Virginia and southeastern Ohio 


were represent ¢ complete exhibits ot 
their products, and at all times of the day 
groups of interest 1 visitors could be seen 
looking over the various displays 

The Oil Well Supply Co., the Continental 
Supply Co., and Frick & Lindsay had almost 
enough material in their respective tents on 
the Sucker Rod Belt to start good sized branch 
stores R. S. Lemon, Parkersburg manager 
f the Oil Well Supply Co., was in charge of 
their exhibit \. P. Finch, Logan manager 


for the Continental, assisted general Manager 


Wm. K. Hughes, who came on from St. Louis 


to see that the Continental's friends were not 


B. Shaeffer looked after 


the Frick & Lindsay exhibit 


negiected, 


The Parkersburg supply men were also out 
in force. Jim Callanan, ably assisted by Paul 
Lehmann, managed to get together a fine dis- 


play of Parkersburg Machine Co. products in 


odd moments, when they were not looking 


after the wants of the other exhibitors, Jim 
having had the chairmanship of the exhibit 
committee inflicted on him \ Parmaco en- 
gine in operation was the chief feature of 
Jim’s displ 

a t & ( Parkersburg, mam 
Ta rers f ol eld Is, had. the ggest 
drilling bit s me ot the isite rs had ever seeCl 
conceals d | ehind a scree! of f¢ rns, < nd 

i Ss 1 ( irs placed there f r the 
convenience f the visiting oil and gas men 
The Acme Fishing ol Co. had a complete 
line of oil and gas well fishing tools on dis 
play. The Spence, Smith & Kootz Co.. in the 
persor H. M. Spence, showed a gas engine 


Smith Bros., Parkers- 
burg, representatives of the Miller Improved 
Gas Engine Co., showed Miller engine in 
operation, and the Parke rsbure Rio & Reel 
Co. used three model drilling rigs, all plastered 
over with blue ribbons, to attract the atten 
' 


uon of the visitors. Keffelman & Co., Park- 
ersburg, in addition to the line of drilling and 
fishing tool which they displaved, showed some 
drilling tools originally used in the old V 


cano field. oking them over, a visiting 


oil man, evidently used to modern tools, shook 
his head and said, “It can’t be did.” 

However, the Parkersburg companies were 
not the only supply companies represented at 
the convention by a long ways. Pittsburgh 
was represented by the Manhattan Rubber Co., 
with a display of Paranite rubber belting and 
packing, the Pittsburgh Valve Foundry & Con- 
struction Co., the Pittsburgh Meter Co., and 
the Equitable Meter Co 


The Bessemer Gas Engine Co., of Grove 


as engines and com- 


; 
s 

) 

B 


City, had a number of 
pressors on display. The Butler Portable Steam 
Hammer Co., Butler, Pa., showed how easy a 
proposition it was to dress tools with the 
Butler Hammer: the Borden Co., of Warren, 
O., was on hand with a complete line of 


Smith & 


Dunn, Marietta, had one of the new Watts- 


Beaver threading and cutting dies: 


Dunn Automatic Pneumatic Pumps in opera- 
tion for the benefit of the visiting producers, 
and the Wall Rope Works, New York, was 
present in the person of their Parkersburg 
agent, Herbert Storck, with a line of Wall 
Manila drilling cordage and bull ropes 
There were also a couple of oil marketers 
there with exhibits of their products. The 
National Refining Co., big buyers of crude 
in the West Virginia and southeastern Ohio 
fields for their Marietta refinery, had an ex- 
hibit of their finished products at the conven- 
tion, and the S. B. Stiles & Co 


had an exhibit of Stiles Natural oils 


Parkersburg, 


Look For Extension 


Of Evans City Pool 


By Special Correspondent. 

PITTSBURGH, Oct. 10.—The Thompson 
& Co. well on the J. W. Hyle lot in Evans 
City, came in last week at a 30-barrel-an-hour 
rate. It is thought to indicate an extension 
of the pool. Many operators who went to 
Evans City when the big boom came a few 
months ago, have incurred large losses and 
are discouraged 

Nearly 100 wells have been completed in 
the borough, but many have stopped produc- 
ing and have been pulled out, while others are 
so small it is only a question of time until 
they will be abandoned. It is estimated that 


Cleveland, O} 


not over 20 per cent of the original investors 
will make money. The more fortunate dr 
ers were those who operated on the Wh 
the Kritzinger and Sutton farms. The pr 
duction of the pool has dwindled from 1,0 
to 300 barrels daily. 


The Spiegel oil gusher at East McKeesp 
also proved a fizzle. Even the original ow 
ers of the well, which once showed about 6 
000,000 cubic feet of gas a day, have se 
their magic wealth vanish. 


There has been a new thrill, however, 
this section, the result of the National Oil 


Gas Co. striking a splendid producer re 
Alleghe: 


county. The well came in a month ago at 


Dorseyville, Indiana township, 
rate of 660 barrels a day, and this week wa 
holding up to 200 barrels a day. The oil wa 
developed in the 30-foot sand, and after it h: 
been drilled eleven feet into the pay. The Na 
tional company has been in that field for s« 

eral years, and has ten wells in operation. 


Drilling Lagging 
In Virginia Field 


By Special Correspondent. 

PARKERSBURG, W. VA., Oct. 10. 
Light producers in defined territory has 
While the 
price of crude is still on the upward trend 


been the order of the month 


there is stilla hesitancy among the operators 
to start new development work until t! 
predicted $2 a barrel mark is reached 

KANAWHA COUNTY.—tThe Ber 
sand development, on Cabin Creek, Cabu 
Creek district, which was watched with su 
interest during the spring owing to the larg: 
producers brought in there at that time has 
not fulfilled expectations, late completions 
being nothing out of the ordinary. 

On Long Bottom Run, this district, t] 
Columbus Producing Co. have a 50-barrel 
well on their No. 7, on the Williams Coal 
Company tract, in the Berea sand. Shooting 
old wells to increase production still con- 
tinues with gratifying results. 


DODDRIDGE COUNTY.—On Cabin 
Run, Central district, the Imperial Oil & 
Gas Co. has a light pumper, on W. G. Hud- 
kins farm, in the Big Injun sand. The Hope 
Natural Gas Co.’s No. 5, on E. M. Jackson 
farm, has been drilled through the Big In 
jun and is a 15-barrel natural. The Sun Gas 
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Co.’s No. 1, on McKendrey Dotson farm, 
is a 20-barrel well in the Big Injun. 

WETZEL COUNTY.—In Queen district, 
L. C. Kingsley & Co. have drilled their No. 
3, on J. B. Whitman farm, into the Injun 
sand, and after a shot it is producing 10 bar- 
els per day. The Philadelphia Gas Co.'s 
No. 1, on J. D. Furbee farm, Church dis- 
trict. is a good gasser in the Injun sand. 
The Carnegie Natural Cas Co. completed its 
No. 1 to the fourth sand and it is a fair 
gvasser.r. 

MARION COUNTY.—On Warriors 
Fork, Buffalo Creek, Manning district, the 
Carnegie Natural Gas Co.’s No. 1, on D. C. 
Hibbs farm, is a good gasser in the Big In- 
jun sand. 


Work In Cleveland 
Creeps Southward 


The scene of active drilling operation in 
the Cleveland, Ohio, field continues to ex- 
tend toward the south and west, being at 
present in the northern part of Middleburg 
township, where, during the past month the 
majority of the wells completed in the field 
were brought in. The only other districts 
in which there is any activity at all are the 
Walworth Run district and a restricted ter- 
ritory in Rocky River village to the west 
of the old Rocky River field. 

The number of completions was fifteen, 
with only one well a dry hole. Production 
was larger than the month preceding, one 
well in Middleburg township doing better 
than 10,000,000 cubic feet a day. New drill- 
ing operations there are increasing. 


Penn Co. Gets Good 
Well In Bradford 


By Special Correspondent. 

BRADFORD, PA., Oct. 10.—During 
September the biggest well brought in in 
the Bradford field was the South Penn Oil 
Co.'s No. 6, which is doing 25 barrels a day. 
The Hazelwood Oil Co. has a ten-barrel 
producer. R. L. Adams, on the Bingham 
lands, has a well doing ten barrels a day. 
The South Penn company also has an eight- 
barrel well on the Bingham. All the other 
well reported in the Bradford field are given 
as average producers. A total of 36 wells 
were completed with a daily production of 
126 barrels. No dry holes are reported. At 
present the records show 24 rigs and 30 
wells drilling. 

The recent advances in Pennsylvania 
crude oil has stimulated the oil business and 
much new work is contemplated. Quite a 
number have locations made and will soon 
have the rig timbers on the ground. 





Louisiana Crude Oil 
Climbs To 80 Cents 


By Special Corespondent. 
SHREVEPORT, LA., Oct. 10.—A fourth 
advance of 5 cents on all grades in the Louisi- 
ana districts October 6, brought Caddo light 
crude back to a parity with Oklahoma-Kansas 
oil at 80 cents a barrel. The advance was 
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leveland, Ohio, Fi 
Cleveland, Ohio, Field Report 
Oil and Gas Wells Completed in September 
Complete to October 13, 1915. 
FROM THE CLINTON SAND. 

W. L. Benson.................++22+++-- W. Engle Rd., S. Brook Park Rd.......... Gas 
Berea Pipe Line Co............ ; ..-95. Brook Park Rd., W. Smith Rd.......... Gas 
Brook Park Oil & Gas Co....... S. Brook Park Rd., E. Engle Rd............ Gas 
Rocky River Devel. Co........... S. Brook Park Rd., at Grayton Rd......... Gas 
A. 1 Weideman, et. al........ S. Cre stview Ave.. E. L. S. & M. S. tracks.. Dry 
Rundtz. Gt SIGise.. oc. eee es cs cces N.S. Center Ridge Rd., W. North View Rd. Gas 
Logan Natural Gas Co........ . Dover Twp., Clague Rd., S. Detroit Ave.... Gas 
Rocky River Devel. Co......... Coffinberry pty., W. S. Rocky River........ Gas 
Rimidtz) Gr FIGs. 665 asec cc ce ...W. Wager Rd., N. Center Ridge Rd.«.«.... Gas 
Melrose Oil & Gas Co......... -s Brook Park Rd., E. Engle Rd.......... Gas 
3utler Bros.... *. Harrington Rd., N. Puritas Springs Rd.. Gas 


Henrietta Oil & Gas Co. 


“Wind pty., W. S. Rocky River 


caeneesecedes VOIR DON Ve 5 ROCKED FRIVOR Ss waiiccecicsas Gas 
FROM THE eee SAND. 
H. A. Dempsey.......... £. S. W. 25th St., S. Nickel Plate tracks.... Gas 
Vega Oil & Gas Cow... ss. eee ee ...S. Vega Ave., W. W. 25th St. sient arecsa: .) 
Grassells Chem: Co.cc cas oi - .W. Dille Ave., W. Sroadway.....eee-eeeee Gas 
Didiling Wells 
John Fishel... weeeeeeeesee-++E. North View Rd., N. Center Seats Rd. 2,000 
Central Mayfield Gas Co............ S. Brook Park Rd., W. Smith Rd. ». . 1,540 
eS Sa re ..N. Brook Park Rd., at Engle RRR, 1,500 
Berea Pipe Line Co.................... E. Prospect Rd., S. French Rd............2,025 
Tipton & Kemp...............06.. .. 5. Detroit Ave., berg eee 
Sun Gas & Oil Co................ . Engle Rd., N. B. & O. tracks............1,850 
East Ohio Gas Co................ 3erea Rd., N Five Points Rd............1,800 
Berea Pipe Line. ‘ Prospect Rd. S. French Rd............++.1,550 
Rocky River Devel. Co. . Prospect Rd., S. French Rd..............1,450 
tae Crawford................00- . Berea Rd., S. Five Pomts Rd.....2.00006., 2 
FE. M. W Bap NHSS Entiaa kere ens »- Berea Rd., S. Five Points Rd............1,000 
a eg . Berea Rd., N. Five Points Rd............ 920 
Rocky River Devel. Co........ Biddulph Rd., W. Ridge Rd............. Rig 
Brook Park Oil & Gas Co.... Brook Park Rd., E. Engle Rd...........1,310 
Melrose Oil & Gas Co..... E. Corner Brook Park and Engle Rds.... 980 
Unknown.... Five Points Rd., E. Grayton Rd........ Rig 
Kundtz & Hulse............... Five Points Rd., E. Grayton Rd.......... 200 
ee RD re Hummel Rd., W. Engle Rd.............. 150 


Rocky River Devel. Co.......... 
Amer. Agr. Chem. Co............ 
Ferris Oil & Gas Co 
RON oe isee de meaw es news ses 
Rushville Drilling Co..... 

Rocky River Devel. Co...... 

Rocky River Devel. Co...... wa 
perme Fie Eas cnc cc icce ceases 
RI 55365 352 n'a, 6 Rakim wa dw. ow pan 
Unknown. . .......... 0.00 ce eee 
Unknown..... 

Maple Leaf O. a G Co.. 

Butler Bros..... 

Rushville Drilling C oO. rrr 

East Ohio Gas Tiss ouccwsennc ss es 
Logan Natural Gas Co............ 
Logan Natural Gas Co......... 

RR 
Se Oe ee 


hoy 3g eh hace Ag a MORRO ak 


Settlement Rd., N. Wooster Rd 
Harrington Rd., N. Belt Line tracks....1,300 
Scranton Rd., N. Castle Ave............ Rig 
. Wagar Rd., N 
Northview Rd., W 


Fi ive Points Rd., 


Five Points Rd E. Grayton Rd.......-...1,508 


ara 900 


. Center Ridge Rd.......... 325 
’. Center Ridge Rd... 275 


Brook Park Rd., W. Gaith Rd....... Material 

serea Rd.. S. Five Pomts Rd............ #5 
Fey Re... S. Sheidon Kes. cose ciceiccdccs Ri 
Brook Park Rd., W. Smith Rd.......... Rig 
Center Ridge Rd., W. Wagar Rd........ Rig 
Hummel Rd., E. Engle Rd.............. Rig 
Hummel Rd. a Big Four tracks.......... Rig 
. Brook Park Rd., E. Engle Rd............ Rig 
Harrington Rd., S. Puritas Springs Rd... Rig 
. Five Points Rd., W. Berea Rd............ Rig 
Clague Rd., S. Detroit Ave............ Rig 
. malt Rd.. S. cous Ridge Rd........ Material 


L.S.&M.S.R tracks Material 





first posted by the Standard, and promptly met 
by other pipe lines. 

Gulf Refining and Texas companies grade as 
above and below 38 degrees, paying respective 
ly 80 and 55 cents for these grades of Caddo 
oil. De Soto light crude is quoted at 70 cents 
and Crichton 60 cents, the latter having ad- 
vanced from a low base of 35 cents 

The Standard, buying on a gravity basis, 
quotes De Soto and Crichton prices the same 
as the other companies, but lists Caddo in this 
wise: Heavy crude, under 32 degrees, 55 
cents; 32 to 34.9 degrees, 65 cents; 35 to 37.9 
degrees, 70 cents; 38 degrees and above, 80 
cents. 

Aside from the district southwest of Vivian, 
where the Gulf Refining Co. got a 4,300-barrel 
well, in Sec. 3-21-16, Caddo field, operations in 
the Louisiana territory are turning to outside 
territory, as Red River shows a _ declining 
tendency. 

This well of the Gulf, its Duhon-Tohler No. 
1, is now doing less than 1,000 barrels, only 
three weeks since its completion. It is in 


shale formation, believed by operators to have 
collected oil from seepage off the old Harrelf 
pool, a phenomenally productive area in the 
early Caddo days. A 600-barrel well com- 
pleted by the Standard, its No. 155 Stiles, was 
the only other important completion in Caddo 
for September. 

Though advanced prices were expected to 
add stimulus to operations, drilling has not 
started outside of tracts immediately  sur- 
rounding the Duhon-Tohler, and across the 
state line in Marion county, Texas, where the 
Gulf and Standard both developed good wells 
earlier in the summer. 


De Soto is seeing no new work, and the 
completion of two pumpers in Sabine as the 
month closed, gave no additional hope of de- 
veloping production there in quantities worthy 
to give the Pelican district the name of a field. 
All wells completed in this division have been 
less than 100 barrels initial production, and 
this at a depth below 3,100 feet. 


Red River has held up as a result of large 
numbers of completions, 


ee 
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Cushing Drops To 
137,250 Barrels 


Claim Standard Draws Heavily 
On Stored Oil 


THE NEWS, 
Vid-Continent Bureau, 
Tulsa, Okla Oct. 10 
HE Prairie Pipe 
have lost all its patrons in the Cush- 


Line Co. is said to 


ing field except a few producers sell 


ing it 1,000 barrels a day. Its own production is 


8.305 barrels. It is also said to have emptied 
17 55,000-barrel tanks in the past three months, 
and to have drawn on its Oklahoma and Kan- 


sas stocks to the extent of 40,000 barrels per 


il in the Cushing field 


the re t si ving there is being run 
rom the field 137,250 barrels per day, yet the 
Standard interests would have an empty line 
were it not for its own production, 
CUSHING’S YIELD TODAY. 
Production 
m Bbls. daily 
\ike ()3] 1.140 
I ( Pat ( 1.800 
| 150 
ter Ol ( 7,435 
( ¢ () ( ; 200 
tis & Atke 740 
\ S g (a. & ' 450 
Petrol rn 
(,em Qh] ¢ TK 
( es O Y 
( ns o & 0 
( S Ci] ¢ 8.967 
10. & G. ¢ 7.481 
Jones 9 
I { {) {) 

( 12 
yy ( ~~) 
Ma } ( ‘) 

( ss 
Okl: {) { 600 
| sants 10) 
I { x G 8.505 
Prod rs Oil ( 7.228 
{) aket {) W (, { 5 6H 
Samoset Oil ¢ 400 
( B. SI ( 10.258 
S1 n QOhal ( £540 
North Pool Oil ¢ $75 
Slick Oil Company 7,383 
Southern Oil Corp 00 
Southwestern Oil Compan 196 
State Oil Company 200 
Twin State Oil Company 1,156 
Waters-Pierce Oil Company ; RG 
Badger Oi] Company . afte ; : 350 
Minnehoma Oil Company . 1,446 
Monitor Oil Company casxs Bae 

Total 137,240 


The town of Greybull, Wyo. near the Cas- 
per oil field in that state, was thrown into 
excitement by the drilling in of a gusher oil 
well in the heart of the town on September 
14. The well was brought in on land owned 
by the Burlington Railroad 


NATIONAL PETROLEUM NEWS 


Crude Markets 


Quoted by the predominating pipe line com- 
pany in each field. All prices are at the well 
im barrels of 42 gallons. 


Corrected to Oct, 12, 1915, 
Eastern Fields. 


Prices. 

Jan. 1, Jan. 1. 

1913. 1912. 
Pennsylvania $1.70 $2.50 $1.35 
Mercer Black 1.26 2.00 .od 
New Castle 1.26 2.00 84 
Cabell ‘ 1.30 2.07 94 
Wooster, O 1.25 1.49 84 
ea 1.18 2.00 048 
North Lima 1.08 1.49 84 
South Lima 1.03 1.44 “9 
Indiana : 93 1.44 9 
Princeton .. 1.17 1.35 67 
Somerset 1.12 1.35 79 
Ragland. . .. : .65 70 48 
Illinois : Lag 1.45 67 
Canada, Petrolia 1.43 1.89 1.24 
Canada, Oil Springs 1.50 

Texas Fields. 

Electra : : 80 1.0 53 
Petrolia (Henrietta) S0 1.0 53 
Corsicana light SO 1.05 58 
Corsicana heavy .. 40 .80 53 
Spindletop. . ... .50-.55 95 70 
Sour Lake . 50 90 65 
Humble 50 on 65 
Batson . 50 90 .65 
Saratoga . ov 90 65 
oS eee 45 80 69 


Mid-Continent. 
Kansas and Oklaho- 
ma, all grades ex- 
cept Healdton SU 1.0) 50 
Healdton sf 


Louisiana Fields. 


Caddo, about 38 deg. = .80 .80 
Caddo, 35 deg. .... .70 .70 
Caddo, 32 deg. ..... .65 .65 
Caddo, crude ...... .55 45 
CALIFORNIA. 


(Standard Oil Company prices.) 
San Joaquin Valley. 
Also includes Kern River, Coalinga, Mid- 
land, Sunset, McKittrick and the Lost Hills. 


18 to 20.9 degrees .....ccccccccseces $ .32% 
21 to 26.9 degrees ..... acre habe kek wee Al 
BT CO BO.0 GORTOOD ccc cccccccccecccccces 4 
BL DOE TIBRGOE cccvcevocevecsscveceeses 50 
Ventura County. 
Bh Go BED GOPOOE .cccccccccsescecvess $ .50 
Oe 2 See I, Cc ccewsccecieotssewue .60 
31 degrees and lighter .........ccccoes .70 
Whittier-Fullerton. 

Including Olinda, Brea Canyon, Coyote 
Hills and La Habra Valley. 
OE Oe Be ND occa vceecccecevessces $ .40 
Be ee ee EE n.g 0 0 0 e500 te ceen ee one 42% 
ES eee 52% 
31 degrees and lighter ........-..cce0- .60 





Export Market 
The following has long been termed the 
“official” or “New York Produce Exchange 
export oil market.” It is kept in a “pri- 


vate” book for “statistical purposes only.” 


Refined oil in bulk, Standard White and 
Water White at New York and Philcdelphia 
in cents per gallon. 


Ss. W. w.w. 
Opened Sept. 1, 1915 1.00 , 
Closed Sept 31 . 1.00 
Latest Quotations Oct. 13 1.00 





Three New Gushers 


Put Humble On Map 


By Special Correspondent. 
HOUSTON, TEXAS, Oct. 10. 


HE Gulf st ol elds are rapidly re 
cuper 9 1 the ete ( the 
rece torm Phe derri and m 
( eT ] ses la vet a 1 t 
¢ vell l v t ick or tl 
Phe ) ( ( 1 fell off 
¢ the ¢ three 
ge Q ers le S ( ranging 
1 S&.000 14,000 irrels | HHumble te 
ront beyond a ecedu montl 
1 he | ive O€ e entire lf is it 
le el f the m s estimate it 50,000 
rels, of which 35,000 barrels come from 
e Humble deep sand. The wildcat operations 
t Corpus Chris 1 Sar \ntonio are 
et tar from giving satisfactory results. The 
rice of crude has remained about the same, 


twithstanding gasoline has gone up from 10 
cents a gallon six months ago, to 15 per cent 
t present 
September 5, two of the Farmers’ Petroleum 
Co. wells, Nos. 12 and 13, in Humble, came in. 
making 4,000 and 9,000 barrels, respectively 
The latter was the farthest to the southwest on 
the lease This well showed some water, com- 
ing possibly from the low water side of an 
upper sand 

The Producers No. 11, an offset to No. 13, 
of the Farmers, came in a few days later, mak 
ing 8,500 barrels \ week later, the Pro- 
ducers No. 184 on the Landslide, a half mile to 
the southwest of the producing area, came in 


with a rush, making 10,000 barrels. The well 


Where to Buy Your O1l Well Supplies 


OIL WELL SUPPLIES. 


Oil Well Supply Co., Pittsburgh, Pa........ 85 
PUMPING POWERS. 
Myrick Machine Co., Olean, N. Y........... 91 
CONTRACTORS. 
Sylvester Rich, Bradford, Pa.............. 89 
Graham & Hart, Bradford, Pa............ 89 


PLUGS AND PACKERS. 
Robinson Packer & Machine Co., Coffey- 
ee EN, 6's & a a'e wa es eebuea 
BANKS. 
Exchange National Bank, Tulsa, Okla 


continued to increase, until, a week later 
was estimated at 14,000 barrels—the larg: 
producing well on the Gulf coast. These wells 
were all finished in the deep sand, around t 


3,100-foot level. 

Two blow-outs occurred while drilling a |] 
mile farther to the west, and a mile t 
south of the old cap rock area, near the 4 
barrel well, Niels Esperson brought in 
month, which is still making 300 barrels 
day. The Fondren & Guffey well blew dry 
which struck the drill stem and ruined n 
Blaffer & 


Guffey well in the same territory blew out a1 


of the hole. A few davs later, the 


went wild as they were drilling into the 4 
throwing mud and water hundred j 

the derrick. It began making oil, but the cas 
ing had been cut to pieces so 


sot teetal 


badly by the t 
rific rush of mud and sand, that the well is 
ruined, and no doubt, a total loss. This well 
and other 
wells will be drilled at once, taking the pr 


eT 


however, proves up the territory, 
caution of keeping them under control 

The Guffey people have played in hard luck 
in this part of the field. Late getting in, th 
had to take outside stuff, and drilled a number 
of dry holes before they found the deep sand 
extension. 

Niels Esperson has drilled into the secor 
pay in his No. 2, but is having some trouble 
finishing the well. To the north of the Lat 
slide, on the 


Breeding 100-acre lease, the 


Southern Petroleum Co. brought in a 400- 


barrel well from the 1,644-foot sand. 


In the shallow sand area, to the west and 
north of the old field, several new wells were 
brought in, each making from 100 to 250 bar 
rels, both from the cap rock and shallow sand 
There has been renewed interest in the shal 
low sand area, and every available rig is in 
operation. 


The September output from the deep sand 
area alone, exceeded 1,000,000 barrels, it 's 
estimated. 


New drilling operation in this territory. 
which were held up because of damage by 
the storm, are being resumed. 





Pea ete SZ OmM> 





59 


’ 
0 


‘d luck 
n, they 
lumber 
p sand 
secol | 
trouble 
Land- 
se, the 


a 400- 


ast and 
Is were 
50 bar 
w sand 
1e shal- 
g is in 


-p sand 


3, it is 


rritory, 
lage by 





Price Indicators for Producers and Marketers 
PENNSYLVANIA. 


The following table covers all runs from wells east of the Illinois field. while the shipments include also oil west of that territory. 
Gross stock figures cover all stocks of all kinds of oil held by the Eastern lines. 
Lima is quoted for brevity. as South Lima is always five cents lower. All prices are at closing of the month: 





1911, Ruas. Shipments. 
OOtODOF ccccceccccccvesese errrrric. 6,000,317 
NOVOMBDOP ccccccccccce Seer 5,149,269 
December ........ er ee wrrerrr 7,146,435 

1912. 

JOMMIED 00.4ceccceciseece TeorereTerTerT: 7,178,469 
PORFURTY cccccccces one o00des* eee eke 6,988,600 
REN, ss) ain oa. naib 615/605 66S eee 000 6 ene ee 7,658,727 
ApPil .ccccccccccces J(aeedeneedo eee 2,475,429 5,984,488 
MEY ccccccevcceccese cca eee ear awa aice 2,638,288 7,520,630 
SO in tde awe 0609000006 660006s 4O se 2,517,194 7,467,739 
JOE cvbhav dened so ecnpeaeeeeeies ae anes 2,575,483 7,326,986 
Aumust ccccccrccces eseve wrevrrr Sy 6,918,272 
September ........-. oe seawewess .. 2,253,815 5,331,264 
OOtOROF caccececse Seelee eee o<4ese0 2,380,025 6,151,569 
NOVOMEROP cccccccces ceaneer ea a ee 2,125,020 5,415,203 
December ......-+-. SS eer rer 2,280,323 5,301,569 
1913. 
SRE, d.ccwa th aeens écs Odean S seer eee 2,244,978 5,355,717 
PORTURED «coccces 4,769,906 
0 EE Pee er rarer an” 3,749,084 
BREE. 65 4265 niche ee ee ee Neeeaneeswes es 5,149,737 
Pe 5,610.535 
DE: <banbbdseeenes o4aes 5,537,417 
DY hs teo6 batene cin ences ene we ee maaan 5,255,084 
ON ETS Pe rr ree reer 2,175,363 5,404,748 
RET TEE OE CC Cr TR” . 4,984,509 
ROIS sii a:b sistas his we ake oe ws anaes : 5,311,826 
a PEE A Ee ED ne were 1,995,572 5,234,156 
PORE. aaccin 0.0 600316 bs <ROme 4,867.707 

1914, 

SE Sia gists 531k alan: & sie dee aialades 2,136,533 4,622,472 
IES agar ohne ts we eau brea a gio cere 1,764,439 4,000,754 
NONE? Ge atts ara ag x Gras Aichi wr eos ameter 2,262,400 4,450,963 
April eT ay ee ee ee eee eee 4,000,754 
RR ace wis ach Saal 5:0 e/a tdi sd a lc 09 Sane 4,018,365 
a nt ee 2.166.396 3,945,084 
US Pr ree eer 4.188,88 

RS Ce oats eerd a areals eb eee HON WR eb. ao 1,250,842 2,878,646 
I ei tetany aids rw RaW Seek OR aKS OOM 1,776,305 3,925,941 
COC 4.1 ak Sista ed Oba SEES TE Oe 4440 oO 2,332,919 4,282,050 
ON EE HET CEO OE 3,575,676 
EE eee «eee © ke Re eO08 Slee 1,981,092 3,173,087 

1915 
al Segiary aera Gunna Geer a ete ea 1,884,810 2,956,295 
he) fi ee ey eee ee ee ee 1,836,585 2,525,852 
March gt See ee ee 2,770,339 
‘ ne ENRON a ee ay oe ea ee ge Sts gi! a O01, 766 3.043.486 
De. 5:4 \ daiwa nee eee Hoe Bee eee se neue 1,873,891 3.082,263 
] ee ae ee eee eee 1.952,0 3.146,697 

BE is eae ie nents ina alas a’ Gat Seo, sa lia ar atc 1.923.364 3.463.040 

\ ist 1.861,08 4,149,244 





1911. 


October 


Runs. 


- +» 2,195,407.56 


November .1,996,321.16 
December ...2,088,368.54 
1912. 
January .-1,870,413.30 
February -1,872,169.87 
March .. «ss 1,970,421.14 
| ee 1,935,015.12 
er 2,104,689.43 
CURDS © ccc ene 2,099,719.88 
re .2,241,787.12 
August . + «- 2,013,419.46 
September’ ..1,885,225.99 
October .-1,915,926.31 


November ..1,700,704.92 
December ...1,633,536.83 
1913. 
January ..»1,614,667.45 
February ...1,366,718.50 
March ...:. 1,478,900.43 
April 1,479,791.92 
ee scwawaaa 1,573,150.55 
PURO: ceca . .- 1,493,690.77 
|) are 1,557,197.98 
August . -- 1,506,112.05 
September 1,469,552.16 
October ...1,515,010.47 
November _ .1,407,188.83 
December ..1,471,546.99 
1914, 
January . .1,476,394.28 
February . -1,195,597.81 
March ..... 1,528,837.55 
al are 1,390,452.32 
ae ceecene 1,504,391.51 
PRO: ccc cees 1,479,989.35 
SOF icscvann 1,470,290.98 
August ..... 1,440,384.54 
September ..1,413,095.46 
October .....1,415,361.08 
November ...1,302,338.67 
December ...1,279,382.69 
1915 

January . .1,315,484.98 
February. ..1,237,092.99 
March . .....1,897,319.29 
April ., .1,281,266.57 
a eT re 1,271,156.69 
SURG.) Su con 1,250,264.30 
AY ees 1,256,104.88 
August -1,221,971.99 


ILLINOIS, 

Figures of the Ohio Oil Company and Tidewater Pipe Line in Il- 
linois, with stocks of the Illinois Pipe Line Company. Previous to 1915, 
when Tllinois Pipe Line Company took over pipe lines of Ohio Oil 


ompany, figures of the Ohio Oil Company in Illinois. 


Shipments. Stocks. Price. 
1.352.605.31 21,359,482.42 -67 
1,304,662.46 20,211,934.37 .67 
1,454.393.63 19,131,677.63 .69 
1,350.621.49 18.393,303.04 75 
1,227,078.48 17,706,834.72 7 

1,532.428,26 17,278,537.27 81 
1,420,013.29 17,001,287.72 .83 
1,301,726.71 16,636,328.76 .85 
1,302,536.95 16,235,352.83 .85 
1,327,328.66 15,689,993.67 87 
1.306,562.64 14,682,822.79 87 
1,359,968.05 13,949,064.15 87 
1,401,806.61 13,039,507.24 .90 
1,230,356.57 12,307,724.81 .96 
1,206,516.09 11,598,519.08 1.08 


1,201,633.58 11,134,331.94 
1,042,833.77 10,366,955.03 
1,172,521.87 9,966,083.21 
1,139,433.56 9,486,416.02 
1,226,624.90 8,990,143.47 
1,161,666.87 8,111,628.56 
1,121,491.99 7,618,890.71 
798,843.16 6,934,310.20 
1,039,266.97 6,478,498.50 
1,115,450.85 5,782,397.32 
810,906.88 5,875,837.39 
1,204,374.63 §,613,373.24 
936,867.31 5,918,685.90 
1,027,023.04 5,784,015.11 
895,036.90 6,223,031.34 
689,013.40 7,150.197.45 
996,081.09 7,786,330.95 
885,580.65 8,478.976.74 
883,550.37 9,007,234.12 
548,929.18 10,533,486.35 
659,729.28 11,281,403.90 
833,413.18 11,880,143.42 
292,538.82 12,066,758.17 
15,090.09 12,375,165.98 
139,310.21 3,675,839.02 
165,852.39 4,053,448.61 
302,719.92 4,942.633.36 
178,052.84 5,573,494.88 
324,088.59 6,003.125.34 
240,743.48 6,265,298.57 
214,033.30 5.674,166.85 
257,575.23 5,689,702.93 


ek et et et et pt et at bt peat fod feed feed fend fed od ed Pd ft 


Dot St coe mem | OD 09 09 09 09 C9 CO DODD 
~~] 


00 00 
wert 


MPwodMaonan WNCOoCoooorwm 


189 


Gress Stocks. 


14,239,369 
14,152,613 
12,399,553 


13,455,640 
13,083,228 
12,491,170 
11,608,625 
11,620,775 
11,320,615 
10,908,167 
11,315,925 
11,248.198 
10,616,324 
10,340,681 
10,422,467 


10,191,283 
10,145.879 
10,002,976 
10,054,231 
9,688,390 
9,791,996 
9,761,770 
9,948,056 
10,074,039 
10,055,788 
9,358,488 
9,305,680 


9,457,985 
10,359,931 


oo 
Oo 
3 
bo 
fn 
bo 


10,206,033 
10,472,153 
10,486,499 
10,762,625 
10,420,256 
10,498,627 


11,158,192 


10,500,037 


Stocks of 
Pa. Grade, 


3,523,286 
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Price of 
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Stocks of Price ef 
Lima-Ind. Lima-Inad. 
3,201,967 84 
3,302,854 84 
2,896,457 84 
2,967,238 .92 
2,990,298 -95 
3,010,540 98 
3,022,377 1.00 
2,494,149 1.02 
2,615,578 1.02 
2,151,647 1.04 
2,307,331 1.04 
2,444.979 1.64 
2,135,500 1.07 
2,134,642 1.13 
2,297,860 1.25 
2,338,451 1.37 
2,238,048 1.37 
2,132,305 1.37 
2,229,721 1.39 
2,045,212 1.39 
1,955,272 1.39 
2.031,608 1.39 
1,943,838 1.39 
2,026,512 1.39 
1,778,508 1.3¢ 
1,645,457 1.48 
1,623,461 1,4* 
1,727,780 1.46 
2,095,853 1.49 
1,637,932 1.44% 
1,681,495 1.34 
1,665,409 1.24 
1,758,808 1.16 
1,759,805 1.18 
1,800,796 1.06 
1,840,402 .96 
1,825,615 .93 
1,710,670 .93 
1,599,148 93 
1,643,752 .93 
1,764,522 .88 
1.844.969 R& 
1,947,503 88 
2,146,183 88 
2 300.372 RS 


2,137,210 88 


Prices quoted are by the S. O. group of lines, only North 


4 
l 
1 
l 
1.35 
l 
1.60 1,933,607 98 


MID-CONTINENT, 


Oklahoma and Kansas, being official figures of the Prairie Oil & 
Gas Company, Gulf Pipe Line Company and Texas Company and In- 
dependent lines, with stocks of the latter estimated. 


1911. 


October 

November 

December 
1912, 


January .. 


February 


August 
September 


October .. 


November 
December 
1913. 


January .. 


February 
March 
April 
May 

June 
July 

August 


September 


October 
November 
December 
1914, 
January 
February 


September 
October ... 


November 
December 
1915 
January 
February 


maren . .. 
April, .... 


May 


UN. <<< 


July. . 
August 


eeeee 
eeereee 


eeeee 


‘ 
oven dpeeaeeae 
‘ 


o 00 e 00,021,152 


. «++ 4,708,036 
« oe 4,482,978 
. «+ 4,896,647 
« 0004, 790,734 
. ---5,039,393 


. «5,046,196 
. ++ 4,802,513 


"5,728,813 


. ... 6,041,098 


...-6,078,894 

. ++ 5,784,029 

... - 6,618,608 
6 


,900,509 
7,669,458 


.515,906 


... 7,682,735 
..- 6,157,962 


Prices at 

Shipments. Stocks the Wells 
4,366,600 50,726,829 -50 
4,321,832 50,272,560 -50 
4,987,064 50,260,203 .50 
4,086,845 49,876,465 57 
4,043,391 49,607,961 -60 
4.160.440 49,371,119 .60 
4,308,151 49,022,689 .64 
4,437,366 49,022,614 68 
4,538,179 48,752,055 63 
4,508,362 48,865,091 -70 
4,822,467 48,751,731 -70 
4,758,817 48,301,432 -70 
4,927,450 48,093.614 -7@ 
4,831,615 47,794,788 .76 
5,048,471 47,695,447 .33 
4.993,618 47,678,070 .88 
4,376,996 47,889,151 .88 
4,949,155 48,391,425 .88 
4,914,348 49,412,506 -88 
5,032,706 49,928,680 -88 
4,880,836 50,371,176 -88 
5,222,791 50,500,792 .98 
5,314,566 60,532,698 1.03 
5,245,826 49,359,240 1.03 
§,132,251 50,734,727 1.03 
5,048,848 51,334,631 1.03 
5,447,898 51,735,282 1.03 
5.845.765 51,850,701 1.03 
5,537,304 51,953,253 1.05 
5,835,651 52,898,843 1.05 
5.894,747 54,195,752 .80 
6,322,460 55,759,763 -75 
6,215,064 57,304,565 Py i) 
6,558,674 64,627,480 75 
6,183,721 64,258.874 75 

6,669,716 60,043,040 55 
7,992,231 58,209,477 .55 

7,789,040 58,496,419 .55 
7,926,944 54,877,031 55 
8,107,231 53,980,742 55 
6,790,102 54,160,499 .40 

7,865,733 53,570,169 40 

7,666,306 54,050,790 -40 

8,107,633 54,162,270 -40 
7,637,334 53,623,770 .40 

7,707,714 56,614,770 -40 

7,949,113 57,521,770 15 
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American Petroleum Products Co., Cleve- _ ROOF COATING AND PAINTS. S. F. Bowser & Co., Ft. Wayne, Ind. 
land, O} io Soe ee 51 Eagle Paint & Varnish Co., Pittsburgh, Pa. 64 Dayton Pump & Mfg. Co., Dayton, O. 
American Refining Co Okmulgee, Okla... 75 Forest Oil & Paint Co., Clarington, Pa.... 48 Milwaukee Tank Works, peat ar ‘Wis 
American Oil Works, Titusville, Pa....... 47 Gibson-Homans Co., Cleveland, O.... . 61 Schirmer-Frensdorf Co., Cleveland, or 
Canfield Oil Co., Cleveland, O.......ccccscce 17 = ry Wm, B. Scaife & Sons Co., Pittsburgh, Pa 3 
Co., | - 7 ‘ULLERKS’ E H, SODAS, HEAVY . 
Clark Co., the Fred G., Cleveland, 0...... PULLEKCHEMICALS, ETC. Wayne Oll Tank & Pump Co., Ft. Wayne 
Kec as edie .Outside back cover ‘ 3 n¢ e Beebe esse ee ter eee se & ah p soe eee mee 
Central Refining Co., Lawrenceville, Ill... 29 Fleridin mew ar “ty ee See. gigs pre er a ee ee 
( inute Refining Co., Chanute, Kans 58 sien a - a * ie: ial Riad eR SLRS ee i la he 
. a. Lester Clay Co., meaihn. Pre i em i. 
Cosden & Company, Tulsa, Okla. see 3d] W. H. Barber = s ncy, Minneapolis, Minn.. 42 . ? , SAMPLE CASES. 
Crew Levick Co., Philadelphia, Pa. : 67 nevernee Loses Geese Ue. evelané, © 
fhesatet Oil Warke. Oll City, Pa... pile STEEL BARRELS. ; MOTOR TANK TRUCKS. — 
Cud Refining Co., Chicago, Ill 7¢ American Steel Package Co., Defiance, O. Federal Motor Truck Co., Detroit, Mieh.. 16-A 
cinta far emnetentae OW Wa Bk mq DUSoeeeesebebeeseasessnaneess Front Cover Thos, B. Jeffery Co., Kenosha, Wis...... ! 
Elk Refining Co., Charleston, W, Va...... 40 Brown Sheet Iron & Steel Co., Minneapolis, Packard Motor Car Co., Detroit, Mich. 
Emery Mfg. C Bredterd, Pas..s..-s.5.5 38 Minn... a apes 37 Pierce-Arrow Motor Car Co., Buffalo, N. Y. 
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